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Long ~Lile Silver Hlate 


ALVIN 


Ghe 


LANCASTER 
PATTERN 


representative of 
sound taste in the 
adornment of the 
table upholds a tradi- 
tion pleasing to the 
customer and pro- 
fitable to the jeweler. 


ddd 


Witt 


C jr avy y 
Ladle 


LANCASTER 





PATTERN 





Lddddddddsaddddddsdddddddddamaddaaddddcddddececccceecczcklccccacececcc. ccc ccc cc cctkxzzzqerrvzlza2ulc”.nnanaaaahonanononhnaqnaaA ca 


dddddddddddddddddddddddddddddddddeddddeddddedcen 


ALVIN SILVER COMPANY 
Sag Harbor, N. Y. 


New York Chicago 
20 Maiden Lane 10 8. Wabash Avenue 
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An Interesting Collection of Sheffield Plate on Exhibition 
in the Pennsylvania Museum 














PROBABLY no more interesting private 
collection of Sheffield plate has ever been 
gathered together than the Torrey collection 
of this interesting ware now on public ex- 


process. Thomas Bolsover, a Sheffield 


cutler, about the middle of the 18th century, 


found that silver and copper, when fused 
together, could be worked as a single metal. 
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PIERCED CAKE BASKET, MADE 


hibition at the Pennsylvania Museum, 
Memorial Hall, Fairmont Park, Philadel- 
phia. Almost without exception it includes 
all examples of every object ever made in 
Sheffield plate, from the simple livery but- 
tons of the earliest days of the discovery 
of the process to the most florid and ornate 

















POTATO RING, MADE BY R. NORTON, 1780. 


Periods of table service which were in 
fashion before the old process was super- 
ceded by the electroplating. The Torrey 
collection has been supplemented by a few 
pieces borrowed from private sources. 


Like many other discoveries, chance , 


Played an important part in this particular 





BY NATHANIEL SMITH, 1778. 


livery buttons. His discovery was soon 
taken up by other smiths and cutlers of 


ee) 




















EGG BOILER WITH MINUTE GLASS, 

















CANDLESTICKS WITH INTERCHANGEABLE BRANCHES (1800). 


Fusing: an_ingot of copper and an ingot of 
silver he rolled them in a thin sheet and 
found it highly satisfactory for making 


Sheffield, who applied it to the manufacture 
of small objects. However, it can be seen 
that only one side of the copper sheet was 
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Outing Day 
Assurance 


How embarrassing to open 
your Knife when on an out- 
ing and find fresh rust spots 
or fruit stains thereon. 


How satisfying to open a 
Larter Stellite Knife and 
know it is absolutely free 
from rust or stain. 


Cost More— 


Naturally— 
Worth More 


LARTER & SONS 


15-17 MAIDEN LANE, 
Fh AIDEN BLDG. 
NEW YORK 
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covered with silver, the early workers find- 
it difficult to coat the sheet of copper on 
both sides with silver. Consequently the 
backs of the buttons and wine labels, the 

















COFFEE URN MADE ABOUT 1790. 


insides of the hollow pieces and the bottoms 
of the few larger pieces were all tinned. 
Not until 1750 did Sheffield come into use 
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as a substitute for all table silver, but from 
the earlier 50’s on its popularity increased 
and the trade prospered in a surprising 
manner. Pewter had been the only ware 
which people of moderate means could 
afford to use as a substitute for silver owing 
to the high price of bullion, but with the 
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trades which were carried on profitably in 
the European countries, 

A Warwick wine. cooler, shown in this 
exhibition, is said to have been made for 
the American trade and the wire cake 
baskets are found only among the old Shef- 
field plate in this country. It would be ex- 

















COFFEE POT AND TWO-HANDLED CUP, BY UNKNOWN MAKER, CONTAINING MARKS SIMULATING: 
TRADE-MARKS., 


advent of Sheffield the pewter plate was 
quickly superceded. 

In the middle period, from 1770 to 1790, 
the craft reached its height, and with the 
advent of electroplating in 1840 Sheffield 
plating was given up almost entirely. To 
what extent Sheffield was made in America 
is a subject which has scarcely been touched 
upon at all. Records from newspapers and 
other sources make it natural to assume 
that some of it was made in this country, 
as the colonists were ever ready to adopt 

















COFFEE SET WITH APPLIED SILVER EDGES, MADE-IN 1800: 





tremely interesting to prove that much of 
the pedigreed Sheffield plate in this country, 
especially that in the churches of New Eng, 
land, which is remarkably “Colonial” in 
style, was made by the Colonial craftsmen. 








Ivory’s Manifold Uses 





HE use of ivory had been adopted in 
carved work on very numerous arti- 
cles. ln this lovely medium we have ex- 
amples of: diptychs, coffers, caskets, statu- 
ettes, book-covers, toilet combs, chessmen, 
hunting horns, hilts for knives, daggers, 
swords, pastoral staffs, fans, tankards, etc. 
Ivory has been used quite largely for panels 
in which lovely bas-relief work has been 
done; it has been utilized as a veneer for 
wooden furniture. 

This certainly covers a wide field, but 
nowhere do we read in our books on the 
subject of knives, forks and spoons being 
carved out of ivory. Yet such was the 
case, as is shown by the table set exhibited 
in the Louvre Museum. It dates from the 
XVI century. This peculiar table service 
(illustrated in the accompanying cut) 
proves its creator to have been an adept 
in ivory carving, as shown by the excep- 
tional forms and intricate, if not highly 
artistic design. Our very common use of 
ivory paper-knives shows us that an ivory 
edge can be keen enough for cutting fairly 
hard substances, but the probabilities are 
that this knife, fork and spoon were made 
with a view to use on fruit. 

And for such a purpose ivory would ap- 
pear to be well adapted, though the stains 
of some fruits might necessitate cleaning: 
the set immediately after use. 





weoceere 
eo? 
. 


THE JEWELERS’ 


CIRCULAR May 31, 1922. 


ESTABLISHED 1868 


STERN Bros. & Co. 


CUTTERS OF 


Diamonds 


OFFICES 


LONDON 
29 Ely Place 


AMSTERDAM 
16 Sarphatistraat 


68 Nassau ST., NEw YorRK 
31 No. STATE ST., CHICAGO 


CUTTING WORKS 
LONG ISLAND CiTy, NEW YoRK 


Removal Notice 
Diamond Cutting Works 


We have removed our Diamond 
Cutting Works from Fifty-second 
Street, New York City, to Sixty- 
eight Hunterspoint Avenue, Long 
Island City, where we have more 
modern and increased facilities. The 
high quality of workmanship that 
for the past thirty years has been 
characteristic of our product will be 
strictly maintained. 


Special Department 
Diamond Cutting Works 


We desire to call special at- 
tention to our repair and recutting 
department in which we employ the 
highest skilled labor for the repair, 
recutting, and matching of regular 
and fancy shapes—Emerald Cut, 
Marquise, Triangular, Navettes, etc. 
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PASSED WORTHLESS CHECKS 


Woman Admits She Gave Such Checks but 
Man Who Accompanied Her 
Denied Guilt 

ProvipENCE, R, I., May 24.—Mrs. Olive 
Spark, 42 years old, of 16 Hamilton St., 
this city, faced Judge Higgins in the Twelfth 
District Court at Woonsocket recently, 
and pleaded guilty to two charges of 
passing worthless checks, but denied the 
charge of being a common cheat. 

Albert Boyer, 37 years old, also of this 
city, living at 341 Friendship St., who ac- 
companied the woman, and who was ar- 
rested at the same time, charged with the 
same offenses, pleaded not guilty to all three 
charges. The cases of both were continued 
to Friday, May 26, and as they were unable 
to procure the $3,000 bail required of each, 
they were committed to the Providence 
County Jail. 

The couple, the police allege, entered the 
retail jewelry store of I. Feingold, 20 Main 
St., Woonsocket, last Saturday evening, and 
purchased a man’s gold watch for $70 and a 
chain for $5, the woman tendering in pay- 
ment a check drawn upon the Woonsocket 
branch of the Industrial Trust Co., and 
signed “Ethel Farnsworth,” which she said 
was her maiden name. 

The check was accepted. After the couple 
departed, Mr. Feingold’s suspicions were 
aroused and the police were notified. Capt. 
Gilchrist later arrested the couple at Depot 
Sa. 

Communicating with the inspector’s de- 
partment of the Providence police, Capt 
Gilchrist learned that the woman was wanted 
on a charge of passing a worthless check at 
the Boston store (Callender, McAuslan & 
Troup Co.). The warden of the county jail 
was requested to advise Chief Inspector Ma- 
quire, of the Providence department, in case 
the woman obtained bail. 

Boyer’s wife and small son were in court 
during his arraignment, Mrs. Boyer saying 
that her husband had left home Friday ‘on 
a time.” His companion said she was di- 
vorced and has a son living in Attleboro and 
a daughter in this city. 











Action to Be Taken at Convention of A. A.° 


C. to Form Better Business Bureaus 

in Many Cities 

During the last few months, according to 
an announcement made in New York last 
week in connection with arrangements for the 
annual convention of the Associated Adver- 
tising Clubs of the World, in Milwaukee, 
June 11 to 15, the National Vigilance Com- 
mittee of the advertising clubs, which has 
in charge the great “truth-in-advertising” 
movement of that organization, has been 
fairly flooded with inquiries from business 
men who want to establish local protective 
work, 

“In a great many cities where business 
men have not organized to protect them- 
selves against the destructive practices of 
these who abuse advertising by making ex- 
aggerated statements,” said H. J. Kenner, 
director of the vigilance work, “advertisers 
have found that the appeal of their advertis- 
ing is being dulled. If some advertisers are 
allowed to fool people, that hurts-.all adver- 
tising.~ During the last few months, when 
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sales have been somewhat harder’ to make 
than they were before, a growing number 
of business men have been unwise enough 
to attempt to resort to exaggeration. The 
greater demand for help in the organization 
of local work has resulted.” 

At the Milwaukee convention in June, 
Mr. Kenner announced, especial attention 
will be given to the problem of such work 
in the smaller cities where there are adver- 
tising clubs. Most of the larger business 
centers now have protection of this charac- 
ter, and 35 of them have the work in the 
hands of paid managers of better business 
bureaus and commissions who, with ample 
staffs, are devoting all their time. 

That successful vigilance work can be 
done in smaller cities has been proved 
through experience, and the officers of the 
committee will make an effort, at the con- 
vention, to get interested small city busi- 
ness men in touch with others, from com- 
munities where such work is succeeding. 

In addition there will be three half-day 
sessions devoted to vigilance work. The 
first of these will be in the nature of an 
open forum, and will be staged Monday 
afternoon, June 12, as a part of the Mil- 
waukee convention. Everyone interested 
in vigilance work, from the manufacturer to 
the small town merchant, is invited to attend 
this session. Two conferences will be held 
on the morning and afternoon of the follow- 
ing day, and while these meetings will not 
be closed, they will be designed especially 
for a discussion of the problems of better 
business bureaus and commissions, which are 
iocal vigilance committees under the direc- 
tion of paid staffs. There are now thirty- 
five such bureaus and commissions, and sev- 
eral others are in immediate prospect of or- 
ganization. 








Death of Joseph D. Carpenter 


PROVIDENCE, R. I., May 24.—The funeral 
of Joseph D. Carpenter for more than 40 
years in the electroplating and coloring busi- 
ness in this city previous to 1917, was held 
at 8 o’clock Thursday afternoon from the 
undeftaking parlors of C, O. Chase following 
which burial occurred at Swan Point Ceme- 
tery. The services were conducted by the 
Order of Knights of Pythias of which he 
was a prominent member. 

Col. Carpenter was born in Shrewsbury, 
Mass., Nov. 3, 1849, where he attended 
school and was employed until he was about 
20 years of age, when he came to Providence 
and became an apprentice to learn gold 
melting and refining and plating. He later 
started an electro-plating and coloring busi- 
ness for himself and continued therein until 
1917 when he disposed of his business and 
removed to New Britain, Conn., where he 
died last Sunday following an operation for 
pleurisy. 

He became a member of Oriental lodge of 
Knights of Pythias, June, 1884, and served 
in various official capacities and the follow- 
ing year became a member of Rhode Island 
Division, Uniform Rank. He served as 


treasurer for two years, and later as Sir 
Knight Guard and First Lieutenant. In 
1891 he was elected Lieutenant Colonel of 
the Rhode Island Division and, upon the 
resignation of Col. N. W. Pierce in May, 
1291, was unanimously elected Colonel. 
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He is survived by his widow; a son, Lin- 
ton H. Carpenter of Newark, N. J., and two 
brothers. 








Plan Museum to Promote Art in Industry 
for the Benefit of Designers and 
Manufacturers 


Newark, N. J., May 24.—The question 
of whether the spirit of living art can be 
brought into the manufacture of the things 
of everyday use in America was discussed 
at a meeting in the Newark, New Jersey, 
Museum, Monday, May 15. The general 
opinion was that it could. A committee was 
appointed to gather information on what is 
now being done in the United States to. 
promote art in industry. 

This committee is to report to.a’ meeting 
later in the year, which will be called to 
consider plans for the founding of an in- 
dustrial art museum, and for the organizing 
of a national industrial arts association 
made up of manufacturers, artists, designers, 
craftsmen, workers in shops and factories, 
and distributors and retailers of manu- 
factured goods. The members of this com- 
mittee are: Miss Margaret Coult, of Bar- 
ringer High School, Newark; Dr. James 
P. Haney, director of art in the New York 
City High Schools; G. Glenn Gould, assist- 
ant treasurer of McCreery’s; and Miss 
Florence N. Levy, of the New York School 
Art League, 

In a speech recently Dr. Haney pointed 
out the commercial value of art in 
industry, and said that better craftsman- 
ship in manufacture, and better design in 
the manufactured article meant dollars in 
the pocket of the American business man. 
He thought Newark, which is one of the 
leading cities of the United States in the 
manufacture of artcraft products, would be 
an ideal location for an industrial arts 
museum. John Sloan, president of the 
Society of Independent Artists, said that the 
relegation of the craftsman to a position of 
anonymous obscurity kept much real ability 
out of the arts and crafts. Trygve Ham- 
mer, the sculptor, urged the encouragement 
of America’s talent in decorative sculpture, 
and thought an industrial arts museum might 
do much good in this direction. Willy 
Pogany suggested that the solution of the 
problem of art in industry in our mechanical 
civilization lay in the direction of machine 


production, and not in the direction of 
handcraft. 
Other speakers at Monday’s meeting 


were: Chester R. Hoag, president of the 
Newark Museum Association; Hugo B. 
Froehlich, director of manual art in the 
Newark schools; Miss Florence N. Levy, 
G. Glenn Gould, Alfonso Londono, a repre- 
sentative of the Colombian Government In- 
formation Bureau, and John Cotton Dana, 
director of the Newark Museum. William 
B. Gwinnell, president of Newark Chamber 
of Commerce, presided. 








Retail jewelry dealers at Cannelton, Tell 
City, Jasper, Rockport, Huntingburg, Prince- 
ton, Petersburg, Vincennes, Washington, 
Owensville, Mt. Vernon and other towns in 
southern Indiana, report that their trade has 
been coming along all right and that they 
are looking fer a gocd business during the 
balance of the Summer. 
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Regent Pearl Necklaces 
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Lorsch Building, 37 Maiden Lane 131 Washington Street 
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GRANITE STATE MEETING 





Program for Convention of New Hampshire 
Retail Jewelers’ Association Promises 
a Successful Gathering 


Lesanon, N. H., May 27.—All roads lead 
to Lebanon for the annual convention of the 
New Hampshire Retail Jewelers’ Associa- 
tion, which is to be held here June 5 and 6. 
The Lebanon Chamber of Commerce is co- 
operating with the New Hampshire Retail 
Jewelers’ Association to make this conven- 
tion one of the best ever held by the asso- 
ciation. 

On Monday afternoon the jewelers have 
been invited by R. R. Wood, treasurer of 
the Kendrick & Davis Co., to inspect the 
factory where watchmakers’ tools are made. 
In the evening, Mrs, Frank C. Churchill 
will open her home and exhibit one of the 
finest collections of Indian relics in the 
country. An address and round table ses- 
sion will occupy the rest of the evening. 

On Tuesday the time will be taken up by 
addresses and convention business. A ban- 
quet will be held in the evening with John 
W. Barker, president of the Lebanon Cham- 
ber of Commerce, as toastmaster. C. C. 
Hopkins, president of Dartmouth College, 
will deliver a short address. 

The ladies’ auxiliary, Jewel Club, will 
hold its business session on Tuesday morn- 
ing at the Community building. At 2:30 
Pp, M. the women in the Jewel Club and 
guests will go by automobile to visit Dart- 
mouth College, returning to the home of 
Mr. and Mrs. R. R. Wood, where tea will 
be served. The convention headquarters will 
be at the Hotel Barnes. 

The complete program for the convention 
is as follows: 


MONDAY, JUNE 5. 


3.00 vp, M.—Registration and distribution of 
badges. 

4.00 rp. m.—A visit to Kendrick & Davis’ factory 
700 yp. M. to 8.00 pvp. m.—Mrs, Frank C. 


Churchill’s home will be open to view the finest 

private collection of Indian Relics in the country. 
8.30 p. m.—How to sell Pearls, Maurice J. 

Karpeles of La Tausca Pearl Co. 

9.15 Pp. M.—Round Table or Get Together ses- 

sion, 


Bring all your troubles and air them at this time. 


TUESDAY, JUNE 6. 

8.00 a. Mi—Breakfeast Conference. 

Short talks on subjects interesting to all of us. 

10.00 a. m.—Convention called to order by 
President D. E. Gordon, 

Address of welcome, John W. Barker, President 
of Lebanon Chamber of Commerce. 
oo Harry J. Whitcomb of Lancaster, 


President Gordon’s address. 

Secretary-Treasurer’s report. 

Appointing of Committees. 

11.00 a, m.—Horological Institute of America. 

E. F. Lilley, Dean of New England Jewelers’ 

Institute, 

oo” George C. Lunt of Rogers, Lunt 
Jewelers Publicity,’ Henry R. Arnold, Boston, 
Adjourn for lunch. 

P P. M.—Making your Repair Department 
ay a Profit, A. S. Flint of Waltham Watch Co. 
Manufacturing Problems, Harold E. Sweet of 
z _Simmons Co. 

Fast Pal Aseociation ee —— G. Mansur, 

prtesicent, A. N. R. J. A. 
J. dl 


4.00 P. M.—Executive Session. 
Committee Reports. 
lection of officers. 
ew Business. 
Question Box, F. F. Stearns of Keene and E. R. 
ackson of Tilton. 
?, M.—Banquet and Entertainment. John W. 
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Barker, Toastmaster. Address, 
President of Dartmouth College. 


C. C. Hopkins, 





JEWEL CLUB PROGRAM 
TUESDAY 


10.00 a. M.—Business session at Community 
Building. 

Address’ of Welcome, Mrs. Myra _ Pulsifer, 
Lebanon. 

Response, Mrs. Nellie T. Hendrick, Nashua. 


President’s message. 

Secretary-Treasurer’s report. 

Appointing of Committees. 

Election of Officers. 

New Business, a 

2.30 p. M.—Assemble at Hotel Rogers for auto 
trip to visit Dartmouth College, returning to the 
home of Mr. and Mrs, R. R. Wood, where a tea 
will be given to the ladies and guests. 

Automobiles will be furnished by Chamber of 
Commerce for this outing. 

8.00:p. m.—Banquet and Entertainment. 








Peppy Paragraphs 





By Lewis FRIED 


| oe no use for anybody to worry as- to 
who invented work; the patent on it has 
long expired. 
x ok OK 
Some fellows are always kicking; they 
start kicking on the day they are born and 
don’t stop until they kick the bucket. 
eS 
Give the rooster credit; he doesn’t need 
an alarm clock to wake him up in the morn- 
ing. 
a 
It’s all right to be sluggish in the manner 
of Babe Ruth. 
x ok x 
You are sure to succeed if you do your 
work with the same efficiency as your 
mother used to sew on a button on your 
short trousers. 
x ok x 
When you “please” a person you -don’t 
always please him. 
x ok x 
The world owes every man a living, but 
every man owes the world a debt of hard 
work. 
x ok 
The Save the Surface campaign doesn’t 
apply to the unvarnished truth. 
; * *k * 

If the other fellow can, you can; because 
to the other fellow you are the other fellow. 
x & * 

In the University of Hard Knocks a fel- 
low is sure to get bumps of knowledge. 
x * x 
There’s hope for the poor fish; even a 
minnow uses the same bathtub as a whale. 
xe * 
There’s room at the top, but no elevator 
will take you up there. 
k ok 
When you sell yourself, see that you don’t 
misrepresent the goods. 
x x * 
A bonehead is generally one who has lots 
of wishbone but no backbone. 








Urban & Bolin, who have conducted a 
jewelry store in Zanesville, O., during the 
past six months, have dissolved partner- 
ship, Mr. Urban retiring. The business has 
been moved from the I. & S. Music Shop 
to the Stone building. 
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HELD AS SNEAK THIEF 





Youth Arrested on Charge of Stealing from 
Philadelphia Jewelers Is Alleged to 
Have Tried to Draw a Revolver 
on Police Officer 

PHILADELPHIA, Pa., May 24.—Three suc- 
cessive attempts within as many hours to 
rob jewelry store in this city landed an 
18-year-old youth, Arthur Rubin, of 41st St. 
and Leidy Ave., in the clutches of the police 
on Saturday afternoon: While being taken 
to the police station Rubin, the police say, 
tried to draw a hidden revolver from a hid- 
den pocket in his‘ sleeve, but was disarmed, 

Successful in his first two attempts, ac- 
cording to the police, Rubin grew bolder, 
and walking out of one store on Lancaster 
Ave., with a diamond stickpin hidden in his 
vest pocket, he immediately entered an estab- 
lishment next door. He was posing as a 
customer, inspecting a ‘tray of jewelry val- 
ued at several hundred dollars, when ar- 
rested. 

At a hearing before Magistrate Stevenson 
in the 39th St. and Lancaster Ave. police 
station, Rubin was held without bail for 
court. The first store robbed by Rubin, the 
police allege, was that'of George C, Child, 
105 S. 9th St. He walked up to the counter 
about noon and asked Mr. Child to show 
him a stickpin. Suddenly, while examining 
a pin valued at $100, it is alleged that he 
turned and ran out of the store, seizing as 
he ran a pair of opera glasses valued at 
$15 which were displayed on a shelf. 

Three hours later Rubin is charged with 
shifting his activities to the store of William 
Edkin, 4076 Lancaster Ave., where, the po- 
lice say, the performance was repeated. In- 
stead of running from the store, however, 
he watched for a moment when Mr. Edkin’s 
attention was distracted and quietly tucked 
the pin in his pocket. Finally he said he 
would like a little time to think the matter 
over before buying the pin and walked out 
of the store, after promising to come back 
in a day or two. When he left the store, 
Mr, Edkin discovered his loss. 

George Spoerhase, another jeweler, has a 
store adjoining the Edkin store, and Mr. 
Edkin went next door to tell him about the 
theft of the pin. As he approached the 
door he saw Rubin at the counter talking 
with Mr. Spoerhase. While talking with 
Mr. Spoerhase about reshaping a pin, which 
it is charged he had stolen from the Child’s 
store, he is alleged to have stolen another 
stickpin. 

Mr. Edkin then called Policeman Mc- 
Gewan, of the 39th St. and Lancaster Ave. 
station, who entered the store and started 
to lead him to the police station. The po- 
liceman reported that suddenly Rubin’s right 
hand reached into the left sleeve of his coat 
and McGowan saw a revolver. The police- 
man seized Rubin’s wrist and took the re- 
volver from him before he had a chance to 
use it. By mere coincidence Mrs. Nina 
Child, wife of George C. Child, was in Mr. 
Spoerhase’s store when Rubin came in. She 
identified him as the man who had robbed 
her husband earlier in the day. According 
to the police, all of the stolen pins were 
recovered on Rubin. 








~“N. D: Williams, jeweler, of Marivifle, 


Alba., is selling out. 
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Deltah — The Greatest VALUE in Fine Pearl Necklaces 
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This display assortment is one of 
the livest selling combinations ever 
devised in pearl necklaces. It con- 
sists of 

3—18 in. LENGTH DELTAH PEARLS 


INDESTRUCTIBLE “GOLD SEAL” 
NECKLACES. 


3—24 in. LENGTH DELTAH PEARLS 
INDESTRUCTIBLE “GOLD SEAL” 
NECKLACES. 


1—PERMANENT EASEL DISPLAY 
FIXTURE. 


Each strand is a genuine Deltah 
necklace and comes with a Deltah 
Gold Quality Guarantee. The pearls 
are perfectly matched and perfectly 
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The Deltah “Gold Seal” Assortment-6 Beautiful 
Necklaces with Display Stand-Complete at $25 


graduated, and come in assorted 
shades, so that your customer may 
select the necklace which best be- 
comes her. 

A solid gold spring ring clasp mounts 
each strand. 

The display stand is of Royal Purple 
velvet framing and champagne satin 
background. 

Two colored display cards are sent 
with each assortment. 


The complete ensemble costs the 
jeweler $25.00. Suggested selling 
prices are $7.50 each for the 18 in. 


lengths and $10.00 each for the 24 
in. lengths. 


Meltah 





PEAR LS 


TRADE MARK REG.U.S. PAT. OFF. 


THE ROYAL PURPLE LINE 








Nationally Advertised — Famous — Fully Guaranteed 
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Fighting Double Taxation of Mesh Bags 
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Jewelers’ War Revenue Tax Committee Tells of Attempt to Tax Both the 
Manufacturers of These Articles and the Dealers as Well 
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Several important questions involving 
the taxation on certain articles in the 
jewelry trade have come up under the new 
revenue law, but among the most impor- 
tant of these has been the question as to 
whether silver, gold and plated mesh bags 
were doubly taxed, once when sold by the 
manufacturer and again when sold by the 
retailer. The Jewelers’ War Revenue Tax 
Committee has been working hard to 
straighten out this tangle raised by the ruling 
of certain collectors and last week issued 
a statement on the situation as it exists at 
present, which reads: 

MESH BAGS AND THE EXCISE TAX 


Under the Revenue Act of 1917, mesh 
bags made of silver, gold, platinum or imita- 
tions thereof, were specifically declared (in 
Treasury Decision 2573) to be “jewelry.” 

Under the Revenue Act of 1918 they pre- 
served that status and were taxed under the 
jewelry section (No. 905) at five per cent 
on the full retail selling price. 

Under the Revenue Act of 1921 a trouble- 
some section appeared, numbered 904. It 
reads as follows: 


“That from and after Jan. 1, 1922, 
there shall be levied, assessed, collected 
and paid, in lieu of the taxes imposed 
by Section 904 of the Revenue Act of 
1918, upon the following articles sold by 
the manufacturer, producer, or importer, 
a tax equivalent to five per centum of 
so much of the price for which so sold 
or leased as is in excess of the price 
hereinafter specified as to each such 
aTlicies: 5. 6 « 

“(3) Purses, pocketbooks, shopping 
and hand bags, on the amount in ex- 
cess of $5 each.” 


This section presents a clear case of dou- 
ble taxation if mesh bags are properly in- 
cluded. It taxes gold and silver mounted 
leather goods at five per cent on all of the 
price over $5 when sold by manufacturer, 
producer or importer; and they are again 
taxed at five per cent on the full selling 
price when sold by the retail dealer, because 
they come clearly within the scope of Sec- 
tion 905. This was taken up with the Com- 
_— office as long ago as December, 

1, 

Knowing, however, that mesh bags had 
always been regarded as “jewelry,” it was 
taken for granted that they would continue 
to be so regarded. They were not there- 
fore considered as coming within the scope 
of Section 904. 

Early in the month of May, 1922, we 
learned that local collectors in Connecticut 
and New York city were demanding from 
manufacturers of mesh bags the tax of five 
Per cent on their selling price above five 
dollars on each bag sold since Jan. 1, 1922, 
onthe ground that mesh bags were “hand 
bags” and therefore came within the scope 
of Section 904. As the taxes, under this 
theory, were in arrears, the collectors de- 
Manded in addition the 25, per cent penalty 
and five per cent interest. ’ 


This matter was at once taken up with 
Washington on the long distance telephone, 
by telegraph and mail, and even by a per- 
sonal interview with the Deputy Commis- 
sioner in charge of the excise tax division; 
and we have been assured that we may ex- 
pect a definite ruling in a very short time. 
Our hope is that the ruling will uphold the 
precedent set in the Acts of 1917 and 1918, 
and that mesh bags will continue to be 
taxed only under Section 905, when sold by 
the retail dealer to the consumer. 

Any manufacturer who is asked to pay a 
tax on mesh bags under Section 904 should 
decline to do so until the pending decision 
has been received. If any manufacturer has 
already paid such a tax, he ought at once 
to file a protest, if that was not done when 
the tax was paid, and notify this office, giv- 
ing full details of the assessment and pay- 
ment. 

Immediately upon receipt of the ruling on 
mesh bags, it will be sent to all the 
trade publications for transmission to their 
readers, 

A ruling on other items taxed under Sec- 
tion 904, which might also be subject to tax 
under Section 905, is expected shortly and 
will be given similar publicity. 

JewELers’ War ReEvENUE Tax COMMITTEE, 
HARRY C. LARTER, 
Acting Chairman. 

New York. 








Death of Alonzo F. Martin 


PHILADELPHIA, Pa., May 26.—Alonzo F. 
Martin, a retired jeweler died suddenly at 
his home, 837 N. 12th St., May 22. He was 
72 years old and was formerly in business 
at 149 N. &th St. Funeral services were 
held at the Elks’ Home, 1320 Arch St., to- 
day. Interment was made in North Cedar 
Hill Cemetery. 

Deceased was widely known in fraternal 
circles. He was a member of Concordia 
Lodge, No. 67, F. and A. M.; Jerusalem 
Royal Arch Chapter, No. 3, St. Alban’s 
Commandery, No. 47, Knights Templar; 
Excelsior Consistory, Masonic Veterans’ As- 
sociation; Lu Lu Temple, A. A. N. M. L. 
and Philadelphia Lodge No. 3, B. P. 
O. E. 








Milton I. Mervis, formerly of Norfolk, 
Va., has opened a new and attractive jewelry 
store at Liberty and Lexington Sts., Balti- 
more, Md. Mr. Mervis took a 10 year 
lease on an old building covered with ad- 
vertising boards and transformed it into a 
store that would be a credit to any city in 
the country. The fixtures and interior are 
of solid mahogany. Being a corner loca- 
tion, there is plenty of window space, which 
is used to advantage. One window is de- 
voted entirely to jewelry, another to watches, 
another to silverware, and another to dia- 
monds. This store is carrying a high-grade 
merchandise only and is located in Balti- 
more’s busiest district. 
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Men Who Pleaded Guilty to Robbing New 
York Jeweler Must Serve Long 
Prison Sentences 





On indictments charging grand larceny in 
the first degree, Julius Damio and John 
Raggione recently pleaded guilty and on 
Thursday, May 18, Judge Crain, sitting in 
the Court of General Sessions, sentenced 
both men to serve 10 years in the State 
Prison. These men were arrested several 
months ago charged with entering the office 
of Joseph Riskin, a jeweler, 522 Fifth Ave., 
New York, and stealing more than $15,000 
worth of jewelry from his safe. 

At the time the robbery was committed 
the police were at a loss to know how the 
thieves gained entrance to the building which 
is heavily guarded by watchmen and how the 
office of Mr. Riskin was opened and the 
safe door ripped off without attracting any 
attention. 

Shortly after the Riskin robbery, the de- 
tectives raided a rooming house on W. 78th 
St., where they arrested John Raggione. A 
search of the room, it is claimed, revealed 
some of the stolen jewelry and a kit of 
burglars’ tools which were found in a violin 
case. Raggione was grilled by the police 
and it is claimed that in an alleged confes- 
sion he admitted taking part in the robbery 
of the Riskin establishment and that he 
implicated Damio, who was finally arrested 
by Detectives Barrett and Hastings. 

It developed that Damio was a watchman 
in the building in which Mr. Riskin’s office 
is located, and immediately after the robbery, 
he disappeared. It is claimed that Damio 
after his arrest, admitted his part in the 
robbery but stated that Raggione had 
planned it. Damio admitted aiding Raggione 
by opening the door of the jewelry estab- 
lishment with a master key. After the loot 
had been taken, Damio, it is claimed told 
the police that Raggione concealed himself 
in a repair shop on the top floor of the 
building and left the place at 9 o’clock the 
following morning, carrying with him the 
loot from the Riskin establishment and 
tools concealed in a violin case. This is 
believed to be the same case which the de- 
tectives found when they raided Raggione’s 
room, 

The men were finally indicted on charges 
of grand larceny in the first degree, 
Damio being indicted as a first offender. 
They entered pleas of guilty and on May 
18 were sent to prison. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
(Week Ended May 27, 1922) 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. $1,195,168.68 
Gold bars paid depositors....... 104,334.88 
Total $1,299,503.56 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date. Exchanges. 
| ae Lo Te Ee CE Ore ro $225,381.70 
ES EO Ne 113,327.66 
NS OM aie ihe ad Vins 4 Seg Benaceive 640,372.04 
EMS SO is tii aed sie as ta de ted aes 69,006.14 
NOM igs Stns adi WES e encore ea 104,971.91 
Ly Se ee ee 42,109.21 

MOU spires co Src ackot ceeue ad $1,195,168.68 
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Diamonds 












Values Always 





and 
Helpful Co-operation 
With Our Customers 








ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 
31 N. STATE ST. CHICAGO 

LONDON: AMSTERDAM 
Audrey House, Ely Place 6 Tulp Straat 


We Sell 
Diamonds Exclusively 
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Jewelry Fashion Show for the Quaker City 








Philadelphia Jewelers’ Club Plans to Hold Big Exhibition at Bellevue-Stratford 
Hotel, Oct. 25, 26 and 27 














PHILADELPHIA, Pa., May 24.—A move- 
ment was launched here Monday night by 
members of the Philadelphia Jewelers’ Club 
to hold a jewelry fashion show in this city 
Oct. 25, 26 and 27 at the Bellevue-Stratford 
Hotel. It is planned to build the show on 
a quality basis, and it is the belief of the 
sponsors that the show will result in marked 
increase in sales in this city, particularly 
during the Christmas season of 1922. 

The first meeting to discuss the jewelry 
fashion show was held tonight at the 
Jewelers’ Club, 931 Chestnut St. B. J. 
Doyle was chosen general chairman and an- 
other meeting will be held at the Jewelers’ 
Club, June 1 at 8 Pp. m. 

The fashion show staged under the aus- 
pices of the Jewelers’ Club will be in charge 
of the retail jewelers of the city. Manufac- 
turers only will be permitted to exhibit and 
they will be leased space in the rooms where 
the show is to be held. No merchandise 
will, be sold at the show, but it is the thought 
of the men in charge .of the show that the 
manufacturer’s representatives shall take 
orders for goods and refer prospective buy- 
ers to retailers in this city where the article 
of jewelry may be purchased. 

It is estimated that it will cost $10,000 to 
put on the show in a successful manner. 
The show will be held in the ballroom, 
reception room outside of the ballroom, the 
Clover Room, and a number of smaller 
rooms adjoining them. These rooms will 
provide sufficient space for 75 exhibitors. 
Jewelry, diamonds, other precious stones, 
watches and clocks of all kinds and for 
every purpose will be exhibited. There 
will be jewelry for the debutante, the bride, 
the sports girl, the matron and even for 
mere man, 

A dozen beautiful manikins will appear 
on -the stage at each show and display 
jewelry to harmonize with different cos- 
tumes, whether it be an evening gown or 
sport suit. A clever lecturer will call at- 
tention to the jewelry worn by each model 
as they appear. One of the features of the 
fashion show which will no doubt attract 
city and nation-wide attention, will be a 
beautiful woman, wearing diamonds valued 
at $1,500,000. A motion picture concern is 
—_— after exclusive rights to photograph 

er, 

The various exhibits of manufacturers 
will be arranged in alcoves around the ball- 
room and Clover Room of the hotel. These 
exhibits will include elaborate displays of 
diamonds, pearls and other precious stones, 
sterling silver and plated ware, platinum 
and 14-karat jewelry, and kindred lines. 
Valued at millions of dollars the exhibits 
will be amply protected day and night by 
detectives and the Holmes Protection Serv- 
ice, and arrangements will be made to safe- 
guard the most valuable jewelry by placing 
it in the hotel vaults during the night. 

he rooms in which the jewelry fashion 
show is to be held will be tastefully deco- 
rated with ferns and flowers, while an or- 
chestra of 16 pieces will be on hand at every 


‘ 


show during the three days to furnish con- 
certs. 

Motion picture shows will be given to 
show the evolution of different phases of the 
jewelry business. Another educational fea- 
ture will be five-minute lectures on various 
subjects, such as the modernizing of antique 
jewelry, the manufacture of watches, mesh 
bags, etc. 

It is planned to issue 100,000 invitations, 
These invitations will be distributed among 
the retail jewelers throughout the city, who 
in turn will send them to their customers. 
A distinguishing mark for identification pur- 
poses will be placed in an inconspicuous 
place on each invitation or card of admit- 
tance. At the close ofeach show the cards 
will be sorted and sent to the retail jeweler. 
He will then know how many. of his cus- 
tomers attended the show. Two shows a 


, day will be held on each of the three days 


: in October and those who launched the show 


‘idea are confident that the show will be 


packed every day. 

Jewelry manufacturers throughout the 
country wiil be allotted space at the show 
for a price which will be determined in the 
near future. The Jewelers’ Club also ex- 
pects to raise money to finance the show by 
selling space in the program. Backers of 
the project feel that the manufacturers will 
be only too glad to co-operate with them in 
making the jewelry fashion show a big suc- 
cess, 

While it is expected that manufacturers 
will buy space to finance the show, local 
jewelers will be called upon to serve upon 
various committees and work out details for 
it. Mr. Doyle, the general chairman, will 
soon appoint committees on exhibits, invita- 
tions, fashions, programs, police protection, 
finance and publicity. Following the ap- 
pointment of committees, work will be start- 
ed at once to arrange for all the details in 
connection with the affair. 

After the ideas and rough outline for the 
proposed fashion show had been given, all 
‘present expressed unanimous approval of 
having a fashion show and promised to work 
for it and arouse enthusiasm among the 
trade. 

“The plan is feasible,” said Frank Kind, 
of S, Kind & Sons, 1110 Chestnut St, “and 
can be worked out, I am sure, for the benefit 
of all in the trade.” 

Ira D. Garman was also very enthusiastic 
and urged the younger men to get behind 
the movement to push it over big, and make 
it the most successful fashion show of any 
kind ever held in the country. 

Colonel J. Warner Hutchins, a member 
of the Jewelers’ Club and retired diamond 
merchant, was very enthusiastic about the 
proposition and said he would do everything 
in his power to make it a success. Colonel 


Hutchins, who recently returned from a 
three months’ trip through Europe and the 
Near East, spoke briefly of his trip. 

“T was in Constantinople during the mid- 
dle of March,” said Colonel Hutchins, “when 
a fashion show was going on. Those people 
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made it a~city affair. ~Merchandise*of. all 
kinds was - displayed, -including —millinery, 
jewelry, shoes, etc.~ I talked to one of the 
men in charge of the show—an annual af- 
fair—and learned that this fashion show re- 
sulted in increased business for the mer- 
chants.” 

The speaker suggested that the general 
public be invited to the jewelry fashion show 
and said he believed the Christmas sales of 
local jewelers would be greatly increased. 
Colonel Hutchins exploded the theory that 
it is necessary to go to Paris to get new de- 
signs in jewelry. 

“Paris hasn’t any prettier designs than 
America,” he said. “The jewelry business 
in Paris has been practically dormant dur- 
ing the last six years on account of the war. 
Skilled jewelers were commandeered for 
war service and designs have pauperized. 

“This club was the first jewelers’ club of 
stability in the United States,” the colonel 
continued, “and you can make this show a 
success if you go ahead and-try it. Don’t 
confine the show to your customers, but let 
the general public in on it. It is the easiest 
thing in the world to put over.” 

Officials of various jewelers’ associations 
and boards of trade will be invited to this 
city for the show. 








Death Sentence of Harry Lessner, Who Was 
Twice Convicted of Murder, Commuted 
by State Board of Pardons 

PHILADELPHIA, Pa., May 26.—The sen- 
tence of Harry Lessner, 19 year-old-mur- 
derer, the youngest ever sentenced to death 
in Pennsylvania, was commuted by the 
State Board of Pardons May 19. 

Lessner was twice convicted of the mur- 
der of Isadore Rabinowitz, 50 years old, fol- 
lowing an attempt to hold up the jewelry 
store of Samuel Bugay, 7th and Ritner Sts., 
last June. 

The Pardon Board was influenced in its 
decision by the remarks made by Judge 
Flinletter in sentencing George Jackel, a 
companion of Lessner’s in the hold-up, to 
from 12 to 20 years in the Eastern Peni 
tentiary. The Judge pictured Jackel as the 
instigator of the crime and Lessner as a 
weak inexperienced tool. 








Solomon Rosenwiesen, New Orleans, La., a 
Voluntary Bankrupt 

New Orveans, La., May 24.—Solomon 
Rosenwiesen, wholesale jeweler, 109 Ba- 
ronne St., has through his attorney peti- 
tioned the Federal Court here declaring his 
willingness to surrender all his property, 
except such as is exempt by law, for the 
benefit of his creditors. 

He places his liabilities at $3,974, and his 
assets at $2,836. 

Mr. Rosenwiesen is well known to the 
trade, although his connection with the 
jewelry business as a jobber is of compara- 
tive recent date. At one time he had been 
in the employ of Coleman E. Adler. 








Thieves took $250 worth of jewelry from 
the store of Joseph Reiss in the Olympic 
building in Steubenville, O., after they had 
shattered a window pane with a brick 
padded with paper. The robbery was com- 
mitted early one morning recently. 
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MORE FRAUD ORDERS 





Post Office Department Takes Action Against 
a Number of Fake Jewelry Concerns of 
Montreal Who Worked Their Swin- 
dle Along Old Lines 


WasHINGTON, D. C., May 26.—Deter- 
mined to prevent the operations of certain 
alleged diamond and jewelry companies lo- 
cated in Montreal, Can., in securing money 
through the mails by means of fraudulent 
schemes, Postmaster General Work has is- 
sued a fraud order against the Union Silver- 
ware & Jewelry Co., Canada Jewelry Co.,, 
Radio Diamond Co., Premium Jewelry Co., 
Northern Jewelry Co.; Sterling Jewelry Co., 
and the Sterling Premium Co., all of Mont- 
real, denying them the use of the mails. The 
Postmaster General’s action was based on 
the following report, submitted by John H. 
Edwards, solicitor of the Post Office De- 
partment : 

“Under date of Jan. 25, 1922, a fraud or- 
der was issued against the Mexican -Dia- 
mond Co. and the Northern Silverware Co. 
at Montreal, Can., upon evidence satisfying 
the Postmaster General that the said con- 
cerns were conducting a scheme for obtain- 
ing money through the United States mails 
by means of false and fraudulent pretenses, 
representations and promises. On April 1, 
1922, this fraud order was extended to cover 
the names Egyptian Diamond Co., Egyptian 
Jewelry Co., Tifnite Jewelry Co., and Rog- 
ers Silverware Registered, at Montreal, Can., 
upon receipt of evidence showing that an 
attempt was being made to evade the effect 
of the said fraud order by operating the 
scheme under those names. 

“Briefly stated, the scheme consisted in 
advertising a picture puzzle and offering cer- 
tain prizes to persons who would solve the 
puzzle correctly. Persons sending in a ‘so- 
lution’ of the puzzle received a post-card 
advising them that they had been selected 
as the winner and were entitled to a prize. 
In some instances it was stated that the 
prize was a ‘beautiful one-half carat blue- 
white Mexican diamond of great brilliancy 
and rainbow hue,’ which would be sent to 
said winner, provided he or she remitted the 
small sum of $1.48 to help cover the cost of 
mounting, setting, boxing, handling, insur- 
ing, duty and cost of prepaying charges to 
said person’s address, while in other in- 
stances the nature of the prize was not dis- 
closed, but the addressee was requested to 
remit 98 cents to cover cost of Shipping, etc. 

“Postcards were sent to persons who had 
not even answered said advertisement, evi- 
dently in the hope that the person addressed 
might have at some previous time entered 
a puzzle contest and could be led to believe 
that he or she was just now being notified 
of the result. 

“When money was sent to said concerns 
no gift or ring was forwarded in many in- 
stances, and when articles were in fact sent 
to remitters they were found to be practi- 
cally worthless. 

“The scheme operated under the above 
Names was substantially similar to schemes 
theretofore operated through the United 
States mails by one J. W. Walker, of Mont- 
teal, Can,, resulting in a number of fraud 
orders being issued against said Walker and 
various names adopted by him, 

“This office is now in receipt of evidence 
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-» showing.-that.the same scheme is being con- 
ducted through the United States mails un- 


der the names of the Union Silverware & 
Jewelry Co., Canada Jewelry Co., the Radio 
Diamond Co.; Premium Jewelry Co., North- 
ern Jewelry Co., Sterling Jewelry Co., and 
the Sterling Premium Co., at Montreal, Can. 

“T therefore recommend that the fraud or- 
der issued under date of Jan. 25, 1922, be 
extended to cover the names of the Union 
Silverware & Jewelry Co., Canada Jewelry 
Co., the Radio Diamond Co., Premium 
Jewelry Co., Northern Jewelry Co., Sterling 
Jewelry Co., and the Sterling Premium Co., 
at Montreal, Can.” 


JUMPS BAIL BOND 











Harry McClelland, Alias “Rothery,” Notorious 
Pennyweight Crook, Fails to Appear 
in Court and $7,500 Bond Is 
Ordered Forfeited 


Bartimore, Md., May 27.—Harry Mc- 
Clelland, alias “Herbert M. Rothery,” one 
of the most notorious pennyweight thieves 
in the country, whose record, according to 
the Pinkerton National Detective Agency, 
extends back to Aug. 13, 1891, failed to ap- 
pear in Criminal Court here May 15, when 
he was called to trial on the charge of steal- 
ing jewelry valued at $1,400 from the A. H. 
Fetting Manufacturing Jewelry Co. Mc- 
Clelland’s case in local courts, like the ac- 
cusations made against him in other cities, 
has hung fire for several years. 

The last time that the local officials heard 
of McClelland, or Rothery, was from Syra- 
cuse, N. Y., where he is alleged to have for- 
feited a bail bond of $5,000 on April 4. In 
Syracuse, Rothery was charged with steal- 
ing a diamond bracelet from H. J. Howe, 
Inc., of Syracuse. The bracelet, according 
to information received here, was valued at 
$850. Rothery’s arrest here was due to the 
work of Detective Lieutenants Charles A. 


‘Kahler and John H. Kratz. 


When the case against him was called in 
court here recently Rothery did not answer 
to his name and the trial judge ordered that 
his bail of $7,500, pledged by the National 


’ Surety Co., New York, be forfeited. Roth- 


ery, according to Detective Lieutenant 
Kahler is also wanted in Washington, D. C., 


‘on the charge of stealing a diamond brace- 


let from Barry, Whitmore & Co., Oct. 4, 
1918. The bracelet was valued at $700. 
Rothery was arrested here June 30, 1920, 
by Kahler and Kratz and was subsequently 
released by United States Commissioner J. 
Frank Supplee on $3,000 bail for the Wash- 
ington authorities. 

Rothery, at his first trial here, on the 
charge of stealing the jewelry from the Fet- 
ting company, was convicted and sentenced 
to three years in the penitentiary. His at- 
torney took the case to the Maryland Court 
of Appeals and a new trial was granted. 
Rothery was released on bail and, according 
to Kahler and Kratz, he has not been seen 
here since. After leaving this city Rothery 
went to northern cities where he was sub- 
sequently arrested in Peekskill, N. Y., for 
the alleged theft at the store of H. J. Howe, 
Inc., in Syracuse. 


M. Rosenbaum, 222 North 8th St., Phil- 
adelphia, is spending a few weeks in 
Atlantic City. 
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Plans Now Under Way for Outing of Buffalo 
Retail Jewelers* Association 


BurraLo, N. Y., May 26.—Plans for the 
family outing in June of the Buffalo Retail 
Jewelers’ Association are assuming definite 
shape and it is expected that within the next 
week or 10 days arrangements will have 
been completed. 


The committee in charge of the affair, 
comprising J. J. Diebold, chairman, Jerome 
Scherer and Edward Leininger, motored to 
West Falls yesterday afternoon to look over 
the site which they have had in mind since 
the subject was brought up at the last 
monthly meeting. 


They were so impressed with the beauty 
of the surroundings that they decided that 
the picnic should be held in the grove at 
Pipe Creek, close to West Falls where the 
Pipe Creek Glen hotel offers facilities for 
accommodating a large number of diners. 

The date tentatively agreed upon is June 
28, the last Wednesday of the month, be- 
cause of the fact that a majority of the re- 
tail stores here close all the year around in 
mid-week afternoons. It is also expected 
that a number of the downtown stores will 
be well represented although ‘they do not 
follow the Wednesday closing custom. The 
entire day will be spent out in the open if 
plans now under consideration mature. The 
intention is to have a chicken dinner served 
at 1.30 to the jewelers and their families, 
about 50 of whom are expected to make the 
trip by motor from Buffalo, a distance of 
about 30 miles. Supper will also be served 
in the evening at the conclusion of games 
which will be held in the grove. Other en- 
tertainment will be arranged for as it is 
planned to make the outing a banner one in 
the history of the association. 

The executives of the local association 
hope on that occasion to line up a large 
delegation for the State convention at Sara- 
toga Springs, as it will give them an op- 
portunity to come in personal contact with 
a large number of members who could not 
otherwise be reached except by telephone. 
Practically all of the downtown retailers 
have signified their intention of attending 
the annual gathering and “the nucleus of a 
large delegation from Buffalo is already as- 
sured, 





Charles A. Schopp, who has been identified 
with the jewelry trade, both manufacturing 
and retail, for many years, will open a re- 
tail store at 9 Niagara St., Tonawanda, 
N. Y., on June 1. This store was formerly 
owned by Carl Bohlin, who died last De- 
cember and it was purchased by Mr. Schopp 
from the estate of the deceased jeweler. 
The new proprietor will carry in stock a full 
line of jewelry and has made a number of 
alterations in the store which have enhanced 
its appearance, Charles A. Schopp, is a 
pioneer in the jewelry trade of Buffalo, N. Y., 
having operated a retail store in Ellicott 
Square for years. He was also in the manu- 
facturing business for nine years under the 
name of the Schopp Mfg. Co. in the Beecher 
building at Ellicott and S. Division St. He 
retired from the manufacturing establish- 
ment about two and a half years ago, decid- 
ing to return to the retail business this 
Spring when the opportunity of obtaining 
a desirable sight presented itself. 
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Jewelers Discuss Stamping Laws at Trade Dinner 





All Branches of New York and Newark Jewelry Trade Participate in Gather- 
ing in New York Under the Auspices of the Good and Welfare 
Committee of the National Jewelers Board of Trade 














The deep interest which the jewelry trade 
has in the questions pertaining to both pres- 
ent and future legislation regulating the 
marking and branding of precious metals 
was manifest in the great banquet held in 
New York, Wednesday evening last, at the 
Hotel Astor, 46th St. and Broadway, under 
the auspices of the Good and Welfare Com- 
mittee of the National Jewelers Board of 
Trade. The dinner took place in the mag- 
nificent north ballroom, which was crowded 
to capacity, the guests numbering nearly 400, 
representing every branch and class of the 
jewelry industry. Not only were the gold 
and platinum jewelers, the diamond and gem 
men, the refiners, the watch and case manu- 
facturers and wholesale and retail jewelers 
of the metropolis prominently represented, 
but there was also a large delegation of 














P. J. COFFEY, TOASTMASTER 


Newark manufacturers and retailers as well, 
all of whom had come to listen to discus- 
sions on questions relating to the stamping 
law by members of the trade and the New 
York Judiciary and the answers to important 
questions that were given by counsel. 

The first trade dinner of its kind was 
given by the National Jewelers Board of 
Trade, with the co-operation of the Jewelry 
Crafts Association, the Jewelers’ Vigilance 
Committee, the New York Wholesale 
Jewelers’ Association, the Sterling Silver- 
ware Manufacturers’ Association, Retail 
Jewelers’ Associations of Greater New 
York, and Harlem and the Bronx, 
as well as other bodies, and will 


probably be the forerunner. of other similar 
trade conferences on subjects important to 
the industry that will take place in the fu- 
ture. 

The addresses as well as the discussions 
and the applause that followed the speéches 
indicated, as nothing else everhas, that the 


jewelry trade of this section of the country 
stand as a unit behind the movement for 
honest marking and branding and has little 
use for ambiguous terms of any kind. The 
whole tenor of the remarks and discussions 
indicated that the trade, as a whole, wishes 
to be above suspicion in its dealings with 
the public and by its marking and branding 
prevent the, public from being victims of 
fraud. The addresses, particularly those of 














G. A. NIEMEYER, PRESIDENT OF THE NATIONAL 
JEWELERS BOARD OF TRADE 


Judge Koenig, of the Court of General Ses- 
sions, and Judge Simpson, of the Court of 
Special Sessions indicated that in their 
fight to compel honest dealing and marking, 
the jewelers will have the whole-hearted co- 
operation of our judiciary and that legal 
technicalities will not interfere with substan- 
tial justice being dealt to offenders in cases 
of this kind. 


The event was remarkable for the fact 
that not only were all the speakers listened 
to with the greatest attention, but the at- 
tendants were so interested that they re- 
mained until the very last address had been 
given and the very last question had been 
put to answer. In fact, it was with re- 
luctance that most of the diners left the ban- 
quet hall when Toastmaster Coffey de- 
clared the meeting adjourned. 

The dinner was the outcome of the in- 
creased work that had been done by the 
Good and Welfare Committee of the Na- 
tional Jewelers Board of Trade on the ques- 
tion of stamping which has resulted from 
the prosecution of many of the offenders of 
the stamping laws of New York. This com- 
mittee is now meeting once a week in order 
to take care of that large number of ques- 
tions and inquiries that are being put to it 
in connection with the stamping law, and so 
important are many of these questions that 
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it was deemed necessary that the informa- 
tion obtained by the committee for various 
firms be given to the trade as a whole and 
that the jewelers be given an opportunity to 
give their personal reaction upon many of 
the propositions and suggestions that had 
been put to the committee from time to time, 

The guests were seated at 36 round tables 
containing 10 each, in front of a long speak. 
ers’ table, which contained besides President 
Neimeyer, of the National Jewelers Board 
of Trade, and P. J. Coffey, the chairman 
of its Good and Welfare Committee, and the 
following: Judge Koenig, Court of Gen- 
eral Sessions; Judge Simpson, Court of Spe- 
cial Sessions; Morris L. Ernst, and E. S, 
Greenbaum, of Greenbaum, Wolff & Ernst, 
attorneys for the Board; De Witt A. David- 
son, president, Jewelry Crafts Association; 
Edward H. Hufnagel, president, American 
National Retail Jewelers’ Association; Bert 
Shields, chief assayer, United States Assay 
Office, New York; Meyer D. Rothschild, 
chairman Jewelers War Revenue Tax Com. 
mittee; H. C. Larter, chairman Jewelers 
Vigilance Committee; T. Edgar Willson, 
editor JEWELERS’ CrrcuLar; Jonas Koch, 





LEO WORMSER, CHAIRMAN OF DINNER COM- 
MITTEE 


president, the New York Wholesale Jewel- 
ers’ Association; Harry P. Dickinson, presi- 
dent Jewelers 24-Karat Club of New York; 
C. W. Harmon, president Sterling Silver- 
ware Manufacturers Association; B. J. 
Doyle, Philadelphia, and Harry Edward 
Freund, of the National Jewelers’ Publicity 
Association. 

The tables were divided, into groups for 
the members of the various associations, the 
members of the New York manufacturers, 
Newark manufacturers, refiners, _ silvef 
smiths, watch and watch case people, dia- 
mond and gem merchants, etc. 

For an affair of its size, the dinner was 
run off in an excellent manner, due to 
fact that every detail had been arranged. 
The dinner was scheduled to start at 6: 
P. M., but it was not until 25 minutes later 
when the doors of the banquet hall were 
thrown open and the call for dinner was 
sounded. Within 15 minutes every man was 
seated at his place, and at 7:15 o’clock the 
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president and honored guests were escorted 
to a head table, arranged on a platform on 
the north side of the dining hall. Before 
the first course was served, a flashlight pic- 
ture was taken, after which the discussing 





of an excellent menu was started. This 
menu is as follows: 
MENU 
Pamplemousse, Forto Rico 
Queue de Beuf, a l’Anglaise 
Céleri Olives Radis 


Filet de Sole au Gratin 
Pommes de Terre Fendantes 








Asperges Vertes, Sauce Mousseline 


Chapon de Philadelphie Roti au Cresson 
Salade de Coeur de Latue 


Parfait aux Fraises Fraiches 
Petits Fours 


Fatima Cigaretttes 
Café Noir 

Just after the chicken had been served, 
President G. H. Niemeyer rapped for order 
and announced that owing to a previous en- 
gagement Judge Morris Koenig, of the 
Court of General Sessions, was compelled 
to leave early, and would say a few words 
before departing. The speaker expressed 
his pleasure at being present and stated that 
it was indeed a wonderful sight to see so 
many men in a trade gather together for the 
purpose of raising the standards of the in- 
dustry which they represent. He lauded 
the jewelers for taking the initiative in the 
matter of setting up a standard for proper 
marking of jewelry and closed by assuring 
the trade that the courts are behind the ef- 
forts of the entire industry to protect their 
interests, as well as the interests of the pub- 
lic. 

A most important statement by the Judge, 
before closing, was his assurance upon the 
operation of the courts and the interpreta- 
tion of the law by them. The jewelers in 
the prosecution of fraud will not suffer sub- 
stantially from technicalities raised by the 
lawyers of the offenders because, as the 
Judge expressed it, the courts today were 
looking to do substantial justice in each 
case—justice to the defendant and justice to 
the community, and wherever it is in their 
power they will see that those guilty of 
fraud do not escape through sharp practice 
or technicalities raised by their attorneys. 

Following his remarks, Judge Koenig 
left the dining hall and the dinner was re- 
sumed. Shortly after the ‘end of the menu 
had been reached and order had been re- 
stored, President Niemeyer extended a 
hearty welcome to those in attendance. He 
then addressed the gathering, as follows: 


ADDRESS OF PRESIDENT NIEMEYER 


Fell:yw Members and Honored Guests: 

In behalf of the National Jewelers Board of 
Trade, I welcome you to this first trade conference 
held under the auspices of our Good and Welfare 
Committee, 

We are here to discuss a subject which is of 
vital interest to us all, and to the future of our 
industry. We are indeed honored in having so 
many of the leaders in their respective fields of 
endeavor with us, such as Mr. Rothschild, whom 
you all know; Mr. Larter, Mr. Hufnagel of the 
Retail Jewelers Association; Mr. Harmon, who 
'S president of the Silverware Manufacturers’ As- 
sociation, and “Dad” Davidson. I don’t need to 
tell you; I can’t name them all, gentlemen, there 
are tco many of them, I am just swamped, that 
= all, but all of these men have notable records 
behind them for the good that they have done 
i behalf of this trade, and the service that they 
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have rendered to us and our industry is indeed 
fortunate in haying that type of leadership, and 
have men of this calibre as its leaders, and I wish 
to pay public tribute to them for the work that 
they have accomplished cn behalf of this trade, 
and I will assure each of them that our Board of 
Trade will co-operate in every way and in any 
way that it can to further the best interests of 
our trade. 


It is common knowledge that the chief function 
of a Board of Trade is to gather and distribute 
credit information, and to act in the capacity of 
a commercial agency for our trade, and I am very 
proud to say that we are doing this work efficiently 
and with increasing efficiency all the time. We 
realize our responsibility to our membership and 
to the trade as a whole. 


It is not so well known, perhaps, that our Board 
has a vital interest in every phase of work which 
pertains to our business, but through its various 
committees has interested itself in such matters 
as the prosecution of fraudulent bankrupts. Many 
of these gentlemen are now in jail as a result of 
our activities in that respect. Further, we have 
a committee functioning which is adjusting the 
affairs, or trying to, at least, of honest debtors, 
and we have achieved notable success, gentlemen, 
in this phase of our work. 

Our Good and Welfare Committee under whose 
auspices we are here tonight, has a record of 
which I, as president of the organization, am par- 
ticularly proud, and I am sure you have not the 
slightest conception of the various ramifications 
of its activities, or of the work that this com- 
mittee performs. It is perhaps better known to 
the public for the work it has accomplished in 
connection with the false stamping of jewelry and 
of which you will undoubtedly hear more later on. 

Most of us know that when business is good and 
things run along smoothly, that we do not have 
to face the conditions that we do when the pendu- 
lum swings in the other direction. It seems that 
under those conditions the selfish instincts in men 
are more apt to govern their activities, and in the 
stress of their endeavors they work to succeed 
with hardly any regard for the better motives 
which should prompt their efforts. I can do no 
better than to quote from the statement of our 
president in a recent address made before a 
gathering of business men in Washington last 
week, when he said: “If I were to bring only 
one admonition to you, I would like to charge 
you men of influence and responsibility with the 
task of eliminating from American commerce those 
who do not have conscience, whose conscience- 
less practices bring that criticism which some- 
times appends our American activities. Business is 
reviving and we are soon to resume our onward 
sway, and I admonish you of the larger responsi- 
bilities to keep in mind the new state of human 
affairs and the awakened aspirations of men. I 
do not think that any business can permanently 
succeed that is not honest, and I do not think 
any enterprise ought to succeed that is not honor- 


able. And if you will combine honesty and honor, 
that enterprise which makes such a slogan will 
stand unchallenged before the world. 


“There is not an agency in American life which 
can so quickly put an end to abuses and offences 
in American commerce as those who are conspicu- 
ous in the leadership of that commerce.” 

Gentlemen, you have the leadership in this in- 
dustry, and I earnestly entreat you to co-operate 
to maintain the standards of practice that have 
brought our industry to its present state of de- 
velopment and to go on and establish new and 


higher standards of practice that will bring 
credit upon our trade. 
I have named some of the men who have 


been striving with all their might and main for 
years to accomplish this work. We have accom- 
plished a great deal, but we can do a great deal 
more. You know from experience that the work 
done by a committee usually reflects the ability 
and interest shown by its Chairman, no matter 
how capable the men on the committee might be, 
if the Chairman doesn’t call any meeting, and 
exercise his function of leader and direct their 
efforts, nothing is accomplished. Many of you 
here remember the work of another Good & Wel- 


fare Committee under the leadership of a man 
whose name is legion in the Board of Trade, 
Bob Adams. He came from Newark, Newark 


was proud of him. Newark ought to be proud 
of the fact that we had to go to Newark for 
another Chairman of the Good & Welfare Commit- 
tee, a clear-thinking man, full of energy and 


ideals, a hard worker and a fighter from the drop 
of the hat. 
It gives me 


great pleasure to introduce the 
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Chairman of that committee who will act as 
toast master this evening—P. J. Coffey. 


Mr. Coffey immediately took over his 
duties and proceeded to outline the work the 
Good and Welfare Committee had done in 
the campaign against false stamping. He 
said that the dinner had been arranged for 
the purpose. of discussing the proper stamp- 
ing of jewelry, silverware, etc., and to an- 
swer any questions appertaining to this sub- 
ject, Continuing, Mr. Coffey said: 


ADDRESS OF P. J. COFFEY 


Mr. President, Honored Guests, Gentlemen: 

Your presence here tonight is a wonderful ;en- 
couragement to the men who are giving fréely 
of their time and energy to the welfare of our 
industry. As chairman of the Good & Welfare 
Committee I would like at this time to give you 
a brief review of the work that we have accomp- 
lished since the campaign against the false stamp- 
ing of merchandise was inaugurated. 

Sufficient evidence was secured in about 20 
cases to enable us to take court action. In all 
but two of these we obtained convictions in the 
Court of Special Sessions; sentence was passed 
upon each one either a jail sentence or a fine, 
and in a few cases, both. Many cases were settled 
outside of court for the reason that some of them 
we did not obtain sufficient evidence to go to court. 
Others of them the committee thought too small 
to take to court. Upon presentation of the facts 
to the parties interested correction was agreed 
upon of the particular abuses which this committee 
considered detrimental to the trade at large. 

A large amount of inquiries covering practically 
every phase of this industry were received and 
answered, in fact, this campaign has produced so 
many inquiries regarding this proper stamp ng 
and marking and naming of merchandise, that 
this committee has found it necessary to have 
weekly meetings so that these matters might re- 
ceive prompt and definite attention; and at these 
weekly meetings our committee will be only too 
pleased to see or hear from anyone on any sub- 
ject now covered by the present stamping laws, 
and would gladly render information accordingly. 
And, gentlemen, I want to say to you that this 
committee has not inaugurated a campaign of per- 
secution, but we do want to protect the honest 
merchant and the consuming public. 

Our aim is to bulid up, not to destroy, but 
we realize that our structure must have for its 
foundation honest standards and principles. It 
is our earnest desire that our industry maintain 
its good name, for honesty and fair dealing, and 
with this end in view, gentlemen, this committee 
is going to keep on working. We want the reta'l 
merchant and the consuming public to know that 
when they purchase an article manufactured within 
our industry on which there is a Karat mark 
or a Sterling mark, that it means just what it 
says, that that article is manufactured from mater- 
ial as indicated by such mark. 

On behalf of the National Jewelers Board of 
Trade, I want to thank Commissioner Holway of 
the Weights and Measures Bureau for the ex- 
cellent aid and service rendered to us in this 
campaign, also the Superintendent of the Assay 
Department, Wall Street. We wish also to extend 
our sincere thanks to the Vigilance Committee and 
the Jewelry Crafts Association, who have not 
only rendered us their moral support, but their 
financial support as well. We wish also to thank 
a great many of the manufacturers, the whole- 
salers, and the retailers who have in the past, and 
who are now rendering us aid, and co-operating in 
this great work in every way possible. 


The first speaker introduced by Toastmas- 
ter Coffey was Harry C. Larter, chairman 
of the Jewelers’ Vigilance Committee. Mr. 
Larter gave an inspiring talk and told just 
what the various organizations in the trade 
are doing in the way of reaching some agree- 
ment as to the proper stamping of the goods 
which they manufacture. Continuing, he 
spoke as follows: 


ADDRESS OF H. C, LARTER 


Fellow conspirators in a fine industry: It 
certainly augurs well for the Jewelry Trade when 
four or five hundred men gather around the 
dining table, drawn together for the purpose of 
discussing some of the ethical and unethical prac- 
tices in our trade, for it is a strong indication 
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of a desire of many in the jewelry trade to try 
and improve upon some conditions existing which 
are not for the good of all concerned. We under- 
stand it is not the purpose this evening to dis- 
cuss proposed amendments to the National Stamp- 
ing Law, but it affords me an opportunity to ad- 
vise you of the situation existing in reference to 
this important matter, in the work of which some 
of us have been devoting a great deal of time 
and thought and consideration. 

We do not want you to think that because 
a definitely drawn up bill has not been presented 
for the consideration of the various members of 
our industry, that we are not making progress, 
Such is not the case. We are daily drawing nearer 
the ideal which we have had in mind for so long 
a time. 

The New England manufacturers have been 
ready for a long while, having cleared up prac- 
tically every question relative to gold filled, 
rolled plate and electro plate merchandise. They 
have also expressed their thoughts in reference 
to the 10K and 14K gold clause. The delay at 


this time is primarily due to our inability here 
in New York to clear up some important phases 
of the platinum and gold clause. 


We however 
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hope to come to a common understanding in ref- 
erence to this important clause shortly. 

The sterling silverware manufacturers have pre- 
pared a suggestive clause in reference to sterling 
silverware, but have requested further considera- 
tion of some angles in reference to their recom- 
mendations. We are advised that the silver plated 
ware manufacturers will soon be in position to 
offer their suggestive clause. We have been 
hoping that the watch case industry would be 
prepared to suggest amendments in reference to 
their line before this, but we are informed that 
they have taken up certain phases of their situa- 
tion before the Federal Trade Commission and 
that out of that, they hope to be able to present 
a brief, which would clear up their situation. 

Our attorneys, however, two honored guests 
that we have with us this evening, Messrs. Morris 
L. Ernst and Edward Greenbaum, have devoted 
considerable time to suggestions made by various 
committees and organizations in our industry 
and the more they delve into the situation, they 
are convinced that the simpler the law can be 
drawn, including fundamentals only, the better it 
will be, because if we should have passed a law 
that seems to cover all the points existing today, 
because of the constant changes from year to year, 
from five years to ten years, of the kind of 
merchandise that is produced, unless some addi- 
tional plan could be worked out, we would out- 
grow the new law just the same as we have 
outgrown the law now on the National Statute 
Books, They are heartily in favor, and we concur 
in the opinion, that if a simple foundation of 
fundamentals can be erected, that the questions 
which arise from time to time in reference to 
unethical or unfair practices in our trade can be 
Successfully threshed out by referring them to 
the Federal Trade Commission. 
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It was only a few days ago, that we had a 
very fine hearing before Mr, Murdock, Vice 
Chairman of the Federal Trade Commission, in 
reference to gold mounted knives, and while the 
Commission cannot render a decision, they are 
taking this question under advisement and we 
feel sure that this hearing will be of great value 
eventually to our industry. We therefore sug- 
gest and heartily recommend that we _ simplify 
our proposed amendments, as much as possible, 
leaving the clearing up of disputed questions from 
time to time for adjudication by the Federal 
Trade Commission, who, if you have been fol- 
lowing recent events, are forearmed, more than 
ever before, by recent decision rendered by the 
U. S. Supreme Court in reference to wool 
knitted merchandise. 

Therefore, with this bird’s eye view of the 
situation regarding the amendments to the Na- 
tional Stamping Law, we sincerely trust that you 
will appreciate the difficulties involved in trying 
to come to a harmonious understanding and that 
in your discussion this evening you will appre- 
ciate the fact that we realize fully the importance 
of what we have been endeavoring to do and 
that it is through no lack of attention that the 
matter has not been cleared up before this and 
that in your discussion you will not attempt to 
determine what should or should not be in the 
proposed amendments, but will confine yourselves 
to the elimination of unethical practices existing 
today, not in harmony with out National and 
State Laws now on the Statute Books. 

Please rest assured that no one is more anxious 
to clear this matter up than the Jewelers Vigil- 
ance Committee, who have been fathering Stamp- 
ing Law amendments ever since this Committee 
has been in existence, and we would welcome, 
after tonight’s discussion, written recommenda- 
tions from any gentleman here tonight, the ideas 
for which he has gathered after this evening’s 
discussion. 

Our hopes and ambitions are that we may now 
and in the future all work towards the ideal and 
goal of honest made merchandise in all branches of 
our industry, for our own good and the good of 
our great industry. 


The retailers’ position in the matter of 
stamping jewelry was laid before the vari- 
ous branches of the trade by Edward H. 
Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association. Mr. 
Hufnagel stated that the feeling in the re- 
tail trade for the adequate and proper 
stamping of jewelry was strong and that the 
work now being done by the Good and Wel- 
fare Committee in the way of eliminating 
fraud in stamping is heartily endorsed by 
the branch of the trade he represents. The 
speaker stated that the retailers are en- 
deavoring to establish a code of ethics which 
will probably be taken up at the next annual 
national convention and felt certain that this 
would go a long way in helping to eliminate 
the false stamping evil. Continuing, he said: 


ADDRESS OF EDWARD H. HUFNAGEL 
PRES. OF THE A, N. R. J. A. 

Mr. Chairman and Genilemen: 

I think that the retailers have an angle on this 
situation and I would like to say that the retail 
trade as a whole feels so strongly on this subject 
that they even want to go further and amplify 
the work that you are doing and establish a code 
of ethics which we are committed to at our 
national convention this Fall or this late Summer. 

Recently we have had much to do with the 
Bureau of Standards, and we find that the Bureau 
of Standards in Washington is organized to control 
as it were by law, standards of weights and meas- 
ures and time. Why, we jewelers don’t begin to 
realize the importance of time, that that element 
of our business alone is of tremendous importance, 
so much so that our civilization moves on time. 
I wish you would all read the current issue, last 
week’s issue of THe JEWELERS’ C1RCULAR, and take 
that article written by the Curator of the Smtih- 
sonian Institute and see what the jewelry trade 
has done for civilization. 

I want to mention a few things in passing, 
so you will go away from here feeling that this 
industry is the finest industry and that it has 
done more for civilization probably than any 
other industry; when you recognize the fact that 
the steam engine was invented by a watchmaker, 
the steam-boat, the steam locomotive, the air 
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planes, and Henry Ford put in seven year’s work 
at the watchmaker’s bench. 

All of these things have contributed so much 
to the advancement of the trade that we say this 
trade, while it has had traditions in the past, these 
traditions must be maintained, and as the former 
speaker said, in times of stress there is distress; 
there are practices which are perpetrated which 
help to break down that which has taken centur- 
ies to build up. We not only are all strongly in 
favor of this legislation, which you propose, we are 
going to get right back of it, and would like 
to see even one thing more, gentlemen. Where 
.you have a law permitting the stamping of gold 
and silver, there are still ways of defeating the 
purpose that we are about to accomplish. 

Only today I received a circular where a manu- 
facturing concern wished to put out a metal called 
“silvor.” Now that might be within the law, but 
there is an opportunity for deception and I think 
our trade should stand for these ethical principles 
which will induce people not to use terms which 
are misleading and which are hurtful to that 
wonderful prestige which we hope to maintain. 
In other words, we want to spiritualize our busi- 
ness. After all is said and done we can have 14 
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karat and we can have 18 karat and 24 karat 
and sterling and all of these things, but we want 
to have something more than that back of it, 

Just the same as in a person; it is the individu- 
ality, the soul, and when we get that thought 
into the merchandise, that we produce, we are 
going to have quality and other things that 
are built up on ethics and morals. 

Now, we are with you on that point, and we 
would like to have your assistance in establishing 
a code that will be practical and acceptable to the 
entire industry. 

In introducing the next speaker, Toast- 
master Coffey stated that one of the out- 
standing features of the campaign being con- 
ducted by the Good and Welfare Committee 
was the splendid co-operation coming from 
the courts, The judges, Mr. Coffey stated, 
were quick to see the needs of protecting 
the public and as a consequence, meted out 
punishment wherever it was found that a 
fraud had been committed. He then intro- 
duced Judge Simpson, who, in opening 
his: address, remarked that it had been his 
duty to sit in judgment upon a number of 
cases involving the fraudulent stamping of 
jewelry. He briefly emphasized what the 
court had done in protecting the public from 
such frauds and how the cases coming be- 
fore him had been handled. Judge Simp- 
son expressed his admiration at the ex- 
cellent spirit of co-operation and good fel- 
lowship prompting the holding of this first 
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trade dinner, and remarked that it was a 
step forward to that honor, honesty and 
spirituality so essential to success. In try- 
ing a case, stated Judge Simpson, the 
court always gives the defendant the benefit 
of the doubt, but he pointed out that in his 
opinion the defendant should not be favored 
in ruling on a technical point where it is 
believed it will defeat the ends of justice. 
Everyone, continued the speaker, is entitled 
to substantial justice, and that is the kind 
the judges are endeavoring to mete out. He 
pointed out that men having such ideals as 
those represented in the jewelry business 
should be protected in every way possible, 
and stated that there is so much trust and 
honesty connected with the industry that it 
needs protection. In concluding, he stated 
that as far as the judges are concerned, any- 
one is invited to come to the courts where 
notwithstanding technicalities, justice will be 
given. 

Following these remarks, Toastmaster 
Coffey announced that it is the intention of 
the Board to hold future trade dinners at 
which other subjects will be taken up. He 
then introduced Morris L. Ernst, counsel for 
the Board, who immediately began answer- 
ing questions which had been sent in to 
him previous to the meeting. Some of these 
questions and answers follow: 


Questions and Answers re Proper Marking 
of Jewelry 


Q. 1. Dealers in alloyed gold received order for 
9-1/32 K. gold and 13-1/32 K. gold, and, when 
finished, article is stamped as 10 or 14 K. Why 
should there be such a leeway and why shouldn't 
the producer of gold of this character have more of 
a tolerance? 

A. In many parts of the trade there is a move- 
ment to reduce the leeway provided under the 
present law. Bear in mind that the leeway under 
the Federal law is different than under the State 
laws. In Canada the leeways are % and 4% 
karat. Many people here favor abolishing the lee- 
ways altogether. If a manufacturer can make his 
goods come up to 13 K. he can also make it come 
up to 14 K, 

Q. 2. Why cannot “sterling silver plate’’ pro- 
duced by the same process as is used in the manu- 
facture of gold plate be stamped “sterling plate’’ if 
a mark designating the relation of the thickness of 
the silver to the base metal is indicated; for ex- 
ample, 1/10 sterling plate, 1/40 sterling plate, etc. 

A. Section 4 of the Federal Stamping Law pro- 
hibits the use of any word in connection with ster- 
ling, and, therefore, the terms like ‘“‘sterling plate” 
are improper. In my own opinion, under the re- 
vised stamping law, we might well consider permit- 
ting the mark of “sterling plate’ provided the 
weight or thickness of the sterling is marked as in 
the case of gold-filled articles. 

Q. 3. Articles can be stamped, “‘solid gcld front 
or 12K. 1/10 solid gold front,’ but not “‘sterling 
front.” Why not? 

A. The party who asked this question is mis- 
taken. The term “solid gold’? may not be used in- 
discriminately. In Pennsylvania and Connecticut, 
solid gold goods must be 10k. or better. Moreover, 
the mark “12 K. 1/10 solid gold front’? is im- 
proper. On a mark somewhat like this, we pro- 
cured convictions of several retail jewelers because 
the court held that the mark should read “1/10 
12K.” Furthermore, the term “sterling front” is 
improper under the Federal law. 

Q. 4, If a bar pin or any similar piece of jewelry 
is made of 14 K. or 18 K. white gold with a plati- 
num front welded to same, and is stamped “14 K” 
or “18 K. and platinum,” can it be legally sold in 
New York State? 

A. This mark is illegal in New York State and 
Illinois, as the law says that if the word platinum 
is used, the article must be 925/1,000’s platinum, 
or one of the metals of the platinum group. If 
such a mark as “18 K. and plat” is permitted on 
jewelry made of platinum and white gold, then 
the door is open to the following tremendous 


frauds—jewelry will be made 99 per cent. white 
gold with merely a thin layer of platinum and 
the article will be sold as “plat. and 18 K.” 

Q. 5. 


If the same piece as in Q. 4 is made and 
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is not stamped at all, can it be legally sold in New 
York State? 

A. The laws do not concern themselves with 
articles which are not stamped, marked, billed, etc. 
The laws only relate to the representations made 
on the article, on the bill, tag, label, etc. Un- 
stamped articles using the word stamped in the 
broader sense, can be legally sold irrespective of 
the contents. 

Q. 6. Is the term “platinum gold” a proper 
term if not stamped on the articles and if the tag 
reads “‘platinum gold-filled” or ‘18 K. green gold- 
filled and platinum gold-filled’’? 

A. This is in violation of the New York and 
Illinois State laws. 

. 7. Are the terms “platinum gold,” “platinum 
filled” and ‘‘platinum finish” proper terms? 

A. No. 

Is the term “‘silvore’” a legal term? 

A. No; as it is in violation of Section 422 of 
the Penal Law. In that section, the term “silver,” 
“sterling silver” and “solid silver’ may not be 
used on any tags, packages, cover or wrapping, etc., 
used with the article, unless the article is 925/1000s 
fine silver. It is obvious that the letters used in 
the word “silvore’” are so placed together as to 
sound and look like silver. Moreover, the article 
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looks like silver and is represented as being an 
imitation of silver. We believe that the term is 
an improper mark. 

Q. 9. May a buckle be marked “sterling” if the 
buckle part is sterling and the hold-back and cam 
are base metal ? 

A. No; under section 422 of the law. We are 
now proceeding against a retailer in New York City 
who has been held for trial in the Court of Special 
Sessions because of the sale of such a buckle. We 
advised the Board that buckles marked “sterling” 
where the hold-back and cam were marked 
“N. S.,” but were made of base metal, were like- 
wise being sold in violation of the law. The term 
“sterling front’? used on such buckles is also mis- 
leading. 

Q. 10. May spoons be marked “silver spoons’ if 
they are only plate? 

A. No. This is in violation of Section 422 of 
the Penal Law. 

Q. 11. Is the term “‘pallador” legal? 

A. It is deceptive, but not in violation of any 
statute at present, although it may come under the 
Federal Trade Commission Act, section 5, in the 
event that the article is not palladium. Pallador 
is certainly a colorable imitation of the word pal- 
ladium, even though not of the word platinum. 

Q. 12. May clips used for corner of pocket- 
books and the like, be marked “14K” top, if in 
effect the article is 1/60 rolled gold? 

A. This is an unfair and improper mark. 

Q. 13. May gold filled rings be marked “14K- 
1/10 gold filled”? ; 

A. No. The proper way to mark these articles 
is to put the quantity mark before the karat mark. 

Q. 14. Is “14K gold shell” a proper mark on 
rings? 

A. We believe it is not, even though in one 
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—_ in this jurisdiction the ccurt refused to con- 
vict. 

Q. 15. Bracelets and watches are sold together; 
if the bracelet trimmings are marked ‘'14K,”’ does 
this mark apply to the watch? 

A. Yes, if the two are sold together as one ar- 
ticle A question such as this cannot be answered 
without hearing the specific facts in each case. It 
is obviously proper for a man to sell bracelets sepa- 
rately and watches separate, in which event the 
bracelet and the watch may either be marked or 
not marked. The crime, if any, is committed by 
the person who combines the two into one article. 

Q. 16. Is the term “solid gold” a proper mark? 

A. The term “solid gold” is misleading and may 
be stopped possibly by the Federal Trade Commis- 
sion. In Pennsylvania and Connecticut it may not 
be used unless the articles are 10K. or better. 

Q. 17. May “platinon,” ‘“‘platinem’’? and similar 
words which are imitations of platinum, be used? 

A. No, unless the article is 925/1000’s platinum. 
These terms are clearly colorable imitations of the 
word platinum. 

Q. 18. May a barpin made of platinum and 
green gold be stamped “platinum” on the platinum 
part and the karat fineness on the green gold part? 

A. Yes. 

Q. 19. Must the proportion of platinum to gold 
be mentioned on all invoices, merchandise, etc., 
made of platinum faced goods? 

A. No. There is no law which compels any 
marking or stamping. At most, the laws only 
insist that any mark or stamp used shall properly 
and honestly represent the article referred to. 


After a trip of several months to Europe 
and the Orient, Meyer D. Rothschild re- 
turned just in time to take part in the din- 
ner. He occupied a place at the head table 
and after Mr. Ernst had completed answer- 
ing questions, Mr. Rothschild was called 
upon for a few remarks. Although his ad- 
dress was brief it was forceful and interest- 
ing and was listened to with a great deal 
of pleasure by the gathering. He spoke as 
follows: 


ADDRESS OF M, D. ROTHSCHILD 


Mr. Chairman and Gentlemen: I do not think 
I ought to take much of your time on an occasion 
like this. The reason for the meeting, I take it, 
is a very important one, and the more confer- 
ences of this kind that are held within the trade, 
the more certainly shall we arrive at the point 
which Mr. Hufnagel so eloquently pictured. 

I have spent ten and a half months abroad, 
most of the time in the East, or about four 
months of that time in Europe. I did not have 
very much time for very close investigation, but 
a very cursory observation convinced me _ that 
the entire morale of Europe has been shattered. 
The old business ideals have gone astray. In 
some countries—and I am not going to specify— 
there seemed to be an entire breaking down of 
the old-fashioned idea of business decency and 
honesty. 

Now, this war has not touched us as heavily 
as it has the Old World. I believe we have suf- 
fered somewhat; I think our criminal records 
throughout the country indicate that there are a 
large number of men who have been in the habit 
or have been trained to kill other men and to 
destroy property and who have not gotten entirely 
out of that habit. That thing must be and will 
be overcome in time. 

I do believe however, that the jewelers of the 
United States under such leadership as we have, 
under the leadership of the Board of Trade, the 
Vigilance Committee, the Good & Welfare Com- 
mittee of the Board of Trade and other instru- 
ments of that kind, must not only maintain our 
old standards, but following the advice of our 
President of the United States, progress, go fur- 
ther, show the world, show the people with whom 
we are trying to do business in South America, and 
Central America and in the Far East, that the 
American ideals of business, the American methods 
of business are honest, are straightforward. If 
we do not do that we will never get that foreign 
trade we are after, and that which we have 
gotten or may get, we will not hold. . 

Now as a matter of enlightened self-interest, 
quite out of the controversy—because I know there 
is a controversy—and I believe the men who are 
urging certain things are just as honest as those 
who are opposing certain things—quite apart 
from all that I think we can apply a certain stand- 
ard, and that is the common-sense standard, of 
“How will this mark” or “How will this repre- 
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sentation” no matter in what way you make the 
representation “‘How will that affect the buying 
public’ and unless you can conclusively make up 
your mind that the buying public will not be de- 
ceived, the mark or the method is wrong. 

Now, this may be a difficulty for some of our 
manufacturers who may have established certain 
trades on certain marks and who believe they 
are well within their rights to fight for those marks, 
and for that method of doing business, but if you 
cannot maintain your position by an absolute 
proof and the sort of proof which will appeal to 
the ordinary man, that the public will not be de- 
ceived, the method is wrong. 

Now, just one word in substantiation of Mr. 
Hufnagel’s statement that the jewelry industry has 
given many indications of helping civilization, I 
believe he mentioned Henry Ford as being a watch- 
maker. That is news to me. I knew Stevenson 
had been a watchmaker. 

I want to say that when I was in Florence, 
I got hold of an old book on the lives of the old 
painters and sculptors by a Florentine writer and 
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I was astonished in reading the lives of the old 
painters, and especially the old Florentine masters, 
that practically every one of them was a jeweler, 
at least, two-thirds of them were jewelers or had 
begun life as a jeweler, and from those positions, 
and from that particular industry, had blossomed 
into the great sculptors and painters of the world. 
I think the jewelers are doing much for art. They 
are not doing as much for it as they will do in 
the future. 
appeals not only to the vanity of the human race 
but to the imagination and to the poetic side. The 
idea of adornment, the adornment of beautiful 
articles of gold and silver and platinum, of fine 
gems is something which makes for civilization, 
and I hope that this, as I said before, is only 
the forerunner of many more conferences of this 
kind in which all branches of our industry should 
take part in the same good feeling and the same 
sense of fellowship in which this meeting has 
come together tonight, and I am certain that those 
among us who were perhaps a bit too enthusiastic, 
a bit too far in the van may slacken our pace 
a bit, while the others who are dragging behind 
will hasten a bit, just so we will all get together, 
work together, and probably, and I hope certainly, 
in a very short time the jewelry industry will 
once more feel that impulse which it has felt in 
the past, as it has felt as you all know, will once 
more make history by standing out as a united 
industry for the morality, honesty, straightforward 
idealism, which strange to say, our industry has 
been standing for, for many years in these United 
States. I thank you. 


Another speaker presented and who ex- 
Pressed the views of the sterling silverware 
manufacturers was C. W. Harmon, presi- 
dent of the Sterling Silverware Manufac- 
turers’ Association. Mr. Harmon enlight- 
ened those present as to just what the ster- 


I think our industry is one which. 
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ling silverware manufacturers are doing and 
how they have just worked out what they 
term a 100 per cent American plan for 
marking sterling silverware. His remarks 
were as follows: 


ADDRESS OF C. W, HARMON 

Mr. Toast Master and Gentlemen: I would like 
to put in a disclaimer that I represent all the 
silverware manufacturers. All the remarks that 
have preceded in reference to the ‘Sheffield’ 
mark does not relate at all to the sterling silver 
manufacturers or the plated ware manufacturers. 
I don’t know that I have anything interesting to 
say except that I might discuss what is in the 
mind of the sterling silver manufacturers in 
reference to stamping. We have been struggling 
with this proposition for quite a long time, and 
have spent a great deal of time in both committee 
work and in association meetings, trying to come 
to some conclusion as to what should be done. 
As has already been stated, we have submitted 
a temporary plan, but we have had new light on 
the subject and we propose now to go a step fur- 
ther than we had ever dreamed of going before. 
We have a plan which might be called a hundred 
percent American in the interest of the American 
public and in the interest of the dealers, the re- 
tailers and jobbers and in the interest of the 
manufacturers, and that is, ‘that where any 
article which is made of silver or of an alloy 
of silver shall be stamped “sterling,” that to be 
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the single and only standard of silver in America. 
That will shut out coin, 800 fine, or any other 
mark than the American mark, “‘sterling.”” The 
English government will not permit things made 
on the American standard of sterling 925/1000 
fine to enter England or to be shown or sold 
there. If England can fix a standard for her 
people, why cannot America fix a standard for 
her people. If other. countries exclude goods 
made on the American standard of 925/1000 fine, 
then we say that no goods made on any other 
standard than the American shall be put on sale 
in the United States. That is a step in advance 
of anything that we have ever thought of until 
quite recently. That will mean that there will 
be no goods marked either “silver” or ‘‘sterling’’ 
unless they are 925/1000 fine. Whether we can 
succeed in that plan or not, I do not know, but 
we are very sure that that plan is perfectly 
equitable and perfectly fair. It makes one stand- 
ard throughout the country and will shut out all 
these other imitations which have been spoken 
of. We have no sympathy with “Sheffield,” we 
have no sympathy with “Nickel Silver,” and we 
have no sympathy with any others than with 
sterling. It is a peculiar fact that the American 
public do not know what sterling is. The question 


that is quite frequently asked by many people 
is, “Is sterling silver- solid silver?” and we have 
a series of letters we are sending out to the trade 
on the question of sterling silver. 


That the man 
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behind the counteF and through them the public 
shall become familiar with the fact that “sterling” 
is American standard for the proper quality of 
silver, and I am sure when this law, or this pro- 
posed law becomes effective, that you will find 
it is to the interest of all in the trade, and it will 
establish a standard that will be equal to that 
of the hall mark of England. That is what we 
hope for and we ask your earnest and hearty co- 
operation to carry this out. 


After paying his respects to the trade 
press and emphasizing the impetus they have 
given to the stamping question, the toast- 
master presented as the next speaker T, Ed- 
gar Willson, editor of THe JEweters’ Cr- 
cuLaR. Mr. Willson spoke on the “Twilight 
Zone.” 

Harry C, Freund of the National Jewel- 
ers’ Publicity Association was the conclud- 
ing speaker of the evening. He highly com- 
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mended the Good and Welfare Committee 
for taking the lead in the fight for proper 
stamping. He pictured the jewelry and 
allied industries as the greatest and finest 
in the world and emphasized just how 
watches and other timepieces handled by 
jewelers helped win the war. 

Just before the meeting was thrown open 
for discussion, Harry C. Larter touched 
upon the use of the word, “Silvore.” He 
cited an instance where a concern had 
adopted that name and pointed out where 
they were making a mistake, in using the 
term. He then read a letter coming from 
the Canadian authorities, which indicated 
their position on the importation and sale 
of articles marked “Silvore.” This letter is 
as follows: 


DEPARTMENT OF TRADE AND COMMERCE 
ADMINISTRATION OF GOLD AND SILVER MARKING ACT 
W. J. Ryan, Inspector, 229 Lauder Ave. 

Toronto, Ont., May 4, 1922 
G. H. Niemeyer, Esq., President, National Jewel- 
ers Board of Trade, 15 Maiden Lane, New 
York, N. ¥.2 

Dear Sir—Yours of the 1st to hand this a. M., 
asking me if the metal marked “‘Silvore” is per- 
mitted to be imported into Canada. 

In reply, I beg to inform you that there is 
nothing in the Customs Act prohibiting the impor- 
tation of such metal, but if any dealer attempts 
to sell an article coming within the purview of 
the Gold and Silver Marking Act bearing the 
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DOELL 
LAPIDARY 


Precious and Semi-Precious Stones 
12 John Street NEW YORK 

















15 Maiden Lane 


Stephen Varni, Pres. 








Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


New York 


Harry F. Garofalo, Treas. 
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mark ‘‘Silvore,” he will be prosecuted under that 


Act. 
Yours, very truly, 


W. J. RYAN, (Signed) 
229 Lauder Ave. 

The meeting was then thrown open to 
discussion and those present were given an 
opportunity of asking questions appertaining 
to the subject of stamping. Most of these 
questions were fairly well covered in the 
original remarks of Morris L. Ernst, attor- 
ney, but as each question was presented 
from the floor, Mr. Ernst answered it. Fol- 
lowing the answering of questions, David 
Kaiser emphasized the fact that jewelers 
should not resort to technicalities when 
stamping their jewelry. 

About 10:45 p. M., after all the questions 
had been answered, Toastmaster Coffey 
thanked those present for their attendance 
and adjourned the meeting. 








ALLEGED THIEF CAUGHT 





Man Charged with Being Implicated in Rob- 
bing Cincinnati Jeweler Arrested in 
Hoboken, N. J., and Held for 
Extradition 


A letter claimed at the Hoboken, N. J., 
Post Office on Tuesday, May 23, led to 
the arrest, shortly after of a man known as 
Barney Haberman and said to be wanted by 
the police of Cincinnati, O., in connection 
with a $35,000 jewelry store hold-up which 
occurred in that city on March 23. Haber- 
man was arraigned last Wednesday morning 
before Recorder Cartstein, who ordered the 
prisoner held without bail for 30 days to 
await the arrival of extradition papers from 


Cincinnati. It is reported that Haberman 
will fight extradition on the Cincinnati 
charge. 


For some time before the arrest, detec- 
tives from the Hoboken detective force and 
Assistant Superintendent Rogers, of the 
Pinkerton National Detective Agency, and 
several operatives had been watching at the 
post office for Haberman, who, it was 
learned, was receiving mail under the name 
of “Zimmer.” Haberman, it is alleged, was 
implicated with two other white men and a 
negro in holding up the jewelry store of 
Samuel Savin, of Cincinnati, O., on March 
23, last, when about $35,000 worth of jewel- 
ry was stolen. 
Wide search had been going on, but it was 
only recently that the authorities learned 
that Haberman was receiving mail at Ho- 
boken. 

The city detectives and the Pinkerton op- 
eratives kept a close surveillance on the post 
office, and on Tuesday of last week, a girl 
called for mail addressed to “Zimmer.” She 
received it and then was followed by the 
detectives and the Pinkerton men. While 
walking along Madison St., it is claimed, the 
girl slipped the letters into the hands of 
a man who was passing. This move was 
seen by the police, and before the man real- 
ized what had happened, he was surrounded 
by the officers and placed under arrest. The 
girl, however, disappeared. A careful 
search of the city failed to disclose her 
whereabouts, 

_ The prisoner, it is claimed, admitted his 
identity, but denied any connection with the 
Cincinnati hold-up. In the meantime, how- 
ever, the prisoner is being held without bail. 


Since that time a country- ° 
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While sitting in his cell about 8 o’cléck 
on the night of his arrest, the prisoner be- 
came sick and a doctor was immediately 
called from St, Mary’s Hospital. The physi- 
cian, after examining the man, it is claimed, 
stated that Haberman was suffering from 
appendicitis and he was immediately re- 
moved to the hospital. Upon his arrival 
there, however, he refused to undergo an 
operation and on Wednesday was able to 
appear for arraignment. 








CINCINNATI, O., May 26.—Information of 
the arrest in Hoboken, N. J., of Barney 
Haberman, 23, Chicago, was received locally 
May 24, and the arrest was followed shortly 
by an indictment naming Haberman, together 
with three others, only one of whom is in 
custody, of holding up and robbing the store 
of Samuel Savin, 36 E. 6th St., of diamonds 
and jewelry valued at $35,000, on the morn- 
ing of March 23. Ira Burton, negro, De- 
troit, the other man under arrest, was one 
of those indicted. He has been indicted on 
two separate counts charging robbery. 

The arrest was the result of the watch 
put on a woman, who was trailed in an effort 
to locate Haberman. She was traced to 
Philadelphia, where, it is claimed, she met 
the man who escaped in a taxicab and she 
followed him to Hoboken, police claim. A 
reward of $2,000 for the recovery of the 
stolen jewelry has been offered by Savin, 
and the insurance company holding the 
policy on the store has offered a reward of 
$250 for the arrest of each of the bandits. 
A detective has been sent after Haberman. 








Wechsler Jewelry Corporation, New York, 
Files Schedules in Bankruptcy Showing 
Liabilities of $52,163 and Assets of 
$39,324 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Thursday, by the Wechsler Jewelery 
Corp., manufacturer and jobber, 125 Canal 
St. According to the schedules, the con- 
cern has liabilities of $52,163.18 which con- 
stitutes taxes due the United States, $113.20, 
wages, $70, secured claims, $2,900, unse- 
cured claims, $22,975.94, and notes and bills 
which ought to be paid by other parties 
thereto, $26,100.04. The assets total $39,- 
324.47 and consist of bills, promissory notes 
and securities, $6,061.17, stock in trade, 
$2,000, machinery, tools, etc., $8,000, debts 
due on open accounts, $14,663.30, unliqui- 
dated accounts, $7,600, property in reversion, 
remainder and trust, $1,000. 

Among the largest unsecured creditors 
are: Blancard & Co., $252, D, Belais, $455, 
Borelli & Vittelli, $105, C. H. Cooke & Co., 
$778, Dietz & Shulman, $238, J. Edelman, 
$146, Elbaum Freres, $1,058, Eichberg & 
Co., $404, M. Fabricant, $357, 14 K. Finding 
Co., $147, Fisher & Co., $1,059, B. Gold- 
smith, $571, Horowitz Bros., $100, Horton- 
Angell Co., $194, I. Katz, $515, L. M. Med- 
ick Co., $112, H. Nordinger & Son, $469, 
Newark Jewelry Finding Co., $230, Star 
Watch Case Co., $202, Wm. H. Taylor & 
Co., $303, Baker & Co., $577, Baber, $550, 
Birkfried & Son, $223, Corpaler, $582, J. H. 
Flyer, $230, Goldfield, $236, M. Goldfine, 
$100, J. Jacobson, $257, Herschkovitz, $146, 
Orange Bros., $1,319. S. Shoff, $182, La 
Aida Pearl Co., $176, J. Huber, $700, 
Schrier & Haberman, $393, H. A. Wilson 
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Co,, $578, National Watch Case Co., $288, 
Henry A, Wechsler, $5,500, J. Victor, $1,047, 
A. Zwoof, $133, V. Bergen, $241, Dantzis, 
$104 and V. De Brionze, $300. 

Involuntary barfkruptcy proceedings were 
started against this concern on May 25, last. 








DEATH OF HENRY HEYMAN 





Retired New York Jeweler Passes Away at 
the Age of Seventy Years 

Henry Heyman, a retired jeweler, for- 
merly a member of the old firm of Heyman 
& Kramer, jewelers, at one time located -in 
New York, died last Wednesday morning’ at 
his home, 250 W. 103rd St. Funeral serv- 
ices were held last Friday morning at the 
late residence, after which the body was 
laid at rest in Union Fields Cemetery, Cy- 
press Hills, L. I., N. Y. 

Henry Heyman came to this city as a 
young man, having been born in Wurten- 
berg, Germany, on Feb. 15, 1852. Shortly 
after arriving here, he became associated 











THE LATE HENRY HEYMAN 


with the firm of Pforzheimer, Dreyfus & 
Co, and later with Pforzheimer, Keller & 
Co., and thereafter with Koch, Dreyfus & 
Co. The latter firm was at one time at 20 
and 22 John St. In 1894, he formed a part- 
nership with Samuel Kramer, under the 
firm name of Heyman & Kramer and con- 
tinued under this style until 1917, when the 
concern was dissolved and Mr. Heyman re- 
tired. 

Since the sudden death of his wife, two 
years ago, Mr. Heyman had been in failing 
health. The late Mrs, Heyman was the 
daughter of the late Jacob Hammel, at one 
time a leading jeweler of Syracuse, N. Y., 
and was a sister of the late Moses Hammel, 
of the diamond firm of Gattle, Ettinger & 
Hammel. 

Mr. Heyman was a member of a number 
of organizations, including the Centennial 
Lodge, 763 F. and A. M., which organiza- 
tion was represented at the funeral services 
last Friday morning. 

The deceased is survived by a daughter, 
Mrs. Isaac F. Cohen, 
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2 of everything — 
to which it is applied 2 most aluct 
and treasured things man has made 
are, almost without exception, ornamented. 


A table may be a plank with four sup- 
porting posts, a ring a plain band of metal, 
a spoon a crude scoop-—-each serving apur-. | 
pose. But man can make a table, ring, 
and spoon so that, besides supplying a ti ie 
each will be a thing of beauty and’ edd to 
the joy and happiness of living. By so” 
shaping and embellishing these things we 
increase their beauty my also their value. 


Rogers, Lunt & Bowlen Company do 
nat simply make Sterling Silver Tableware, _ 
but they also create genuine works of art 
in tableware. The Adam Style, here illus- 
trated, is Silver Tableware of exceptional: 
worth. No one except an artist could 
have designed sucha pattern. The design, 
the details of ornament, and the composi- 
tion show that this is no work of mere 
designers. It is the work of artists, men 
who thoroughly know the history of orna- 
ment and how to Laskier and apply it to 
tableware. 

The’ Pexiad Styles now bein ciadad: 
in Treasure Silver are nom being in terse 
and value,.and are winning much favor 
with the better class of trade. ‘e 
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GOLF PLANS 


Chicago Jewelers’ Association Completes 
Schedule Details for Golf Outings 
to Be Held in the Future 


Cuicaco, May 26.—The general plans for 
a series of golf outings for members of the 
Chicago Jewelers’ Association and guests 
have been completed and minor details as- 
signed to several sub-committees to work 
out. 

Outings will be held on the second Tues- 
day of June, July and August. It is possi- 
ble a fourth outing will be arranged for in 
September, but nothing definite has been 
done about that. The arranging of the 
dates in advance meet with the approval of 
all, as plans can be made in advance for at- 
tending. This is possible this year by hold- 
ing all the outings at one club. They will 
be held at the Green Valley Country Club 
at Wheaton, Ill, 

For each outing the charges will be the 
same, $6. This includes lunch, dinner and 
ground privileges. For those who attend 
and do not play, an allowance will be made 
of $2, 

The reports of the committees on Handi- 
caps, Prizes, Starting, Records, Attendance 
and Rules will be announced later. The 
committee on events report that the follow- 
ing will be arranged for Tuesday, June 13: 


LIST OF EVENTS FOR THE FIRST OUTING ON 
TUESDAY, JUNE 13, 1922, AND GENERAL 
RULES GOVERNING PLAY 


Event 1. LOW GROSS SCORE: The winner 
of this event will be that member of the Chicago 
Jewelers’ Association who makes the lowest gross 
score at one of the Chicago Jewelers’ Association 
Golf Outings. The winner of this event will be 
announced at the last outing, and will be entitled 
to hold the Bartley J. Doyle Trophy for a period 
of one year and to have his name engraved on 
same, 

Event 2. PRESIDENT’S CUP: The eight 
members of the Chicago Jewelers’ Association who 
have the lowest net scores at the first Golf Outing 
will qualify to play for the President’s Trophy. 
Full handicaps will apply for qualifying. Play 
will be continued at the second and third outing 
at match play. Three-fourths of the difference in 
handicap to apply, the winner to be entitled to hold 
the President’s cup for one year and have his name 
engraved on same. 

Event 3. LONGEST DRIVE: A record will be 
kept of the longest drive from No. 1 tee at each of 
the outings and the member of the Chicago Jewel- 


ers’ Association driving the longest ball on the fair- . 


way of No. 1 tee during the season will be awarded 
a prize at the third outing. Winner to retain the 
prize. 

Event 4. LOW NET FOR THE DAY: The 
winner of this event will be that member of the 
Chicago Jewelers’ Association making the lowest 
net score for the day’s play. Full handicap to ap- 
ply. Winner to retain the prize. 

Event 5. BLIND BOGEY FOR MEMBERS: 
A number between 85 and 95 inclusive will be se- 
lected by lot as the winning score. In this event 
the player will select his own handicap. Announc- 
ing same to committee before starting play. Win- 
ner will retain prize. 

Event 6. LOWEST NUMBER OF PUTTS ON 
18 HOLES: The winner of this event will be 
that member of the Chicago Jewelers’ Association 
taking the lowest number of putts on 18 holes. A 
Putt is defined as any stroke taken within the con- 
fines of the putting green itself. 

Event 7. LOW GROSS ON SIX HOLES: 
Winner of this event will be that member of the 
Chicago Jewelers’ Association who makes the low- 
est aggregate gross score on six holes; players 
choice. Holes need not be consecutive. 

Event 8. SHORT DRIVE FOR THE DAY: 
The winner of this event will be that player who 


makes the shortest drive from the first tee. Ball 
must leave the tee. 
Event 9°, MANUFACTURERS AND JOB- 


BERS TEAM MATCH: This event will consti- 
tute a medal play ccntest between two teams to be 
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selected by W. F.-Drexmit for the manufacturers 
and M. M. Hart for the jobbers. Conditions of 
play will be explained at the luncheon. : 

Event 10. GUESTS LOW NET FOR THE 
DAY: Winner of this event will be that guest 
who makes the lowest net score for the day’s play. 
Winner will retain prize. Ed Kelley’s chronic 
guest will not be barred. 

Event 11. BLIND BOGEY FOR GUESTS 
ONLY: Winner of this event to be decided under 
same conditions as event No. 5. 

Event 12. CONSOLATION FREE FOR ALL: 
The winner of this event will be that player who 
takes the highest number of strokes to negotiate 18 
holes. Marquis of Queensbury rules. 

Western Golf Association rules will apply to all 
competition except where amended by local club 
ground rules. 

All ties except No. 1 and No. 2 will be decided 
by lot. 

In events No. 1 and No, 2 ties will be decided 
by play. 








GEORGE T. BYNNER STRICKEN 


Well Known Representative of Jewelry 
Manufacturers Dies Suddenly in 


His Office in Chicago 


Cuicaco, May 26.—The jewelry trade in 
the Heyworth building was shocked about 
4 o'clock yesterday afternoon when the re- 
port passed through the building that George 
T. Bynner had died in his office in that 
building while writing a letter. 

Mr. Bynner was one of the best-known 
manufacturers’ representatives in this city, 
having represented Kautzmann & Co., of 
Newark, for the past 25 years, and had made 
his headquarters in Chicago since 1898. 
Prior to his connection with this concern, 
he represented other manufacturers, after 
severing his connections with the wholesale 
business of his father, Thomas Bynner, in 
New York, with which business he started 
as a boy. 

Mr. Bynner was married in 1884 to Miss 
Jessie B. Leidenger, of Brooklyn, who with 
one daughter, Miss Jessie, survive him. 

Mr. Bynner’s health has always been good, 
and when he came to his office at 401 Hey- 
worth building yesterday morning, he ap- 
peared to be feeling unusually well and 
transacted business throughout the day. 
About 3:30 he was taken with a severe pain 
and a physician was summoned by Milton 
Pence, an associate in the office. Within 
an hour he was dead, the case being pro- 
nounced one of acute indigestion. The body 
was taken to his home at 6409 Ellis Ave. 

Mr. Bynner was an active member of the 
Woodlawn Presbyterian Church and promi- 
nent in Masonic affairs, being a member of 
Woodlawn Park Lodge No. 844, and Wood- 
lawn Commandery, Knight Templars, No. 
76, and Medinah Shrine. 

The funeral will be held at the Midway 
Masonic Temple at 3 o’clock Monday after- 
noon, and burial will be at Oakwood Ceme- 
tery. 








Columbia, S. C., Jeweler Pursues and Cap- 
tures Woman “Pennyweighter” Who 


Got Ring Worth $250 


SPARTANBURG, S. C., May 29.—A _ white. 
woman of stylish appearance, who claims 
that her home is on Peach Tree St. in At- 
lanta, Ga., was arrested May 26 in Colum- 
bia, S. C., and held on a charge of grand 
larceny, preferred by T. E. Epting, a jeweler 
of that city. 

It is claimed that the woman took a dia- 
mond ring from a tray of rings she was 
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looking over. After she left the store, the 
ring was missing. Mr. Epting got in an au- 
tomobile and overtook her, The woman at 
first denied any knowledge of the matter, 
but is said to have confessed later and pro- 
duced the ring. 

The woman was turned over to the Co- 
lumbia police and placed in jail on a charge 
of grand larceny. The ring was valued at 


$250. 








DEATH OF FRANZ ESCHENBURG 


Secretary of E. A. Brown Co., St. Paul, 
Minn., Passes Away Suddenly—Remains 
Taken to Chicago for Burial 
Cuicaco, May 26.—The remains of Franz 
Eschenburg, who died suddenly at his home 
in St. Paul, Minn., last Sunday night, were 
buried in Graceland Cemetery, in this city, 
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yesterday, after a funeral service at the 
home of his brother. 

Mr. Eschenburg was wefl known in Chi- 
cago and had a host of friends in the trade 
here, He was born in Chicago 48 years ago. 
While his family was in no way connected 
with the jewelry business, he chose it as his 
life work through his association with mem- 
bers of the Juergens and Andersen families, 
with whom his family were very intimate. 

For more than 10 years he successfully 
represented the Juergens & Andersen Co. 
on the road, and about 15 years ago con- 
nected himself with the E. A. Brown Co., 
St. Paul. At the time of his death he was 
secretary of the company and was in charge 
of the diamond department. 

Mr. Eschenburg had not been sick, though 
he was troubled with a heart affection. On 
Sunday he was feeling well and spent much 
of the day with jewelry traveling salesmen 
in the city. His wife was visiting in Chi- 
cago at the time. When he failed to respond 
to a call for breakfast Monday morning, it 
was discovered he had died during the night. 

Mrs. Melitta Eschenburg, his widow, one 
brother and two. sisters survive. Mr. 
Eschenburg was prominent in Rotarian and 
Elk affairs and a prominent club man of St. 


Paul. 
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Sabbath School 
Studies Unique 
Window Display 


For the first time within our mem- 
ory the display presented in the shop 
window of a local merchant has be- 
come the subject of a special study by 
a class of Sabbath School pupils. 

The display in question is that now 
appearing in the window of Land- 
scheft’s Jewelry Store on Carroll 
street, wherein the decorator has ar- 
ranged at apparently considerable ex- 
pense an exact reproduction of a 
scene famous in biblical history. 

The scene as a whole, done in soft 
but beautiful coloring, represents the 
walls and the north-east tower-gate 
entrance to the City of Cairo. In the 
center of the wall appears the public 
fountain and nearby the hooded fig- 
ure of a woman bearing a filled water 
jar. Another hooded figure appears at 
the left, while seated in the fore- 
ground appears the ever present Cairo 
street beggar. A most life-like camel 
and driver resting in the shade of the 
wall complete the picture. 

It was to this display that Miss 
Miles of the First Congregational 
Church, yesterday afternoon escorted 
her enthusiastic group of Sunday 
School pupils. Mr. Landscheft ex- 
plained the whole scene to the children 
in a very interesting manner. 
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Read What A Newspaper 
Published About This Year’s 
W.W.W. Window Display! 


To the left appears an extract from a 
newspaper in an Eastern city where a 
jeweler had placed our display in his 
window. 


What this display has done for that 
jeweler it will do for you. 


No words can do it justice. You must 
see it to appreciate it. It is different 
than anything you have ever seen. It 
is worth hundreds of dollars as a win- 
dow attraction, and costs the W.W.W. 
Jeweler nothing. 


It is magnificent—it is educational—it 
is high class in every way. It interests 
the old and the young. It in no way 
advertises W.W.W. GUARANTEED 
RINGS, but merely you and your store. 
This display is only one of several good 
reasons why you should see this year’s 
W.W.W. Line. 


Remember—we offer not merely good 
Rings but mighty good advertising. 


Remember—that W.W.W. GUAR- 
ANTEED RINGS cost no more than 
ordinary ones. 


White, Wile & Warner 


“Makers of W.W.W. Guaranteed 
Nationally Advertised Rings” 


Buffalo, N. Y. 
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Maine Jewelers Meet at Bangor 








Members of State Association Hold Tenth Annual Convention, May 23 and 24 
—lInteresting Addresses and Discussions Features of the Gathering— 
Banquet Held Wednesday Night 

















Bancor, Me., May 25.—The 10th annual 
convention of the Maine Retail Jewelers’ 
Association held in this city Tuesday and 
Wednesday was a most pleasant and profit- 
able occasion, the attendance counting up 
over 100 at the banquet. The display of 
about everything interesting the trade by 


manufacturers’ agents and _ wholesalers 
crowded the space at the Bangor House 


and the exhibit was by far the largest ever 














RETIRING 


PRESIDENT 


SAMUEL FREEMAN, 
shown here. It attracted much attention 
and many orders, it is said. 

President Samuel Freeman presided at 
the opening session and President Edwin 
R. Miller of the Bangor Chamber of Com- 
merce extended the freedom of the city. 


President Freeman responded and_ then 
gave his annual address. He said: ; 
ADDRESS OF PRESIDENT FREEMAN 
The time comes at last when it can be said we 


are a real, going association, as there are but few 
who boast 10 


State asscciations of jewelers can 

years of activities. Certainly we can look back 
with satisfaction at accomplishments, when we 
realize that 10 years ago our organization was 
formed in Bangor, where we meet again. No 


have gained ground, im- 


man can say but that we 
cleaned off many 


proved our business methods, 
abuses, realized our *brcther jewelers are men with 
the same objects in life as ourselves, and set the 
ground works for greater and better benefits to 
come, 

We have gone through war boom periods and 
have come and are going through reconstruction 
times, fought for better consideraticn of tax abuses, 
and though we have not corrected them completely, 
we are not by any means letting them rest. 

I have done all in my power, as your president, 
these last two years, to work for the good of the 
association and have been helped greatly by the 
other officers, especially by the fine co-operation of 
your secretary-treasurer, Matson Tinker. 

I fully believe our participation in the Federation 
of Retail Associations have helped us individually 
in saving real money and should be continued. 

Without question, we jewelers of Maine 
leaders in jewelers association work and I call cn 
you to make this continuous by keeping your dues 


are 


paid up, for without the necessary money, the 
work cannot go on. We can accomplish more the 
next ten years with the foundation that has been 
laid, but only by every jeweler in our State coming 
into the fold and sticking to it and have a part in 
fighting our battles. 

Let us stop a moment, and give thought to one 
of us who was a real worker in the association and 
a firm believer of what could be accomplished by 
our holding and working together, a man of sterling 
character, who spun a web of. golden glow during 
his well spent life in our midst, and has gone be- 
yond the clouds with silver lining, the late Colonel 
Charles E. Osgood. 

We should be very optimistic for the future. If 
you have kept track of business ccnditions, you 
have observed that our country is coming through 
with a revival period. Do not be discouraged, if it 
seems slow, it will be continuous. 

I would ask you to support, morally and finan- 
cially, the work of the Jewelers’ War Revenue Tax 
Committee, the New England Watchmakers’ Insti- 
tute at Milfcrd, and the National Jewelers’ Public 
ity Committee, as they mean the life of our future. 
Continue in the faithful support of your officers, 





THE 


FIRST VICE-PRESIDENT OF 
Ae Me Be Ju 


A. G. MANSUR, 


as they are always giving valuable time and work- 
ing for your benefit. 

I trust the program that has been prepared for 
this convention will help enlighten and be of benetit 
to you. 


William R. Mattson of the Babson Statis- 
tical Organization of Boston spoke of the 
general outlook as affecting the jewelry 
trade, showed a gradual increase in business 
and explained this by statistical charts. 

Arthur G. Mansur, of Burlington, first 
vice-president of the A. N. R. J. A., spoke 
on general trade matters. 

Henry Arnold, of Boston, explained the 
aims, objects and workings of the National 
Jewelers Publicity Association. 

Past President Al Garnsey gave a talk 
on the New England Watchmakers’ Insti- 
tute at Milford, Mass. A lively question- 
box followed with some keen discussion. 

Maurice J. Karpeles was the principal 
speaker at the Wednesday session giving a 
talk on precious stones and salesmanship. 
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Harold E. Sweet took up manufacturing 
problems. 

The convention closed Wednesday night 
with an elaborate banquet with a number 
of guests. The principal speakers were Col. 
Alvin M. Owsley, National Americanization 
Officer of the American Legion; William 
Weis, formerly of the United States 
Secret Service, Harold F. Sweet and others. 
There was orchestra music and decorations. 
Among the guests were R. W. Parrish, 
president of the Vermont Jewelers’ Associa- 
tion; Geo. L. Lux, ex-president of the 
Connecticut Jewelers’ Association and Com- 
mander W. R. O’Connell of the Bangor 
American Legion. 

Officers of the Maine Association elected 
for the ensuing year were: Matson Tinker, 
Portland, president; C. S, Bennett, of Guil- 














GARNSEY, EX-PRESIDENT OF THE 
ASSOCIATION 


MAINE 


ford, first vice-president; Harry P. Lowell, 
Augusta, second vice-president; George T. 
Sprague, Portland, secretary-treasurer; J. 
D. Perry, of Houlton, Oral P. Davies, of 
Rockland, P. J. Dinan, of Biddeford, Geo. 
McL. Presson, of Farmington, and Charles 
A. Harriman, of Bath, directors. 

The ladies with the party were deli: {t- 
fully entertained by the Bangor ladies A 
reception and tea was given at ihe Con- 
duskeag Country Club on ‘Tuesday wii an 
all-day automobile trip and lunch a. Var 
Harbor was enjoyed on Wednesday. 








The jewelers of Davenport, Ia., met at the 
Hotel Blackhawk recently and formed a 
24 Karat Club. Fred Nabstedt, one of the 
veteran jewelers of the city was chosen pres- 
ident. Edwin Niemand, secretary and New- 
ton Quinn, publicity man. It is hoped to 
develop the organization to include the 
jewelers of Rock Island and Moline, Clinton 
and Muscatine. When this society has been 
formed, the jewelers hope to meet every 
three months. The main purpose of the as- 
sociation is to promote closer acquaintance 
among the members of the craft. A series 
of social events will be arranged later. The 
association, however, will also have its busi- 
ness aspect. 
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Agate in the Arts 


GYPTIAN art engraved the mystic 

scarab in agate; the Hebrews orna- 
mented the robe of ceremony of their high 
priest with it. The Greeks and the Romans 
cut superb cameos with it; the stone was 
believed to preserve one against the bites 
of venomous beasts. 

Among the most beautiful antique agates 
must be mentioned the Bacchic cantharus, 
known as the cup of the Ptolemies, now 
preserved in the Bibliotheque Nationale. 
The ornamentation, which runs around the 
body of the vase, is very elegant. It is an 
agate of 12 centimeters high with an open- 
ing of 13 centimeters. In 1804 it was stolen, 
together with the Grand Cameo that repre- 
sented the Apotheosis of Augustus. For- 
tunately the thieves were arrested in Hol- 
land and the masterpiece returned to France. 
The Bacchanals which form the subpect of 
the bas-reliefs show that the vase was dedi- 
cated to Bacchus. This god’s name in 
Greek is Dionysus; is it the similarity of 
name that caused this pagan work to enter 
the treasury of the Abbey of St. Deni (St. 
Dionysus)? In order to make a chalice of 
it, it was mounted on a gold foot. Charles 
III. consecrated it to Christ, according t¢ 
an inscription decorating the foot. 


The Grand Cameo is likewise of agate. 
The superstitions of the Middle Ages at- 
tributed marvelous virtues to agate. It as- 
sisted childbirth and even assuaged thirst. 
The Louvre Museum possesses a portable 
holy-water vessel formed of agate mounted 
in silver gilt. It was a gift of Henri III. 
to the chapel of the Order of the Holy 
Ghost. 

In the above connection it must be remem- 
bered that the onyx (of which some of the 
above works consist) is a form of agate. 








. The Watches of Moliere? 


} Moniteur of Paris has a pretty little 
story that should act as warning to 
those owning precious relics—or shall we 
call them “keepsakes,” “bibelots,” or what? 
The above-mentioned contemporary says the 
Comédie Francaise (historic Paris theater 
that produced the plays written and man- 
aged by the great actor and playwright Mo- 
liére) owns Moliére’s watches and proudly 
displays the exhibit of these timepieces 
which must have been handled by him in 
timing the opening of the acts and scenes 
during his memorable management. Truly 
objects that must call into play the emotion 
and sentimental thoughts of all play-lovers 
who view these precious relics. 

What an immense value such relics must 
have! The thought tempted the Comédie 
Francaise management recently to place 
them under an appraisement by professional 
connoisseurs. A grand chance of “esper- 
tise” for those selected members of decora- 
tive arts wisdom. And they went at it sci- 
entifically, with the following result: the 
watches were made after the demise of the 
great Moliére! 


Never look a gift-horse in the mouth; 
don’t get too inquisitive. 








The advertiser that has cold feet now 
will be cold all over two years from now. 
—The Credit Monthly. 








THE JEWELERS’ 





Gleanings 





E. L. Tiffany, Taft, Cal. has returned 
home after spending a vacation with his 
wife and family in Los Angeles and vicinity. 

The jewelry store of Frank Krinsky on 
Broadway, Frankfort, Ky., suffered from 
a small: fire recently. The blaze was dis- 
covered in time to prevent serious damage. 

P, A. Clayton will move June 1 from the 
Keith Emporium Arcade, 246 S. Main St., 
to 45 E. Broadway, Salt Lake City, Utah, 
in what is called the new Community 
building. 

I, Behrstock, of the I. Behrstock Co., has 
returned home after spending a week rest- 
ing at Palm Springs, a popular resort on 
the edge of the desert, about 110 miles from 
Los Angeles, Cal. 

G. W. Hawkinson, formerly superin- 
tendent for Potter & Buffington, has now 
acquired an interest in Hutchinson & 
Huestis, Inc., Providence, R. I., and is in 
active management. 

A new jewelry store has been opened at 
425 Central Ave., Great Falls, Mont., by 
Carl E. Stellar, who has been a resident of 
Great Falls for the greater part of his life. 
Mr, Stellar will carry a complete line of 
jewelry and will specialize in manufacturing 
and repairing. 

A. G. Schwab & Sons and Cohn, Hahn 
& Newstedt were the first firms to announce 
to their employes that they would have a 
half-holiday on Decoration Day. Other 
Cincinnati, O., firms later announced clos- 
ing for either a whole or half-day in honor 
of the soldier dead. 

The jewelry store of J. S. Spicer, 902 
Main St., Keokuk, Ia., was entered one 
night recently and a quantity of jewelry 
and silverware taken from the show cases. 
Entrance was gained through a window in 
the rear. There were no bars over the 
window and the thieves broke the glass. 

Business and labor conditions in Germany 
are at a high peak as compared with con- 
ditions in England and France, according 
to Julius Garon, a Duluth, Minn., jeweler, 
who has just returned from a three months’ 
trip to Europe. Mr. Garon visited cities in 
France, Switzerland, Germany, England 
and Lithuania. 

Theodore Bitterman, of Bitterman Bros., 
retail jewelers of 202-206 Main St., Evans- 
ville, Ind., who has been buying Wabash 
River pearls for the past several years, 
thinks that the coming Summer and Fall 
will prove a good season for pearls. In his 
day Mr. Bitterman has paid out many thou- 
sands of dollars for Wabash River pearls. 

Feagans & Co. are displaying in their win- 
dow a large and very handsome loving cup 
which has just been presented to the retir- 
ing manager of the Alexandria Hotel by the 
officers and employes of the house. Besides 
the cup is the expression of appreciation, en- 
grossed on vellum, which accompanied the 
gift, and which is surrounded by a sterling 
silver frame, hand-made and beautifully en- 
graved in the Feagans shops, Los Angeles, 
Cal. 

The factory of the Hamilton Watch Co. 
will be closed for the Summer vacation on 
the evening of Friday, June 30, and will 
open on Monday morning July 24. Owing 
to unavoidable conditions certain depart- 
ments are ahead of others in production and 
those that are back in production will be 
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asked to take perhaps a week or 10 days’ 
shorter vacation. The foremen of those 
departments will notify the employees as 
they wish their work to proceed. 

The Vail Jewelry Co., Wichita, Kans., 
has purchased a golf outfit for every male 
employee who wishes to play. Twelve men 
of the 16 who are employed by the concern 
are now playing golf each day. They have 
organized a golf club and are playing 
tournaments among themselves. The con- 
cern hopes by next Summer to be able to 
build a small club house in the country 
where the boys and their families may spend 
their holidays. 

Judge A. T. Burgevin declined Thursday 
in Criminal Court to permit Owen and 
Martha Judd, husband and wife, to take a 
year each in jail for an attempt to steal a 
diamond ring valued at $1,275 from G. F. 
Gieger & Son, Louisville, Ky., even after 
Mr. Geiger made the recommendation. He 
said it is a case that must be passed on 
by a jury and the trial was set for Sept. 
19. Mr. Geiger first recommended six 
months in jail and when Judge Burgevin 
refused to consider it, he then asked that 
the penalty be fixed at a year, saying he 
had investigated the record of Judd and 
found it to have been good up to the 
time of his marriage. For that reason 
he did not care to be instrumental in send- 
ing him to the penitentiary, he said. 

Bernard Livingston, 26 years old, a na- 
tive of Baltimore, Md., and former jeweler 
of New Orleans, La., who is under indict- 
ment on the charge of assaulting and rob- 
bing Max Berenstein, a jewelry broker, of 
diamonds valued at $140,000 has been re- 
leased on bail. Through habeas corpus 
proceedings brought by counsel for Living- 
ston, who has denied the charges made 
against him, the prisoner was brought be- 
fore Judge Stump of the Supreme Bench 
and the jurist directed that Livingston be 
released on a bond of $30,000 pending trial. 
The bond was furnished and Livingston was 
released, Frank L. Allers who was also 
indicted in the Berenstein robbery was un- 
able to obtain bail and is now held in jail 
here waiting trial, 

Cutting a circular hole in the plate-glass 
window just large enough to enable him to 
reach through, a thief recently stole jewelry, 
consisting mainly of rings and watches, from 
Wallgren’s jewelry store, Bellingham, Wash., 
the total value of which was estimated at 
over $700. The store is located on Holly 
St. in the Bellingham National Bank build- 
ing, and the theft was not discovered until 
morning. Included in the lot which was 
taken from the display window was a wrist- 
watch set with diamonds and valued at 
$165. Five other wrist-watches valued at 
$35 each also were taken, and other articles 
missing included a Masonic ring set with 
diamonds, valued at $75; a diamond ring 
valued at $70; a diamond ring worth $30; 
two heavy watch-chains valued at $20 each; 
two gold watches and two gold knives. The 
thief cut the hole with some sharp instru- 
ment and then broke it in, apparently with 
a hammer, cracking the heavy glass to some 
extent. The work was not done directly on 
the street, but just off the street in the en- 
trance, and the thief apparently had an 
assistant on lookout duty. The robbery, 
however, is one of the boldest that has oc- 
curred in Bellingham in months. 
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SENT TO JAIL 





Grover Robbie Arrested in New York on 
Larceny Charge Is Convicted and Given 
Prison Term at Sing Sing 


Grover Robbie, sometimes known as 
Georgie Barton, who has been in the hands 
of the police on a number of occasions 
charged with victimizing jewelers, has at 
last been convicted and sent to jail. Al- 
though the last case against Robbie was not 
an exceptionally strong one, the prosecuting 
attorney, through some excellent work, 
finally succeeded in convicting the prisoner, 
and on Friday, Judge Crain, in the Court of 
General Sessions, New York, sentenced the 
defendant to serve a term of not less than 
two years or more than four years in Sing 
Sing Prison. 

It was through the keen memory of a 19- 
year-old clerk employed in the jewelry store 
of Theo. B. Starr, Inc., 578 Fifth Ave., New 
York, that Robbie was arrested. It appears 





GROVER ROBBIE ALIAS “BARTON,” SENT TO 
PRISON FOR ROBBING NEW YORK JEWELER 


that last October, Robbie appeared at the 
Starr store and asked to be shown some 
cigarette holders. The clerk produced them, 
but Robbie, after looking them over, left 
the place without making a_ purchase. 
Shortly after the man’s departure the clerk 
noticed that one of the cigarette holders 
was missing. An endeavor was made to lo- 
cate the stranger, but he could not be found. 
Several weeks later the clerk was just re- 
turning from his lunch, when he noticed the 
same man standing at one of the counters 
in the store. The clerk immediately walked 
to the rear of the establishment for the pur- 
pose of notifying the manager, when the 
supposed customer, becoming suspicious, 
hurriedly walked out of the place. He was 
followed by the clerk along Fifth Ave. and 
through one of the side streets, but the man 
succeeded in making his escape. One day, 
several months later, the clerk was walking 
along Fifth Ave. when he noticed Robbie 
azing into a shop window. He immediately 
called a policeman and had the man placed 
under arrest. 

Robbie was finally arraigned and, after 
waiving examination, was held for the grand 
jury, which body indicted him on a charge 
of grand larceny in the second degree. It 
was on this charge that he was finally con- 


THE JEWELERS’ 











CIRCULAR 





victed and has now been sent to jail. 

This man has a long record, and only last 
August was taken into custody in the 
Maiden Lane district on a charge of stealing 
a wrist watch from the Charles L. Trout 
Co. Although two clerks employed by the 
Trout establishment identified the man, the 
court refused to hold him, and he was im- 
mediately released and the charge dismissed. 








PROTEST AGAINST PARDON 





St. Louis, Mo., Jewelers Object to Action of 
State Board of Pardons and Paroles in 
Showing Clemency to S.T. Cheatham 


St. Louis, Mo., May 26.—Resolutions 
have been adopted by the St. Louis jewelers 
condemning the action of the State Board 
of Pardons and Paroles for the recent 
pardon of Samuel T. Cheatham, who pleaded 
guilty to the murder of Julius Wurz- 
burger in a pawn shop on 8th and Pine 
Sts. nine years ago. At the trial Cheatham 
pleaded guilty in order to avoid hanging. 

The meeting of the jewelers was held in 
the office of Morris Eisenstadt, president 
of the Eisenstadt Mfg. Co., and at which 
Mr. Eisenstadt presided. It was called by 
Morris Eisenstadt, president of the Whole- 
sale and Manufacturing Jewelers’ Associa- 
tron of St. Louis and F. W. Drosten, presi- 
dent of the Retail Jewelers’ Association of 
St. Louis and was attended by the leading 
retail jewelers in the city. 

The resolutions were as follows: 


The manufacturing, wholesale, and retail jewelers 
of the city of St. Louis in joint session deplore 
the wave of crime which now prevails, and believe 
much of this is due to the delay in convicting 
criminals, and the ease with which pardons are 
obtained. 

Upholding this claim, we are specifically con- 
demning the clemency shown Samuel, T. Cheatham 
by the Missouri Board of Pardons and Paroles. 

The jewelers are directly interested in this action 
for obvious reasons, and do not believe’ the cir- 
cumstances surrounding the execution of the crime, 
and the subsequent plea of guilty, warrant or 
justify the consideration of this pardon. 

Cheatham committed the act, for which he was 
convicted, deliberately and in cold blood. In the 
annals of crime, there is not recorded a more 
revolting and hideous murder. 

We cannot believe the men composing the Board 
of Pardons and Paroles could intelligently and 
seriously consider the claim that nine years of 


. good behavior could in any way atone for this 


diabolical crime. 

Furthermore, the Board of Pardons and Paroles 
knew of the existence of the Jewelers Security 
Alliance, an association which has for its object 
the conviction of criminals engaged in depredations 
on the jewelry trade. Before granting this pardon, 
they should have shown the association the cour- 
tesy of giving them an opportunity to demur. 

Hence we go on record as officially protesting 
against indiscriminate granting of pardons, in the 
belief it is detrimental to public welfare, it is a 
cause for the stimulation of crime, has a tendency 
to discourage the police in the apprehension of 
criminals, and furthermore, suggests a thought to 
the relatives of the victims, that they are justified 
in taking the law in their own hands. 

It is the sense of the meeting that a copy of this 
expression be submitted to Hon. Arthur M. Hyde, 
Governor of the State. 


The Wholesale and Manufacturing Jewelers Ass’n. 
of St. Louis, 
M. Ersenstapt, President. 
Retail Jewelers Association of St. Louis, 
F. W. Drosten, President. 








Stever Bros, of Grand Rapids, Mich., 
having purchased the Weakly & Sons 
jewelry store, are remodeling it. 
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SWISS FAIR DRAWS CROWDS © 


Watches, Music Boxes and Other Articles 
Made in Switzerland Displayed at Basle 


Word has been received here that the 
sixth annual Swiss Sample Fair recently 
held in Basle was the most successful 
so far held, the number of visitors show- 
ing an increase of 30 per cent over last 
year, according to reports received at the 
Swiss Consulate here. Buyers as well as 
visitors were enthusiastic over the 3,200 
articles of Swiss manufacture displayed 
and the number of actual buyers doubled 
those of last year. 

All the world was represented, many 
American tourists as well as buyers 
stopping off to view the fair. Buyers 
from the Far East were present and 
special trains were run from France, Ger- 
many and Scandinavia to Basle. Foreign 
Consuls stationed in Basle, among them 
the American Consul, opened offices in 
the Sample Fair Building so as to assist 
their countrymen in making purchases. 
The President of Switzerland, members 
of his Cabinet, Parliament members and 
Foreign Ministers and Consuls assigned 
to Switzerland visited the exhibition. 

There were 850 booths displaying the 
3,200 articles which included watches, 
tools, chemical and pharmaceutical prod- 
ucts, household and house fittings, paper 
and textile goods, sporting goods, musi- 
cal instruments, machinery and _ tools, 
electrical apparatus and office and shop 
fittings. 

This sample fair will be held every 
Spring from now on and is expected to 
grow in importance as Basle has now 
become a Rhine port. 








New York Firm Wins Protest Against Col- 
lection of Duty on Merchandise 
Lost After Entry 


Wasuincton, D. C., May 27.—The United 
States Court of Customs Appeals has handed 
down a decision in the case of Lippman, 
Spier & Hahn, jewelers, New York city, 
against the Government. In an importation 
of jewelry there was found to be a shortage 
of one case sent to the appraisers’ office for 
examination. The issue was whether it was 
lawful for the collector to collect duty on 
such shortage on the theory that the missing 
articles were imported, but lost after ar- 
rival. 

The importing company protested against 
the legality of the assessment, and the Board 
of United States General Appraisers sus- 
tained the protest. The decision of the 
3oard was affirmed by the Court of Customs 
Appeals. Associate Judge Barber rendered 
the opinion, 








Burglars recently forced entrance into the 
jewelry store of Joseph L. Allen, on 
Commerce St., Bridgeton, N. J., and stole 
articles valued at about $250. The burglary 
was discovered next morning when Mr. 
Allen arrived at his store. An investiga- 
tion showed that a wooden shutter had been 
forced open and the window “jimmied” at 
the rear of the store. Mr. Allen reported 
the burglary to the police and city detective 
Hamlyn was assigned to the case. 
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Holds Enjoyable Annual Luncheon 





Maiden Lane Historical Society Entertains Its Members at the Chamber of 
Commerce of New York State 








Amid the most imposing and appropriate 
surroundings that had ever graced any fes- 
tivity of the Maiden Lane Historical So- 
ciety, the annual luncheon of the organiza- 
tion was held at the rooms of the Chamber 
of Commerce of the State of New York in 
Liberty St. and Liberty Place, Saturday 
noon. Despite the fact that it occurred just 
prior to a three-day holiday and most of the 
trade had gone away over Memorial Day, 
the attendance at the luncheon was about 
125, and included representatives and impor- 
tant members of all sections of the jewelry 
industry. Both the attendance and the in- 





WHO 


PRESIDED 


JOHN W. SHERWOOD, 
terest shown was corroborative evidence of 
the deep hold this organization has on mem- 
bers of the jewelry industry of New York 
and manifests the strong sentiment of our 
jewelers, particularly our older ones, in all 
that pertains to Maiden Lane and its his- 
tory. Starting as a small organization to 
dedicate a single tablet, the Maiden Lane 
Historical Society has continued to grow 
year by year until today it numbers over 
300 members. 

It was both fortunate and fitting that the 
luncheon this year was held in the beautiful 
building which houses the Chamber of Com- 
merce, first, because the building itself is 
redolent of historical associations connected 
with New York city, and, secondly, because 
it is practically in the jewelry district of 
New York, being separated therefrom (as 
the toastmaster so ably put it), by purely 
an imaginary line of the surveyor, the back 
line of the Chamber of Commerce building 
being coincident with the back line of the 
lots on the south side of Maiden Lane. 

Just prior to the luncheon the members 
met in the beautiful meeting room of the 
Chamber, covered with hundreds of mag- 


nificent paintings of the great men who had 
\ 


made history in New York, and while many 








of the members used the occasion as one for 
a reunion with friends of long ago, others 
enjoyed the brief half-hour before the lunch- 
con in studying the portraits and other his- 
torical features of the Chamber’s building. 

Promptly at 1 p. mM, the members were 
taken to the dining room on the top floor 
of the building, which was given over ex- 
clusively to the Historical Society for this 
purpose, and they soon found seats at the 
small tables arranged before the long speak- 
er’s table, the latter holding the toastmaster, 
officers of the club and invited guests. 

Vice-president John W. Sherwood pre- 
sided in the absence of President A. K. 
Sloan, and on opening the dinner he ex- 
tended to the guests a hearty welcome on 
the part of the society, explaining that Mr. 
Sloan was ill at his home and that he there- 
fore had to do it in the latter’s place. The 
news of Mr, Sloan’s illness was received 
with great regret and it was decided to send 
him a telegram of greeting and good cheer 
on the part of the members present. 





WM. T. GOUGH, CHAIRMAN LUNCHEON COM- 
MITTEE 
The guests then discussed an elaborate 


menu, which was admirably served and was 
evidence of the perfection of the cuisine of 
the Chamber, the luncheon proper being de- 
clared one of the best the society had ever 
enjoyed. 


Assorted Hors O’Oeuvre 
Fruit Cocktail 
Olives Almonds 
Filet of Sole, Sauce Tartare 
Cucumbers Au Pimento 
Mignons Filet of Beef, A ’La Stanley 
New Green Peas 


Potatoes Rissolle, Parisienne 
Ice Cream, Spumone 
Fancy Cakes 
Coffee 

Grape Juice Punch 

Cigars Perfectos 

Cigars Panetelas 

Cigarettes 
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setween the courses, the enjoyment of the 
guests was increased by a musical program 
conducted by the Weber Male Quartette, 
whose singing of songs, old and new, 
proved a treat in every way, and, in addi- 
tion, a pianist rendered many excellent se- 
lections. 

Coffee and cigars was a signal for the 
post-prandial exercises to begin, and Toast- 
master Sherwood, in a short but well word- 
ed address, told of the work of the society 
proposed for the future, and explained that 
the exercises would be comparatively short 
and the speakers few in number, owing to 
the fact that so many had to get away early 
in the afternoon to keep engagements with 
their families or to make out-of-town trips. 

The Rev. W. Warren Giles, of East 
Orange, was scheduled to speak on the oc- 
casion, but was unable to attend owing to 





ALBERT 


ULMANN, HISTORIAN 


the fact that he had been called to attend a 
funeral at the last moment, and his absence 
was deeply regretted owing to the fact that 
he was widely and favorably known to the 
members present; but another speaker, the 
society’s historian, Albert Ulmann, gave one 
of his delightful and = characteristic ad- 
dresses which was very much enjoyed, Mr. 
Ulmann saying, in part: 


ADDRESS OF ALBERT ULMANN 
Upon no previous occasion, I am certain, has the 
Maiden Lane Historical Society met in more ap- 
propriate surroundings. This Chamber of Com- 
merce, our very next door neighbor, this venerable 
and venerated organization, old in days, but very 
much alive and up to the times in its ways, was 
founded 154 years ago. To be exact, 20 leading 
citizens, gifted with vision, the value of co-opeta- 
tion and a sense of civic pride, met in a room at 
Fraunce’s Tavern cn April 5, 1768, and formed 
The New York Chamber of Commerce ‘‘for pro 
moting and encouraging commerce, supporting in- 
dustry, adjusting disputes relative to trades and 
navigation, and precuring such laws and regulations 
as may be found necessary for the benefit of trade 

in general.” 
Let us pause for 
seek to 


2 moment, glance backward and 
obtain a picture of New York as it ap 
peared about the year 1768. 

The population was somewhere in the neighbor- 
hood of 20,000. Broadway extended to abcut the 
site of the General Post Office, and then went out 
of business as a city thoroughfare; eastward there 
was more or less of street development up to the 
neighbkoorhocd of Beekman’s Swamp. 


Trinity, which celebrated its 225th anniversary 
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the other day, was already three-quarters of a cen- 
tury old and Fraunce’s Tavern had been a tavern 
for nearly 50 years. On the other hand, St. Paul’s 
was quite a recent addition to the town, having 
been erected two years before, and the John St. 
Theatre, whose site and history we have perpetu- 
ated, as you know, had opened its doors just one 
year before the Chamber of Commerce began its 
career. Nearby, on Nassau St., where the Mutual 
Life building rears its massive form, stood the 
Middle Dutch Church, destined to become a riding 
school and a prison during the Revolutionary War, 
and ultimately to serve as the General Post Office. 
Out in the rural section, that is, in the neighbor- 
hood of what is now Chatham Square, was the 
Jewish Cemetery, a remnant of which still per- 





JOSEPH D. LITTLE, SECRETARY 


forms its office as a last resting place of some who 
lived and worked and pondered upon life’s vicissi- 
tudes when New York was little larger than a ham- 
let. And beyond the cemetery, a rural prospect 
greeted the eye. There to the east were the De- 
lancey and the Rutgers farms; to the north the 
Bayard estate, the Lispenard meadcws and other 
properties whose names are familiar to us o ftoday 
as designations of what are now downtown streets. 


Mr. Ulmann then quoted some interesting 
observations on New York by Prof. Kahn, 
a foreign visitor of the last century, and 
also quoted another observer, a local his- 
torian, writing about the same time, 


But to return to our story of the Chamber cf 
Commerce. It has been stated that the original 
group consisted of 20 members and that the popu- 
lation of the city at the time was 20,000. At the 
present time the membership is slightly more than 
1,600, and the population of the city nearly 
6,000,000. 

The admission fee at the beginning was 5 Span- 
ish dollars and the quarterly dues one Spanish 
dollar. Upon the occasion of the sixth mecting 
matters had progressed so favorably that the treas- 
urer was instructed,to provide bread and cheese, 
beer, punch pipes and tobacco at an expense not to 
exceed one shilling per. person. 

It may be of interest to mention that cigars were 
not a general usage. In fact, as late as 1788, a 
traveler commented upon the circumstance that the 
habit of smoking had not disappeared from the 
town with other customs brought in by its first 
Dutch founders. They chiefly smoke cigars from 
the Spanish Islands. These are leaves of a fragrant 
tobacco six inches in length which are smoked 
without the aid of any instrument. This habit 
shocks the French, and it must be distasteful to 


women, as it destroys the sweetness of the breath.” 
Happily, the women of today have nobly overcome 
their sensitiveness in this regard. 

It would be most interesting to follcw the early 
career of the Chamber, its efforts in the direction 
of honest money; its suggestion (an original idea) 
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to insure property against loss by fire; its approval 
of the project of the Erie Canal; its stand in favor 
of a national bankruptcy act and many other meas- 
ures, all calculated to promote the general good 
of the community, but the time will not permit and 
pour patience would be tco much abused. 

In conclusion, let me convey to you the interest- 
ing item that we are in correspondence with the 
Building Committee of the Federal Reserve Bank 
and that we hope to obtain its consent in the near 
future to affix to its splendid new structure a tab- 
let worthy of the building bearing an inscription 
of the historical significance of the site. 

Toastmaster Sherwood then called on 
Harry C. Larter, “Mayor of Maiden Lane,” 
for a few remarks, Mr. Larter responding 
with some anecdotes relating to the his- 
torical spots in Maiden Lane and vicinity, 
among other things stating some humorous 
incidents connected with the pump which 
was formerly located at Broadway and 
Maiden Lane, and another one located far- 
ther down Broadway. When Mr. Larter 
finished, Toastmaster Sherwood declared the 
meeting adjourned, but so enjoyable had the 
affair been that universal expressions of re- 
gret were heard by the guests that they 
were not able to continue longer and hear 
from some other members of the society. 

Hearty congratulations were expressed to 
William T. Gough, chairman of the Lunch- 
eon Committee, for the perfection of the ar- 
rangements and for the fact that he and 
Leopold Stern had been able to obtain the 
Chamber of Commerce for the occasion, 

The Luncheon Committee consisted of 
William T. Gough, chairman, Leo 
Wormser, Albert Ulmann, Alpheus L. 
Brown, Harry C. Larter, Walter H. Tarl- 
ton, T. Edgar Willson, Gustav A. Nie- 
meyer, Leopold Stern and Joseph D. 
Little. 

The officers of the society are: Presi- 
dent, A. K. Sloan; vice-presidents, John 
W. Sherwood, George M. Hard, Louis 
Kahn, M. L. Bowden, L. J. Mulford and 
George E. Fahys; secretary, Joseph D. 
Little; treasurer, Leo Wormser, and his- 
torian, Albert Ulmann. 








Arrangements Completed for First Annual 
Golf Tournament of Manufacturing 
Jewelers of Providence and Attleboros 
ProvipeNce, R. L, May 27.—Plans have 

been completed and the courses all set for 

the first annual golf tournament of the 
manufacturing jewelers of Providence and 
the Attleboros, which is to be held at the 
grounds of the Metacomet Golf Club, East 

Providence, on Tuesday and Wednesday, 

June 6 and 7. 

More than 80 entries had been filed with 
Mr. Abbott, of the Potter & Buffinton Co., 
who has had charge of receiving and classi- 
fying the entries. The handicapping of the 
players and arranging them in the various 
divisions is now being done by S. B. Levy, 
of the V. E. Black Co., and the cards will 
be ready for distribution in time for the 
first play on the opening day. 

The program is to have two tournaments 
at the same time, a 36 and 72 hole match, 
so that all players can have an opportunity 
to compete for the prizes of which 25 have 
been donated. 

Play will begin Tuesday morning prompt- 
ly at 9 o’clock and continue until dark and 
finish late Wednesday afternoon, to con- 
clude with a dinner-meeting at the club 
house in the evening at 7:30 o’clock. 
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LOOK OUT FOR HIM 


Man Who Is Said to Be a Clever Crook 
Uses Girl Friend to Swindle New 
York Jeweler 


A clever swindler, posing as a civil engi- 
neer and a graduate of one of the leading 
colleges, appeared in New York recently, 
and, after proposing marriage to a girl he 
met in a restaurant, succeeded through his 
unsuspecting fiancé in getting three dia- 
monds valued at $3,500 frum the J. Howard 
Co., dealer in diamonds, pearls and jewelry, 
1569 Broadway. Although the diamonds 
were secured from the jewelry concern sev- 
eral weeks ago, the man failed to return, 
and just now the police and private detec- 
tives are making a search of the city in an 
effort to locate the stranger. 

According to the story given to a JEWEL- 
ERS’ CIRCULAR reporter, this man became ac- 
quainted with a young woman while in a 
restaurant in New York. The man, it is 
said, talked so intelligently and seemed so 
sincere that the young woman was not at all 
suspicious and believed him to be just what 
he represented himself. After the man had 
supposedly become infatuated with the 
young woman, he suggested marriage and 
stated that he would like to go to one of 
the large retail jewelry stores in this city 
to purchase a diamond. 

She immediately told the supposed college 
man that she was acquainted with a young 
man in the jewelry business who would un- 
doubtedly be glad to sell her a diamond at 
a small saving. The stranger, it is said, con- 
sented to this, and the young woman had 
her jewelry store acquaintance bring to her 
home three diamonds. As the clerk in the 
jewelry store knew her very well, he con- 
sented to leave the stones in order to give 
the supposed customer an opportunity to 
look over them. A few days later the young 
woman and the man appeared at the Howard 
estore and he told the clerk that he had de- 
cided upon one stone, but would keep the 
three of them until the following day, when 
he would return the other two and would 
give a check in payment for the one he kept. 

After leaving the young woman the man 
disappeared and all efforts to locate him have 
been fruitless. During the interview with a 
JEWELERS’ CIRCULAR reporter, Mr. Howard, 
head of the store, produced a photograph 
which he received from the New Haven, 
Conn., police and which his clerk has identi- 
fied as the man who had obtained the dia- 
monds, 

A record of the man whose photograph 
was produced, showed that he had been in 
jail on a number of occasions on charges of 
forgery. The jewelry trade is, therefore, 
cautioned to be on the lookout for this 
stranger, who is described as being about 36 
years old, stout of build and weighing about 
160 pounds. He stands about 5 feet 6 inches 
tall, is well dressed and wears heavy rimmed 
glasses. He is slightly bald on the front 
part of his head and, according to the police 
description, has a scar two inches long on 
the back of his left ear. He is said to be a 
Roumanian. 











The Birmingham Jewelry Co. has moved 
its offices and factory to 3rd Ave, and 19th 
St., Birmingham, Ala., where twice the 
space formerly occupied is available. 
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DEATH OF BENJAMIN T. ASH 
Prominent in Jewelry Trade and a Leader 
in Binghamton, N. Y., for Betterment 
of Community—Operation Came 
Too Late 


BincHamtTon, N. Y., May 25.—Benjamin 
T. Ash, prominent in association work in 
the jewelry trade, and in local business cir- 
cles, a leader in community affairs and a 
man who will long be missed, died at the 
Binghamton City Hospital, at 3:40 yesterday 
afternoon, following an operation on the 
mastoidal process for the relief of a menin- 
gitis condition. He was 55 years old. 

Mr. Ash had returned to his home on 
upper Conklin Ave., Saturady night, in the 








THE LATE BENJAMIN T. ASH 


best of spirits. Ile had met and joked with, 
many friends in the course of his visit 
around town. He did not feel well on Sun- 
day and remained at home. He complained 
of pains in the head which grew worse and 
by night they had driven him into a stupor. 
His family did not realize fully the serious- 
ness of his condition until yesterday morn- 
ing when his physicians advised his removal 
to the city hospital. After a consultation 
an operation was deemed necessary and Mr. 
Ash was placed upon the operating table 
at noon. ‘The operation showed that an 
abscess had formed in the ear producing 
acute inflammation of the brain membrane. 
The operation had been too late to save his 
life. 

3enjamin T. Ash was born on Alexander 
Hill in the town of Windsor, near Sky 
Lake on June 11, 1867. There were nine 
children in the family. The boys helped 
their father on the farm during the Sum- 
mer and in the Winter attended the district 
school. When young Ash was 14, his father 
sold the farm and moved to the village of 
Windsor, where Benjamin grew up and 
took hard labor tasks on the farms of that 
community. Later he went to Susquehanna 
to attend school and earned his way by 
driving a horse for a brother who ran a 
lumber mill. He had been attending high 
school for three years when the building 
burned. 
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Mr. Ash came to Binghamton about 1878 
and began attending the Lowell School of 
Business and in nine months, he had com- 
pleted the course and went to work for the 
late E. D. Vosbury, then one of the city’s 
best known jewelers, who had a store up- 
stairs in the ‘Perry building, at Court and 
Chenango Sts. In 1885, he rented a small 
store on upper Chenango St. and started in 
business for himself. He sold jewelry and 
did watch repairing. In everything that 
Jenjamin T. Ash ever attempted there was 
always something doing, and so he soon 
came to be well known thereabouts. 

He moved his store a little townward on 
the street, taking quarters at about the foot 
of the northern approach to the old Chen- 
ango St. railroad grade crossing, and just 
south of the present E. E. Powell Coal Co. 
office. He was official watch repairer for the 
railroads. He boarded trains and engines on 
the road, showed his wares and made sales. 
These energetic methods increased his trade 
and in 1902 he was able to move to Court 
St. There business soon came to him that 
resulted in steady, growing prosperity. In 
1919 he purchased the block at 164 Wash- 
ington St. remodeled and modernized it, and 
had since conducted one of the best stwres 
of the kind in this section. 

There are few men, viewed from a com- 
munity and commercial standpoint, who 
have had more to do with the rapid growth 
of Binghamton than Mr. Ash. As a lead- 
ing spirit with the Binghamton Chamber 
of Commerce he long kept his associates 
and co-workers enthused and busy, and some 
of the projects which resulted most success- 
fully owed a great deal of their success to 
Mr. Ash’s resourcefulness and planning. 

With Edward H. Johnson, a relative, he 
went into the manufacturing of small kit- 
chen devices and utensils under the name 
of the A. & J. Mfg. Co., and today this 
concern is among the city’s best known in- 
dustries, shipping its products to all parts 
of the world. Mr. Ash sold his interests 
about two years ago, but the business still 
feels the inspiration of his personality. 

More pronounced, maybe, than anything 
that had to do with his worldly affairs, was 
Mr. Ash’s friendly outlook upon mankind. 
Among those who knew him best the tfeel- 
ing of sadness is greatest. 

Mr. Ash found time from his business 
hours to help boost for the community. He 
was one of the leaders in the project to re- 
open and remodel the Hotel Bennett. He 
was an active member of the Chamber of 
Commerce, and long on its board of di- 
rectors, and at one time its president. He 
belonged to the Rotary Club, was for two 
years president of the Binghamton Adver- 
tisers and Merchants’ Association, was a 
director of the Peoples Trust Co., belonged 
to the Masons and Binghamton Lodge of 
B. P. O. E. It was while en route from an 
Elks’ clambake held on Howard Brown’s 
farm at Nineveh about a year ago that he 
was in an automobile accident which, in the 
judgment of many friends, may have been 
the primary cause of his fatal illness. 

As member of the Board of Education 
from 1912 to 1914, inclusive, he put through 
the requisitions for the new Binghamton 
Central High School, and the Abraham 


Lincoln and Thomas Jefferson schools. 
The oldest 


Mr. Ash had three children. 
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son, Charles Harold Ash, was with him in 
business. Another, Robert F. Ash, gradu- 
ated from Columbia University and has 
been taking active interest in the optical de- 
partment of the big Ash store on Washing- 
ton St. His daughter, Mildred, married 
Kenneth W. Banta, son of J. Edward Ban- 
ta, former Superintendent of Schools and 
the two have been making their home at 
East Orange, N. J. Kenneth Banta is von- 
nected with the City National Bank of New 
York. Mr. Ash’s wife survives; also two 
brothers, Charles H. of Susquehanna and 
John Walter of Johnson City, and one sister, 
Mrs. Emma Mallery, of Syracuse. 

The funeral will be held at 2:30 o'clock 
Saturday afternoon from the home on up- 
per Conklin Ave., the Rev. A. B. McCor- 
mick, pastor of the West Presbyterian 
Church, to which Mr. Ash belonged, offi- 
ciating. 


DEATH OF WALTER A. WITTIG 


Philadelphia Jeweler Dies as Result of 
Accidental Shooting 
PHILADELPHIA, Pa., May 24.—Walter A. 
Wittig, widely known jeweler in the 
northwestern part of the city who was 
shot last night in his store while being 
shown a revolver by a friend, died to- 
night in the Lankenau Hospital. News 
of Mr. Wittig’s death was a shock to 
the trade and many members of whole- 
sale houses located on Sansom St. re- 
called that Mr. Wittig was in their places 

of business Saturday morning. 

Mr. Wittig, who was 43 years old, was 
in his store, 1225 N. 28th St. last night 
when Harry Glackner, 27 years old, of 
2729 Stiles St., a friend, entered the store. 
Glackner pulled a newly purchased re- 
volver from his pocket. He wanted to 
show Mr. Wittig how easily it worked 
and emptied the chamber of the gun. 
He failed to notice that one of the bullets 
had stuck in the chamber and pulled 
the trigger. The bullet entered through 
Mr. Wittig’s side, passed through his left 
lung and lodged near his heart. Physi- 
cians were unable to operate on the 
jeweler because of the proximity of the 
bullet to the heart. 

Following the shooting Mr. Glackner 
was placed under arrest by the police of 
the 28th and Oxford St. police station. 
He was prostrated by the accident which 
caused the death of his friend. Magis- 
trate Edward Roberts went to the Lan- 
kenau and took Mr. Wittig’s ante-mortem 
statement to the effect that the shooting 
was accident. 

Walter Wittig was born in the north- 
western part of this city and has lived 
here nearly all his life. He learned the 
watchmaking and jewelry business at the 
Keystone Watch Case Co., which at the 
time was located at 19th and Brown Sts. 
Later he started in business at 1225 N. 
28th St. and has been in the same loca- 
tion for several years, where he enjoyed 
the confidence of his neighbors. Mr. 
Wittig was a member of the Golden Star 
New Year’s Association. He is survived 
by a widow Sarah Tully Wittig and a 
twenty-year-old daughter. Arrangements 
are being made for the funeral, which is 


to be held Wednesday afternoon, May 23. 
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Semi-Annual Dinner of N. E. M. J. & S.A. 





Over One Hundred and Fifty Members and Guests Enjoy Excellent Addresses 
at Gathering at Turks Head Club 








ProvipENcE, R. I., May 27.—Addressing 
more than 150 members and guests of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association at its semi-annual 
dinner meeting at the Turks Head Club, on 
Thursday evening, Dr. Charles Aubrey 
Eaton, President of the American Educa- 
tional Association, took a very optimistic 
view of the present industrial situation; 
prophesying an early and continuous awak- 
ening and revival and a prosperity in the 
early future that would fully repay all the 
anxiety that has been experienced. 

The dinner was held at 6:30 o’clock, and 
while the dinner was being served a ladies’ 
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DOCHERTY, PRESIDENT 


trio rendered a program of instrumental 
music. Seated at the head table and among 
those present were: President Edgar M. 
Docherty, Vice-president Fred Schwinn and 
Stephen Garner, Secretary Woodward Booth 
and Past Presidents Henry G. Thresher, 
Harry M. Mays, Everett L. Spencer and Will- 
iam T. Chace, of the association; President 
Henry Wolcott, Secretary Horace M. Peck 
and Past President Frederick A. Ballou of 
the Manufacturing Jewelers Board of 
Trade; Secretary William P. Chapin, Jr., of 
the Jewelers’ Protective Association, and 
Augustus F. Rose, director of the Jewelers’ 
and Silversmiths’ Department of the Rhode 
Island School of Design. 

After the tempting viands had been dis- 
posed of the meeting was called to order 
by President Docherty who, in welcoming 
the gathering said: 

“It is a pleasure to see so many of the 
members in attendance at this semi-annual 
dinner, because there is no special business 
to call you together. For some time there 
has been a growing sentiment that the asso- 
ciation should have a semi-annual dinner 
meeting for sociability only where the mem- 
bers can enjoy themselves. A year ago the 
executive committee arranged a cost ac- 


counting dinner which proved so enjoyable 
as well as profitable that this meeting has 
been arranged. But simply because we do 
not have these meetings more frequently 
must not be taken as an indication that we 
are not doing anything, for I can assure you 
the association is on the job all the time. 
We are all the time working out the prob- 
lems of our industry, but doing it so quietly 
that you hardly know that you have had a 
problem. There has been an urgent call 
that the association hold more of these 
meetings and the large number who have 
taken advantage of this occasion indicates 
the desire.” He then introduced Past Presi- 
dent Henry G. Thresher as toastmaster. 

In assuming charge of the meeting Mr. 
Thresher said: “What the jewelry business 
needs can be summed up in one word— 
orders. But cheer up, it is always darkest 
just before the dawn, and goodness knows 
it has certainly been dark enough. Things 
are not so bad as they may appear to be. 
The coal strike didn’t make much of a 





H, G. THRESHER, TOASTMASTER 


dent in the country’s industrial affairs as 
had been expected. The big strike that has 
been crippling the textile industry of this 
State since the middle of January is 18 
weeks nearer its end than when it started. 
Sut these great factors simply mold public 
sentiment and this evening we are fortunate 
in having as a speaker a man who is recog- 
nized by our great national leaders of in- 
dustry as America’s ablest industrial rela- 
tions authority, who brings a message of 
vital importance to every business execu- 
tive. What he has to say will help each 


of us in our own special problems, Dr. 
Charles Aubrey Eaton, who will tell us of 
‘America’s Greatest Need.’ ” 

Dr. Eaton was greeted by enthusiastic ap- 
plause and for several minutes kept his 
auditors in wild outbursts of laughter at 
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his felicitous remarks and stories. He said 
that everywhere he had been during the past 
few months in different parts of the coun- 
try he had found indications of industrial 
progress and business improvement that 
augurs well of an early general prosperity. 
What is necessary, he said, is for people to 
co-operate in pushing things upward and 
onward instead of impeding their progress. 








PUT IN PRISON 





James Matthews Must Spend Ten Years in 
Eastern Penitentiaary for Robbing 
Philadelphia Jeweler 

PHILADELPHIA, Pa., May 25.—A _ sen- 
tence of 10 years in the Eastern Peniten- 
tiary was imposed on James Matthews, 
26 years old, of 5th St. near York St., 
on Tuesday, by Judge Rogers, for rob- 
bing the jewelry store of John Schaaf, 
3422 Germantown Ave. The crook was 
also convicted of carrying concealed 
deadly weapons. 

Matthews went into Mr. Schaaf’s store 
on Feb. 8 last and asked to look at 
some rings. When the salesman who 
was waiting on him turned away to wait 
on another customer he grabbed several 
rings and fled. He was caught by a 
policeman after a chase. Criminal records 
were shown in court to prove that Mat- 
thews served about eight years in, Sing 
Sing prison. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the past week: 


Domestie 
Selling Price Silver, 

London U.S. Govt. Standard 
Date. Official. Assay Bars. Price. 
ee 36% 75% 99% 
| ae |. eee aa eae 36% 74% 99% 
May 25... .0ss0.% 365% 74% 99% 
May DB. ..ccccccs 36% 14% 99% 
1 e.7 36% 73% 99% 
tO Be. a aed Pe 36% sah 99% 








Edward D. Blackwell, alias Edward Bilt- 
more, and wife who were arrested in New 
Orleans, La., last Wednesday on the charge 
of stealing a valuable diamond ring from 
a jewelry store, are unknown to the police 
in Birmingham, Ala. According to advices 
from New Orleans, Blackwell or Biltmore 
gave Birmingham as his home. Telegrams 
have been sent to the police of New York, 
Atlanta, and Chicago for the purpose of as- 
certaining whether or not Blackwell is 
wanted there. Blackwell is alleged to have 
stolen a diamond ring from a Canal St. 
jewelry store in New Orleans last Monday, 
after several inspections of the rings on 
the pretext of wanting to buy a ring for 
his wife. He and his wife were stopping 
at a leading hotel. He claimed he went to 
New Orleans looking for work. They have 
two small children which were sent to the 
mercy home, while Blackwell and wife were 
sent to jail. Blackwell was registered at 
the hotel under the name of Edward Bilt- 
more. Birmingham police are investigating 
the case of Blackwell for the purpose of 
trying to learn whether or not he has ever 
lived in this city or operated here. Up to 
the present time Birmingham police have 
been unable to throw any light on the 
identity of the man. 
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AN IMPORTANT SUIT WON 


Appellate Division Upholds Verdict Obtained 
by Rosenberg Against L. Bergman & Co. 


A decision by the Appellate Division of 
the Supreme Court upholding a verdict of 
$3,360 for Moescha Rosenberg against L. 
3ergman & Co. contains several elements of 
interest to the trade. Rosenberg sued on a 
check for $7,036 for a jewel case, diamond 
collar, sapphire ring and one brilliant sold 
Dec. 12, 1917. The plaintiff was quitting the 
jewelry business and returned to his home 
at Tulsa, Okla., to live and thereafter the 
check was protested. 

The Bergman firm returned the diamond 
collar and the brilliant, alleged to be worth 
$3,000, but did not return the jewel case and 
ring but sent the plaintiff a check for $1,500 
for them which was paid. Rosenberg sued 
for the difference between the amount of the 
protested check and the paid check and the 
$3,000 worth of goods returned. 

The answer alleged a rescission of the sale 
by the defendant on the ground that relying 
on representations that the diamond collar 
was set with 1,300 stones the defendants 
agreed to pay $5,536 for it, but the plain- 
tiff knew the collar contained only 960 stones. 
The testimony, showed that Rosenberg, 
whose store was at 537 Fifth Ave., had 
been in business 21 years, and meeting Berg- 
man on the street told him he was moving 
away and had a stock which included mer- 
chandise he didn’t think he could sell in 
the west. He testified that Bergman ex- 
amined the articles mentioned for two hours 
and took them at the price stated after 
Rosenberg had refused to sell him the ring 
separately. 

The testimony showed that when the 
check was not paid and Rosenberg wrote 
the defendant demanding that the goods be 
returned the defendants replied, “Goods 
misrepresented. Will return or allow $800.” 
Rosenberg wired back, “Granting allowance 
impossible. Already sacrificed too much. 
Had better offers. Accepted yours with 
prospect of selling entire collection. Ready 
previously to call deal off. Equally so now. 
Send certified check in full or return goods 
immediately. “The defendant replied that 
a package had been sent registered and that 
a letter followed but the defendants changed 
their mind and sent $1,500 as the price they 
fixed for the ring, and Rosenberg answered, 

“Package and letter arrived. Three 
items were sold as one lot. Cannot be 
broken. Some audacity to set your own 
price on one article. Am returning both 
checks. Return my ring immediately.” 

Rosenberg’s attorney decided to cash the 
$1,500 check and apply it on account and the 
suit was then brought for the _ balance. 
Rosenberg sold the returned goods in 
Tulsa two years later, getting $1,750 for 
the collar and $1,100 for the brilliant. He 
testified that the value of the ring which the 
defendants refused to return was $4,000. 

On the appeal from the verdict of the jury 
upholding the plaintiff’s claim Rosenberg by 
his attorney, Albert K. Newman asserted 
that Justice Ford’s charge as to the rule of 
caveatemptor correctly stated the law. It 
was pointed out that Rosenberg testified that 
he never mentioned the number of stones in 
the collar. 

Attorney Newman pointed out that the 
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original contract was wholly rescinded by 
the defendants and that even if the jury 
had believed that the plaintiff warranted 
that the collar contained 1,300 stones the 
retention of the ring was a waiver of such 


defence. Mr. Newman’s brief said, 

“The misrepresentation alleged, had it been 
made. was not under the circumstances fraudulent. 
The defendants were cxperienced jewelers. They 
spent several hours examining the goods. Their 


testimony in support of the defense of misrepre- 
sentation was contrary to common knowledge and 
experience. They said it would have taken a 
couple of hcurs to count the stones in this collar. 

“They admitted, however, that the collar con- 
sisted of 10 sections, nine of which were identical 
in design and in the number and size of the stones 
which they contained. The 10th section 
containing the clasp in which the 
larger and fewer in number. 

“We may assume for the purpose of argument 
that the defendants did not count the stones. We 
may even assume that it would have taken a 
long time to count the stones, in number less than 
100, in one of the sections and to multiply the 
result by nine. ‘They examined the collar and 
purchased an article the value of which depended 
upon the value of the stones. They received an 
article which had substantially greater value, con- 
taining only 960 stones, than it would have had 
had it contained 1,300. The greater the number of 
diamonds of a given quality to make a given 
weight or display in a piece of jewelry the less is 
the value of the diamcnds. It can not be doubted 
that this collar containing 960 stones was worth 
more than it would have been worth had it con- 
tained 1,300 stones and been of equal weight and 
appearance. 

“It would be difficult to conceive a transaction 


was one 
stunes were 


in which the application of the rule of caveat 
emptor could be more appropriate.” 
The defendants contended that Rosen- 


berg could have sold the returned articles 
for several times what he got for them if 
he had not held them. 








Officers Elected and Reports Submitted at 
Annual Meeting of Jewelers’ 
Benevolent Society 

Newark, N. J., May 25.—Officers were 
elected and reports for the work of the past 
year were given at the annual meeting of 
the Jewelers’ Benevolent Society, Inc., held 
at its headquarters in Lutz Hall, 323 Halsey 
St. The officers elected were: President, 
Charles Krippendorf; vice-president, Philip 
Mutschler ; recording secretary, Otto Fuchs; 
financial secretary, Henry Mutschler; treas- 
urer Gottfried Krippendorf; trustees, Chris- 
tian Lutz, Max Albert, Mark Schouer; 
auditing committee, Frank Sherry, John A. 
Thalheimer, Fred Bambusch, T. Stauber and 
John Merck. 

The outgoing auditing committee, com- 
posed of Charles Lingermann, William R. 
Moser, John A. Thalheimer, Albert Gerlach 
and Fred Vanderan, reported that the society 
has 342 members at the present time. 
Twenty-five new members have been received 
during the past year. Nine members and 
five wives of members died during the 
financial year. 

The total receipts for the year were $3,- 
951.19 and the expenditures were $3,478.26, 
leaving a surplus of $472.93. The assets 
consist of mortgages valued at $14,800, 
building and loan valued at $475, and funds 
in the bank amounting to $1,297.18 a total of 
$16,572.18. 

or men connected with the jewelry trade 
up to 40 years of age the initiation fee is 
$5.00; between 40 and 45 years, $10.00. The 
quarterly dues are $2.50. Sick benefits are 
$8 a week for one year; $4 a week for the 
second year. Death benefits for members are 
$150 and for wives of members are $50. 


CIRCULAR 





May 31, 1922. 





ALLEGED BANDITS CAUGHT 


Wild Automobile Chase Follows Hold Up 
of Brooklyn Jewelry Store—Most 
of Loot Recovered 


In a chase last Wednesday morning ex- 
tending about a mile the police captured one 
of a trio of alleged bandits who a few min- 
utes before, it is charged, held up and robbed 
I. Karchmar, a retail jeweler at 127 Graham 
Ave., Brooklyn, N. Y. With the exception 
of a few rings valued at probably $200, all of 
the stolen jewelry worth about $5,000 was 
recovered in an abandoned automobile im- 
mediately after the hold-up. The man cap- 
tured a few minutes after the robbery was 
committed described himself as Vincent 
Stemach, alias “Walter Lay.” <A_ second 
man said to be the one who drove the auto- 
mobile was also arrested and gave his name 
as Patrick Tangridi. Last Thursday both 
men were arraigned in the Fifth Court, 
3rooklyn, at which time they were held 
without bail for further examination. 

The proprietor was alone in the store 
last Wednesday morning about 11 o'clock 
when a man with a drawn revolver entered 
the place and commanded Mr. Karchmar to 
throw up his hands and to walk to the back 
of the store. The jeweler at first thought 
it was a joke but the bandit soon assured 
him that he was in earnest. As Mr. Karch- 
mar started to walk into a rear room a 
second bandit entered the place and began 
grabbing trays of rings, scarf pins, la 
Vallieres and other articles of jewelry from 
the show window and safe. 

The jeweler’s hands were tied behind his 
back and while a gun was held to his head 
he was forced to turn his back to the store 
and to gaze out of a glass paneled door into 
a court yard. 

A woman hanging out wash from one of 
the rear houses saw the jeweler and noticed 
someone standing beside him with a gun. 
She shouted across the courtyard to Mrs. 
Karchmar the jeweler’s wife. Mrs. Karch- 
mar ran downstairs and into the store where 
she began screaming and ordering the men. 
to put back the jewelry they had _ taken. 
One of the men responded with a shot from 
his revolver which fortunately went wild 
and then the bandits carrying their loot ran 
from the place and around the corner where 
they jumped into a waiting automobile and 
were whisked away. 

The shot and the screams of Mrs. Karch- 
mar soon aroused the neighborhood and in 
a few minutes automobiles and pedestrians 
took up the chase after the fleeing bandits. 

One of the witnesses to the escape of the 
bandits was Detective De Guida of the 
Stagg St. Station. He immediately com- 
mandeered a passing automobile and in a 
wild chase along several prominent 
thoroughfares finally succeeded in getting 
close enough to the bandits to force them to 
abandon their car. As the two jumped from 


their automobile they separated but De- 
tective De Guida kept in pursuit of 
Stemach and finally captured him. A search 


of the bandit car revealed practically all of 
the loot scattered on the floor. Several 
hours after Stemach’s arrest Tangridi was 
taken into custody charged with driving the 
bandit car. Stemach, it is said, has a crimi- 
nal record and was only released from jail 
recently. 
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David A. Hart of this city has been 
granted a patent on a buckle. 

Paul Stierle, of the Paul Stierle Co., has 
gone to Europe on a business trip. 

Lambert’s, 197 Weybosset St., has dis- 
continued business, the lease of its store hav- 
ing expired. 

Mr. and Mrs, William L. Mauran were 
in New York the past week, having made 
the trip by automobile. 

The plant of Potter & Buffington Co. 
closed Saturday noon until Wednesday on 
account of Memorial Day. 

Frederick A. Barnes, of the Jencks Paper 
Box Co., and wife left last week on an 
automobile trip to Naples, Me. 

Mr, and Mrs. A. Tingley Wall left town 
last week for Watch Hill to occupy their 
Summer home, Green Shelter, for the 
season. 

Horace L. Manchester was elected vice 
commodore of the Barrington Yacht Club 


at the annual meeting held last Friday 
evening. 
Henry G. Thresher, of the Waite- 


Thresher Co., returned home the first of 
the week from a 10-days motor trip through 
the White Mountains. 

Col. Joseph Samuels, president of The 
Outlet Co. (J. Samuels & Bro. Inc.) has 
opened his Summer home, Meadowview, 
at Narragansett Pier for the season. 

Morris Millman and Max Katz have 
started the manufacture of a general line 
of novelties at 46 Clifford St., under the 
firm name of the M. & K. Novelty Co. 

Charles Brier, of the Brier Mfg. Co., who 
has been at the Hope Hospital for an opera- 
tion, has returned home and was at the office 
a few hours the latter part of the week. 

Edgar M. Docherty, of Wm. C. Greene 
Co., was elected a member of the board of 
directors of the Providence Association of 
Credit Men, at the annual meeting last week. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity the past week 
on business concerning the New England 
section. 

Emil R. Poehle, of the New England 
Pearl Co., sailed a few days ‘ago from New 


York for a two months’ business and 
pleasure trip through France, Belgium and 
Germany. 

A general jobbing and profit sharing 


business under the name of the Providence 
Premium Co. has been started at 128 N. 
Main St., this city, by Leo Olevson, of Nor- 
wich, Conn. ‘ 

The handsome bronze tablet unveiled in 
the lobby of the Rhode Island Medical 
Society library last week to the memory of 
Dr. William H. Buffum, who died in the 
World War, was furnished through Tilden- 
Thurber Corp, 

The stock, tools, fixtures, etc., of Troob 
& Dubin, Inec., which were to have been 
sold at public auction last Friday, were dis- 
posed of at private sale to the F A. Fddy 
Machinery Co., for a price said to have 
been approximately $1,000. 

At the meeting of the directors of the 
Gorham Mfg. Co., held at the Elmwood plant 
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on Wednesday last the resignation of 
William S. Stone as secretary was accepted. 
Mr. Stone has accepted a position with the 
executive forces of Reed & Barton Co., of 
Taunton. 

Frederick Avikian has withdrawn from 
the Hope Mfg. Co., which will be con- 
tinued at 102 Friendship St. by his brothers, 
John and Jacob Avikian, under the same 
firm name. Frederick Avikian has started 
in business at 14 Blount St. as the Eastern 
Jewelry Co. 











Francis J. Keating, head of the Grogan 
Co., will be home from Europe some time 
between June 10 and 15. He was in Paris 
last Saturday and London on Monday. 

Announcement that the manufacturers 
must pay the tax on money bags was re- 
ceived in Pittsburgh with considerable 
interest. Some jewelers here contend 
there is a considerable difference and par- 
ticularly where they are of the gold and 
jeweled variety. 

Stores are pushing June wedding business 
and while there will not be as many June 
weddings this year as last, the volume of 
business done, it is believed, will be as good. 


Merchants report that there is a good 
diamond and watch business. Silverware 


sales also are improving. 

President J. Clare Crawford, of the 
Jewelers 24 Karat Club of Pittsburgh, is 
more enthusiastic than ever regarding the 
fellowship gathering which it is purposed to 
liold weekly in a round table discussion of 
the subjects confronting the jewelry trade. 
Ai the annual meeting of the club the mat- 
ter will be talked over and it is almost cer- 
tain to meet with the approval of the 
members. 

The members of the Retail Credit Men’s 
Association of Pittsburgh will occupy two 
special cars in their trip to Cleveland leav- 
ing here June 11 to attend the annual con- 
vention of the national association which 
opens there the following day. Pittsburgh 
will send eight women in the delegation who 
will take part in the convention proceedings. 


’ Some of them are directors of the Pitts- 


burgh organization and will discuss prob- 
lems of interest to retail merchants. 
Warnings have heen issued here to be 


on the lookout for the American Bankers 
Association $50 notes on First National 
Bank of Ft. Myers, Fla., serial No. 


B3608695. They are reported to have been 
stolen. The man and woman passing them 
are of large build. A couple representing 
themselves to be Mr. and Mrs. G. Kala- 
mare of 2721 Blair St., bought some goods 
in a Pittsburgh store and tendered a check 
on the Monongahela bank. They could not 
be identified but said the goods covld be de- 
livered. The goods were sent C. O. D. 
but there is no such address. The woman 
is aged about 35 to 38 and weighs about 
160 pounds. The man is about 40 to 45, 


weighs about 


five feet six in height and 
140 pounds. The woman is somewhat taller. 
They dress very well. Merchants are 


warned to be on the watch for them and to 
notify the police if they are identified. 
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R. M. Hathaway has sold his half interest 
in the Watch Shop at 724 Broadway to 
John H, Webster. 

Richard and George Jessop and John Ern- 
sting were in Los Angeles recently to view 
the display of the International Silver Co. 

M. W. Wiard, a veteran jeweler and 
watchmaker, formerly with the late M. Ger- 
man and later manager of the Kersey C. 
Naylor store, has bought the Briggs watch 
and jewelry shop at 3825 5th St. 

An attempt was made recently to burglar- 
ize the jewelry store of W. J. Farrell, 543 
E St., which was frustrated by the vigilance 
of a night watchman on that beat. The lat- 
ter called the police, stating that two men 
were hanging around the store front about 
1a. M. On the approach of officers the men 
fled but were caught in a vacant room up- 
stairs in the same block. They had a dia- 
mond glass cutter and a sharp-edged stone 
wrapped in a handkerchief. Before being 
frightened away they had made a circular 
cut in the show window but had not com- 
pleted their job. The men proved to be 
two sailors. They were held for attempted 
burglary. 








Business Troubles 





B. F. Giddens, Clinton, N. C., has made 
an assignment. 

Syrenus P. Turner, Stoneboro, Pa., is re- 
ported to be in bankruptcy. 

A voluntary petition in bankruptcy has 
been filed by A. Askin, of Baltimore, Md. 

The Majestic Jewelry Shoppe, Buffalo, 
N. Y., is offering creditors 75 cents on the 
dollar. 

Frank Hussar, Portland, Ind., has as- 
signed to David Abromson for the benefit 
of creditors. 

The Pullman Jewelry Co., Kansas City, 
Mo., is in bankruptcy and the first meeting 
of the creditors will be held in Kansas City 
on May 29. 

The Mariam Jewelry Shop, Denver, Colo., 
is offering creditors 20 per cent. on the dol- 
lar, The assets are reported at $2,500 and 
the liabilities $4,000. 

The Wolk Jewelry Co., Providence, R. I., 
is offering creditors 50 cents on the dollar. 
The assets are about $2568 and the liabili- 
ties reported to be $4,767. 

The Ernsting Co. has had on display the 
medals and other trophies which were of- 
fered in connection with the annual flower 
show held in Balboa Park. 

John F. Gee, Tulsa, Okla., is in financial 
trouble and an involuntary petition in bank- 
ruptcy has been filed against him. The as- 
sets are $2,500 and the liabilities $5.500. 

The M. & L. Jewelry Co., Washington, 
D. C., is in financial difficulty and an invol- 
untary petition in bankruptcv has been 
filed. The assets are about $6,000 and the 
liabilities are reported to be $11,000. 








It has been announced by the Tiffley 
Jewelry Shoppe, Inc., 65 E. Flagler St., 
Miami, Fla.. that L. Tiffley Applebaum has 
nurchased the interest of Harry Goldberg 
and is now in complete control of the entire 
business, 
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TRADE CONDITIONS 


Retailers of central Kentucky are expecting to 
catch up with a lot of past due collections this 
week as a result of the Kentucky Burley To- 
bacco Association having released about $10,000,- 
000 to its members, for tobacco pooled with the 
association last Winter and recently sold. Job- 
bers report good business in the coal mining dis- 
tricts of the State, which are running at full 
speed just now, as a result of the great non-union 
fields again being on a full time and capacity 
basis, which is making for heavy volume, In 
Louisville bank clearings are more than $13,000,- 
000 ahead of last year. Commercial and indus- 
trial operations are improving, building is active, 
and the general outlook good. A big June busi- 
ness is expected by retailers. 





Business is increasing to a point where 
O. K. Rowe, trade watchmaker in the Nor- 
ton building, has been forced to add another 
man, 

Fred Birgschneider, watchmaker for Matt 
Irion & Sons, has recently joined the organ- 
ization of the store of Rich G. Tafel & 
Sons Co. 

Cups offered by G. F. Geiger & Son, 
Charles C. Wright & Co., and William Ken- 
drick’s Sons were presented to companies 
making the best drill showing in the Re- 
serve Officers’ Training Corps of the Louis- 
ville Male High School, in ceremonies on 
May 23. 

C. W. Johnson, trustee for the bankrupt 
jewelry firm of L. Huber & Son, Inc., 648 
S. 4th St., has announced a trustee’s auction 
sale of the entire stock, to be sold at public 
auction under Federal court orders. The 
sale started on May 25 and continues daily 
from 11 a. m. until 2:30 Pp. M. 

J. O. Endris, Jr.. New Albany, Ind., and 
his brother, Cletus E. Endris, are incor- 
porators of the New Albany Country Club, 
just formed by leading citizens. The club 
has arranged to secure a 77-acre tract of 
land upon which a golf course, tennis 
courts, lake and other conveniences will be 
located. 

E, H. Kahn, Danville, Ky.; Henry Paul 
and Mrs, Paul, of Evansville, Ind.; R. H. 
Powers, of Brownsville, Tex.; C. C. Welsh, 
Georgetown, Ind., and S. S. Van Hoy, Shel- 
byville, Ky., were among recent visitors. 
Mr. Powers recently came to Louisville, 
bought an automobile, and with Mrs. Pow- 
ers toured up through Ohio. 

Among recent visitors from the manufac- 
turers and jobbers were Henry C. Maybaum, 
of Maybaum Bros., Inc., New York; Fred- 
erick C. Kopf, of Powers & Mayer, Inc., 
New York; W. B. Granfield, of R. Wal- 
lace & Sons Mfg. Co., Wallingford, Conn. ; 
J. Kadish, of Kadish & Meisner, Detroit; 
J. V. Bunce, of Riker Bros., Newark; J. 
Schuman, of William Kinscherf Co., New 
York, and C. E. Smith, of Reed & Barton, 
Taunton, 

Louisville retail merchants as well as 
those of the State are preparing to stop 
giving trading stamps on June 13, the date 
upon which the new trading stamp law be- 
comes effective. For 90 days thereafter the 
stamps now out will be redeemed. Viola- 
tion of the law provides a fine of $50 to 
$100 or imprisonment of from five to 50 
days. It is believed that the law will be 
violated at once, a test case made, and the 
result carried to the upper courts if neces- 
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sary, by the trading stamp companies. It 
is claimed that no anti-trading stamp law 
has ever been passed which proved consti- 
tutional before the courts, Louisville jewel- 
ers voluntarily dropped trading stamps some 
years ago, but have met with competition 
of department stores and a few jewelers 
who continued giving them. 
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Wallie Wolsch, one of the popular jewel- 
ers at Hammond, La., spent a portion of last 
week in the city. 

Lyman Bradford has opened a jewelry 
shop in Biloxi. He has been engraver in 
the establishment of J. Neilsen, of that town. 

W. E, Taylor, of W. E. Taylor Co., Inc., 
is home after several days spent in central 
Mississippi, where he reports a decided im- 
provement in business conditions, 

A. J. Morais, of the wholesale jewelry 
house of Morais & Hiller Jewelry Co., Inc., 
in the Godchaux building, who has been 
quite ill for several days, has so far im- 
proved that he expects to be back on the 
job in a day or two. 

E. Waldmeier, Gulfport, Miss., has in- 
vented a “Gas-Save” for use in the opera- 
tion of automobiles, and which is now in 
general use because of its economical fea- 
tures. He learned his trade with the late 
Mr. Heidenraich, a well known jeweler of 
this city. 

Horace Simon, Texas representative of 
the Morais & Hiller Jewelry Co., Inc., re- 
turning from that State reports that in 
spite of the swollen conditions of the streams 
in the eastern portion of the State, which 
has done considerable damage in the way 
of inundating large areas of fertile lands, 
the people are confident of good crops and 
that there will be a prosperous Fall trade. 

Herbert K. Smith, Inc., 611 Canal St., 
with its usual enterprise, has installed the 
DeForest wireless receiving set in his estab- 
lishment, attached to which is a large magna- 
voice horn, a departure in which they are 
the pioneers among local jewelers. On the 
roof of their establishment is a six-wire 
aerial, covering the entire length of the 
building, which affords a splendid receiving 
capacity. Saturday last the store was 
crowded with people to witness the opera- 
tion of this remarkable invention. Concerts 
from Loyola University and from other local 
institutions were heard and greatly enjoyed 
at the establishment of Herbert K. Smith, 
Inc, 

May 23 was the 67th birthday anniversary 
of F. A. Brunet, 313 Royal St., an event 
properly celebrated and accompanied by con- 
gratulations of numerous friends. Mr. Bru- 
net conducts, if A. B. Griswold & Co. be 
excepted, the oldest jewelry establishment 
in New Orleans. Coming to this country in 
1877 from Anjouleme, France, he settled in 
this city and has since made it his home, 
marrying and rearing a family here and 
building up a business which has not only 
kept pace with the times but gives assurance 
to him and those about him of a generous 
competence during the remainder of his life. 
His expert knowledge of all matters per- 
taining to the trade, the taste displayed in 
the arrangement of his attractive store and 
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its contents, and his reputation for correct 
dealing have had much to do with the suc- 
cess that has come to him during all these 
years. In the conduct of his business Mr. 
srunet has the intelligent and experienced 
aid of his two daughters, Miss Cora and 
Miss Adrienne Brunet—the one as the book- 
keeper of the establishment, the other as- 
sisting her father as saleslady, and both in- 
valuable in the discharge of their respective 
responsibilities. Mr. Brunet is _ affiliated 
with many organizations, social and benev- 
olent; is a philosopher in the most literal 
sense of the word, a good citizen and a 
friend in every respect worthy of the name, 








Canada Notes. 


Crown Silverware Co. and J. J. Reutter, 
jeweler, are registered in Montreal. 

Antonio Delisle, Shawinigan Falls, Que., 
has assigned to Twicotte & Merrill. 

D. R. Dingwall, Ltd., of Winnipeg, is 
holding a special sale in celebration of the 
40th anniversary of the establishment of 
the business by the late D. R. Dingwall. 

Out of town buyers calling on the Toron- 
to trade recently included J. E. Wilmot, 
Ottawa; D. J. Brown, Oshana; W. E. Ir- 
vine, Orangeville; J. S. Smith, St. Cath- 
arines; W. H. Hopper, Cobourg, and B. 
Savage, Guelph—all Ontario. 

Ryrie Bros., Ltd., of Toronto, have de- 
signed and manufactured a medal in con- 
nection with the celebration of “Boys” 
Week,” June 3-10. It is of composition 
metal oval in shape with a green-gold finish 
showing the city hall and bearing the in- 
scription, “Toronto’s Boys’ Municipal Coun- 
cil—Boys’ Week.” Fifteen thousand will 
be issued. 

The budget speech of Hon. W. S. Field- 
ing, Canadian finance minister, delivered 
recently, | announced some important 
changes in the customs tariff and taxation. 
The sales tax on all imported goods was 
increased from 4 per cent, the present rate, 
to 6 per cent. The tax on checks at pres- 
ent two cents, irrespective of the amount, 
was fixed at 2 cents up to $50, and 2 cents 
for each additional $50. There were no 
changes in the customs duties affecting the 
jewelry and allied trades. Mr. Fielding 
announced that the government would 
abolish the act requiring imported goods 
to be marked or stamped with the name 
of the country of origin, which had not 
latterly been enforced. Other provisions 
which would be repealed were those dealing 
with the valuation of imports from coun- 
tries having depreciated currencies; rule 
basing customs charges on cost of produc- 
tion plus a fair profit in the country of ori- 
gin, and the provision that invoices must 
be certified by Canadian commercial agents 
in the countries of export. 











The partnership lately subsisting between 
Harry B. Stone and I. Robert Lewis, carry- 
ing on business under the firm name of 
Stone-Lewis Co., at 423 Central build- 
ing, Rochester, N. Y., was, on May 12, dis- 
solved by mutual consent. The business in 
future will be carried on by Harry B. Stone 
alone, who will pay and discharge all debts 
and liabilities, and receive all moneys pay- 
able to the late firm. 
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of a journey to Europe. He will spend sev- 
eral months visiting in the northern part of 
the continent. 

C. A, Beghtol, of the Norris, Allister-Ball 
Co., will leave Denver in the next few days 
for an extended trip through Wyoming. He 
expects to be gone for at least a month. 

Manufacturers’ representatives visiting the 
city during the past few days included Ray- 
mond Klein, A. J. Moss Co., Providence, R. 
I.; J. F. Mee, Westclox Co., La Salle, IIl., 
and Herbert M. Brad, Newark, N. J. 

The Lewis Jewelers’ Supply Co. has fol- 
lowed the lead set by the Edward Lehman 
Co., in allowing his employes a half Satur- 
day during.the coming warm months. The 
firm will be closed Saturday afternoons 
until Oct. 31. 

Denver police have given up all hope of 
locating Isadore Kliman, reputed Los An- 
geles, Cal., diamond broker, who was 
reported missing with $20,000 in jewelry and 
$4,000 in cash several weeks ago. No trace 
of Kliman’s Los Angeles connections have 
been found. 

The International Silver Co.’s traveling 
exhibit of sterling silver, which was to have 
been held in the Brown Palace hotel May 
22 and 23 did not reach there until May 27, 
according to word received from San Fran- 
cisco, Cal., by hotel officials. The reasons 
for the delay are not known. 

Otto J. Hoyt, Akron, O., has leased the 
Commercial Bank building in that city, ac- 
cording to word received here several days 
ago. He will move his jewelry business into 
the new quarters, which, when fully 
equipped, will be of the best in the west. 
Mr. Hoyt’s former place of business was 
three doors from the bank building The 
removal of the bank leaves the farmer bank 
vaults for the use of the jewelry company 
and will furnish practically perfect protec- 
tion against burglary. Mr. Hoyt was in the 
city several days ago selecting new stock and 
fixtures for his store. Mrs. Hoyt also spent 
several days in Denver while her husband 
superintended operations at Hugo. 


The annual convention of the Colorado 


State Optometrical Association was held in 
the Shirley-Savoy Hotel on May 24. More 
than 100 delegates from the State, many of 
whom are also jewelers, were in attendance. 
Addresses at the convention were scheduled 
from Dr. Charles Sheard, Southbridge, 
Mass., and Dr. E. G. Weisman, Buffalo, N. 
Y. A committee appointed to entertain the 
visiting women on the afternoon of the con- 
vention date consisted of Mrs. J. C. Bloom, 
Mrs, Willard Lay and Mrs. A. M. Rankine; 
a second committee, appointed to take charge 
of the general entertainment and reception 
for the convention consisted of A. M. Ran- 
kine, chairman; E. M. Carpenter, F. C. 
Doerr, Bernard Kline and S. R. Scott. The 
retiring officers of the organization were: 
E. M. Carpenter, president, and J. C. Bloom, 
secretary and treasurer. 

Local police authorities are considering a 
suggested plan which would force local 
Pawnbrokers and jewelers purchasing 
Jewelry or other valuables to obtain an im- 
Pression of the fingerprints of the seller, 
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which was suggested some time ago by 
District Attorney Philip S. Van Cise. The 
suggestion, which was made in the form of a 
letter addressed to police heads, was made 
public several days ago and recommended 
the fingerprint system as a method of de- 
tecting and tracing robbers selling stolen 
goods. Through its adoption each jeweler 
would be forced to obtain the fingerprints of 
anyone, outside of a regular wholesale dealer 
or his representative, coming into his store 
to sell jewelry. Manager of Safety and 
Excise Frank M. Downer, head of the police 
forces, expressed himself as looking with 
disfavor on the plan and its adoption is 
hardly expected, in the near future, at least. 
Extradition papers for the return of 
Charles Harris, alias “Charles Levy,” who 
is wanted in Denver in connection with the 
theft of several thousand dollars’ worth of 
jewelry belonging to the Denver Loan Co., 
from the Maine State Reformatory where 
he has been detained, were prepared here 
last week. They were signed after word 
was received from officials at the reforma- 
tory, where Harris was sent as the result 
of an alleged jewelry theft in Maine, that 
the papers would be honored by the gover- 
nor of Maine. Harris will be brought back to 
Denver for trial immediately. He is charged 
with having stolen several valuable diamonds 
and watches from the loan company on May 
19, 1921. He was employed by the firm at 
the time. If convicted of the Denver 
charges Harris will be sent to the peni- 
tentiary. Otherwise he may be returned to 
Maine, where he can then be placed in the 
penitentiary rather than the reformatory. 








Portland, Ore. 


A. I. Hall & Son observed “National Cut 
Glass” week, with a special showing of new 
ware, 

A. L. Cullender, Independence, Ore., was 
in Portland recently, visiting the wholesale 
stores. 

Carl Greves entertained Victor Wright, of 
Los Angeles on a delightful trip over the 
Columbia River Highway. Mr. Wright was 
one of the prominent speakers at the Ore- 
gon State convention at Eugene. 

“Nat’s Jewel Shop” is the name of a new 
retail store at 28914 Morrison St., recently 
opened by N. S. Packhouz at 275 Morrison 
St. M. H. Packhouz, a brother, operates a 
well-known established retail establishment. 

John M. Sinclair, of the Norris, Alister- 
Ball Co., returned from Portland from a 
trip through the east, where he visited the 
company headquarters in Chicago. On his 
return trip Mr. Ball stopped over at Seattle, 
visiting the Norris, Alister-Ball branch of- 
fice. 

Mr. and Mrs. W. F. Boetcher, of The 
Dalles, along with a party of Portland 
jewelers, were entertained at Albany by Mr. 
and Mrs. F. M. French, who then joined the 
party on its final lap to the convention at 
Eugene. The Boetchers were fortunate on 
their way home in coming out uninjured 
from an auto crash, 

“What I consider one of the most im- 
portant things accomplished at the Oregon 
State convention recently held at Eugene,” 
declares Frank Heitkemper, Portland jeweler 
recently elected president of the State asso- 
ciation, “was the adoption of the sliding 
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scale for local membership fees: Under this 
plan, which was proposed by Secretary F. 
M, French, of Albany, dues are adjusted 
according to the size of the business, in or- 
der that the little man is under no disad- 
vantage of paying dues out of proportion 
to the size of his business.” Mr. Heit- 
kemper ‘reports that the matter of consoli- 
dated advertising will receive decisive action. 

Portland was recently given the oppor- 
tunity to view the traveling exhibit of the 
International Silver Co., which on May 15, 
16 and 17 was presented in the ladies’ parlor 
and an adjoining suite of three additional 
rooms at the Benson Hotel. The exhibit 
was well attended, not only by local jewel- 
ers and retailers handling silverware, but by 
many out-of-town dealers, who made spe- 
cial trips into Portland to avail themselves 
of the opportunity to see the finest exhibit 
of sterling silver ever shown in this city. 
Frank A. Spies was assisted in the Portland 
reception of local jewelers and their friends 
and selected customers by Messrs, St. Elmo 
L. Coombs, J. D. Bridges and E. H. Henry, 
Pacific Coast representatives. Mrs. Juanita 
Perriman, International Silver Co. educator, 
superintended a comprehensive exhibit of 
Rogers’ 1847 platedware at the Meier & 
Frank Co. was viewed with interest by 
Portland women, who were alive to the op- 
portunity of learning the proper usages of 
table silver. Mr, Spies reports a splendid 
spirit shown by Portland jewelers, who took 
every step possible to co-operate with the 
International Silver Co. in making this ex- 
hibit a thorough success from the educa- 
tional standpoint. ‘This has been my first 
trip west in seven years,” said Mr. Spies, 
“and I find that the silverware business has 
taken a decided upward trend during that 
time and that people here are demanding 
better silver than formerly. Prior to the 
visit of Mr. Spies and his party in the in- 
terests of the exhibit, George H. Wilcox, 
president of the International Silver Co., of 
Meridan, Conn., spent a few days in Port- 
land while touring the United States and 
northwestern Canada. Mr. Wilcox was ac- 
companied by his son, Roy, and E, V. Saun- 
ders, Pacific Coast manager. 
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Atlanta, Ga. 





Representatives of the William L. Gilbert 
factory and the South Bend watch factory 
have just made their rounds of Atlanta 
stores taking a number of orders. 

J. I. Linler, proprietor of the Atlanta 
Clock House, is still partly disabled by in- 
juries he received March 1, when his truck, 
which he was driving, collided with a large 
automobile owned by A. F. Liebman, an 
Atlanta real estate dealer. Mr. Linler suf- 
fered a bad wound from glass and is having 
trouble with his leg. He has entered a suit 
for $15,000 against Liebman. 

Ralph Steele, manager of the watch glass 
department of Ewing Bros. and the son of 
James A. Steele, an Atlanta jeweler, was 
killed the night of May 22, when he fell 
from an auto truck on which he was taking 
a straw ride with a number of young people. 
The rear wheels of the truck passed over 
the young man’s body and he died soon after 
reaching a local hospital. Young Steele was 
employed by the Ewing concern for the 
last three years. 
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“Pearls” in Clams ee -. 
and in Edible 7 senile 
0 occurred last week, 
ysters between a_ servant, 


who claimed to have found a “pearl” in a 
clam she had eaten, and her mistress who 
claimed she was entitled to the “pearl,” has 
been the subject of considerable comment 
among the newspapers of the country as 
well as the subject of letters from subscrib- 
ers, and many words have been wasted in 
stating the case of both sides as to the right 
and title to the “pearl” by mistress and 
maid. All the writers of the articles and 
letters seem to have taken it for granted 
that the so-called “pearl” bitten into by the 
maid was a jewel of great value but, if this 
be so, the fact that a real valuable pearl was 
found in an edible clam, is a matter of 
much more importance to the jewelry trade 
and even to science than is the subject as 
to who is entitled to this “pearl.” 

As a matter of fact, although the news- 
papers continue, from time to time, to tell 
of the discoveries of “pearls” in clams and 
edible oysters, THE JEWELERS’ CIRCULAR has 
been unable in its inquiries, extending over 
30 years, to discover one case in which a 
“pearl” of any considerable commercial 
value was so found. Many of these so- 
called “pearls” have been submitted to us 
by people in private life and by jewelers 
into whose possession they have come, but 
not one of them has been worth a cent as 
a “jewel,” their only value being as a 
curiosity. Some of the so-called “pearls” 
submitted to us that were found in the edible 
oysters have had a very slight sheen but 
most of them have been simply hard, round 
substances without the slightest characteris- 
tic of the real pearl, whereas in nearly every 
case the “pearl” from clams have been 
nothing but buttons, yellow or cream 
colored button shaped substances, without 
the slightest resemblance of any kind to the 
pearls used in the jewelry trade. 

As Dr. Kunz points out, in his great 
work “The Book of the Pearl” “shelly con- 
cretions have been found in edible oysters of 
America and Europe but these are com- 
monly objects of personal interest or of 
local curiosity, rather than of artistic or 
commercial value as they are lacking in 
lustre or iridescence. Most of them are a 
dull or opal white, some are purple and a 
few are white on one side and purple on 
the other. * * * Notwithstanding many news 
items to the contrary, it is doubtful whether 
choicest pearl from an edible oyster would 
sell as high as $20 on its own merits . . .” 

Dr. Kunz also calls attention that 
pearls of slight lustre have occurred in the 
hard clam of the Atlantic Coast. They are, 
he says, commonly of dark color, ordinarily 
and maybe white, pale lilac, brown, purplish 
black or black. The white ones which re- 
semble ivory buttons are of little or no 
value but the dark pearls have retailed at 
from $10 to $100 each. According to this 
authority, there is little demand for them 
unless the color is very good for they pos- 
sess slight beauty, lacking the orient of 
choice pearls. 

In view of past experiences in connection 
with the finding of pearls in clams and 
oysters we fear that the Atlantic City inci- 
dent is a case of “much ado about nothing.” 
and that it would have been wiser for the 
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newspapers and correspondents to have de- 
termined whether a “pearl” had actually 
been found before wasting so many columns 
of reading space on the question of title. 





Business Conditions (THERE is no doubt 


Show Great Change |. ee the Pingo 
for the Better 7 ae 


two weeks that busi- 
ness conditions in the United States have 
gradually improved and stabilized during 
the last few months and our own reports 
from correspondents throughout the country 
indicate that the improvement shown in 
the drygoods, clothing, hardware and other 
trades has been reflected in ‘the jewelry in- 
dustry as well and that sales, while not 
heavy have been much more satisfactory, 
particularly in the last month’ than they have 
for some time past. 

Among the immediate causes for the im- 
provement in business are given: (1)—the 
reduction of unemployment; (2)—the large 
reductions in cost and selling prices that 
have come down to a stable basis and are 
recognized by the public as basic; (3)—the 
increase not only in industrial activity but 
in the hopefulness on the part of merchants 
which has resulted in an increased advertis- 
ing outlay that has produced results. In 
addition, as far as the jewelry trade is con- 
cerned, there is an activity that comes from 
the demand of graduation and wedding 
presents and in fact so great have been the 
inquiries on these lines in certain sections 
that jewelers, in many cities are hopeful of 
having a June business in these lines greater 
than in pre-war times, 

According to a bulletin sent out by the 
National Retail Drygoods Association last 
week and the reports received by the 12 
Federal Reserve Banks from representative 
stores in all parts of the country conditions, 
at the present time, are most encouraging, 
despite the fact that retail trade for March 
was 14% per cent. less in money value than 
in 1921. This is accounted for by the fact 
that this year the prices are much lower 
and that Easter came very late. April, on 
the other hand, accgrding to these reports, 
has brought a decided gain in many of the 
basic industries of the country and mer- 
chants and manufacturers seem to express a 
much more hopeful idea of the future than 
they have had for many months. 

As an index of the general change for 
the better is cited the big increase in ad- 
vertising of the merchants in the large 
centers of the country on a great gain in 
national advertising, the latter amounting in 
New York to 1,500,000 agate lines more dur- 
ing the first three months of this year than 
during the same period in 1891, while there 
was a gain of 420,000 agate lines in Phila- 
delphia and 750 agate lines in Boston papers. 
In cities of a population ranging from 
35.000 to 100,000, reports from 31 news- 
papers showed a total gain for the group, 
amounting to 1,000,000 agate lines. It is 
expected that the figures for May thus far 
will be even more encouraging and show an 
increased confidence in the future on the 
part of the distributors of the country. 

As before stated, this advertising has pro- 
duced results and shown that the buying 
power of the American public is, by no 
means, exhausted. Buyers, however, are 
more discriminating than they have been in 
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Showing POWDERETTE—open and shut—actual 
size. Holds an ample supply of powder for dust- 
ing on handkerchief or Powder Puff. Attract- 
ively finished in Nickel Silver, plain; and Rolled 
Plate and Sterling Silver, plain or engine-turned. 
Supplied with Lip Stick if desired. 


A Practical Novelty 
the Ladies Will Buy 


for Handbag or Sautoir 
POWDERETTE is one of those rare items that 


are equally useful and ornate. The actual-size 
illustrations above show its unusual compact- 
ness but give only a hint of its dainty at- 


tractiveness. 


Feminine interest is quickly transformed into a 
purchase wherever POWDERETTE is dis- 
played. And when you sell one, you’re likely 
to sell with it a handbag or sautoir—for 
POWDERETTE can be worn either way. 


Every one of your woman customers needs a 


POWDERETTE—with or without the Lip 
Stick, as illustrated. Arrange NOW to have 


your supply. 


CROSS & BEGUELIN 


21-23 Maiden Lane 


Established 1863 
Entire Third Floor 


New York City 
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the last few years and are much more 
careful to get full value for the money ex- 
pended. There never was a time when the 
qualities of the real merchant stood him 
in better stead than at present, or the time 
when business acumen and enterprise, broad 
vision and courage counted as greater fac- 
tors in the development of success, 





Important Trade THE great trade 
Conference Held dinner held in New 


. York at the Hotel 
ee eae Astor Wednesday 
evening under the auspices of the Good and 
Welfare Committee of the National Jewelers 
Board of Trade may mark the beginning of 
a new way of dealing with important ques- 
tions in our industry, for this dinner was 
actually a conference between manufac- 
turers, wholesalers, importers, refiners and 
retailers on the subject of the interpretation 
of the stamping laws, at which were given 
to all branches of our industry not only the 
views of the organizations of the trade as 
to the interpretations of the law but also 
through the judges present, the attitude of 
the courts toward such prosecutions and 
toward the offenders accused of violation of 
the law. It was one of the first meetings of 
our trade in which representatives of all 
branches of the silversmithing manufactur- 
ing wholesale, refining and retail trades 
were brought together with an opportunity 
of expressing their views on an important 
subject and get in a consensus of opinion 
of the trade as a whole on the ethical, as 
well as the legal side of the questions in- 
volved. 

The meeting served to make public the 
great work which the National Jewelers 
Board of Trade, through its Good and Wel- 
fare Committee, has been doing for a year 
or more in the way of prosecuting violators 
of the Stamping Laws of New York State 
and particularly the work it has been do- 
ing in stopping fraudulent practices, fraud- 
ulent names used in trade-marks and brands 
and getting manufacturers to desist from 
practices, which, while honest between 
themselves and the customers, gave the lat- 
ter the opportunity to perpetrate a fraud 
upon the public. 

The fact that the heads of the great or- 
ganizations in the trade, including the 
Jewelers’ Vigilance Committee, the Na- 
tional Wholesale Jewelers’ Association, the 
Sterling Silverware Manufacturers’ Asso- 
ciation, the New York Wholesale Jewelers’ 
Association, the Jewelry Crafts Association, 
the National Jewelers’ Publicity Association 
sat at the head table and endorsed the work 
that was done, as well as united in an ex- 
pression of the desire for higher ideals in 
the industry at large, speaks well for the 
jewelry trade as a whole and shows that it 
is one in its endeavors to take first place 
among the industries of the country in de- 
serving the confidence of the public. 

The speeches of the various association 
heads, of the judges and particularly the 
answers of the many legal questions in con- 
nection with the interpretation of the stamp- 
ing laws made by counsel for the Board, 
proved most illuminating and held the audi- 
ence together until the farewell was said by 
the toastmaster. Altogether the National 
Jewelers’ Board of Trade is to be con- 
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On or after June 1, M. Wortman, dealer 
in diamonds, will be located at 125 Canal 
street. 

Walter E. Bush, it was announced last 
week, will be connected on and after June 1 
with Howard S. Kennedy, 170 Broadway. 

Max Goldstein, importer and cutter of 
diamonds has moved from 87 Nassau St., 
to suite 1904 in the Silversmith’s building 
at 15 Maiden Lane. 

I. Wellner & Co., cutters and importers 
of diamonds, have moved from 87 Nassau 
St., to 170 Broadway, where they are now 
located in Room 705. 

I. S. Schoenfeld, 6 Maiden Lane, accom- 
panied by his wife, returned from Europe 
last Tuesday on the President Taft, after a 
two months’ trip abroad. 

I. J. Mayer and Max Nathan, both of 
68 Nassau St., sailed for Europe yesterday 
(Tuesday) on the Resolute. Mr. Nathan 
is accompanied by his wife. 

I. Chernick, of Chernick Bros., 4036 
Third Ave., who is recording secretary 
of the Bronx Retail Jewelers’ Association, 
is at present spending a vacation at Mon- 
ticello, N. Y. 

Max Gunzburger, of Gunzburger & Gluck, 
diamond importers, 65 Nassau St., sailed 
yesterday (Tuesday) for Europe aboard the 
steamship Resolute, and while abroad will 
visit the diamond markets. 

The business of Irving Miller & Co., 
dealers in jewelry and clocks, this city, was 
incorporated at Albany, N. Y., last week 
with an active capital of $30,000. The in- 
corporators are M. C. Dobrow, I. Miller 
and M. Feinberg. 

Articles of incorporation were issued at 
Albany, N. Y., several days ago, authorizing 
the Jack Press Diamond Co. to engage in 
business in this city. The capital is $20,000 
and the incorporators are J. and C. G. Press 
and M. E. Greenhouse. 

While the New York Jewelers’ Exchange, 
72 Bowery, is undergoing some alterations, 
Mark Wolin of the Consolidated Watch 
Co., 75 Nassau St., will devote his time to 
calling on the local trade, while M. Wiener 
will take care of the office. 

I. Lachman of I. Lachman & Sons Co., 
Seattle, Wash., has been spending the past 
week in this city making his headquarters 
at the Martinique. He was among the 
visitors at the offices of THE JEWELERS’ 
CircuLar during the week. 

Folkart & Friedmann, Inc., are now 
settled in offices at 24 Maiden Lane, having 
moved from 65 Nassau St. The officers of 
the corporation are L. D. Folkart, president, 
and [. Friedmann,  secretary-treasurer. 
They are dealers in diamonds. 

The members of the Jewelers’ Fraternal 
Association are being supplied with a new 
copy of the Constitution and By-laws of the 
Organization as well as a membership roster. 
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The pamphlet also contains a list of the 
deceased members which since 1915 num- 
ber 17. 

Edmund H. Carey, for the past 16 years 
with Jung & Klitz, has entered into a 
partnership with Joseph B. Carash, formerly 
at 41 Maiden Lane, The new firm will do 
business under the style of Carey & Carash, 
at 71 Nassau St., and will import diamonds 
and manufacture platinum jewelry. 

A romance which started about five years 
ago, will result June 25, in the marriage 
of Miss Marjorie Moffatt of L. Kroll & 
Sons, to Herbert Faithful of Bayer, Pretz- 
felder & Mills, located in the same building. 
The wedding will take place at 4 Pp. M. 
at the Church of St. Ignatius Loyola, 84th 
St. and Park Ave. 

Many of the jewelry houses in the 
Maiden Lane district closed their doors 
on Saturday afternoon and did not re- 
open until this morning (Wednesday). 
This general closing down was in observ- 
ance of Memorial day and afforded both 
employers and employes an opportunity 
to enjoy a few days’ vacation. 

Edward L. Coulier, who has been instruc- 
tor of the students of the jewelry depart- 
ment of the Reco Mfg. Co., Astoria, L. L., 
sailed for Europe Saturday on the Finland. 
Mr. Coulier goes to Antwerp to settle the 
estate of his mother and will be away for 
about three months. William Ul has suc- 
ceeded Mr. Coulier in charge of the jewelry 
section of this institution, 

N. H. Relkin, vice-president of the J. 
Rogers Silver Co., 13 Laight St., will leave 
on June 1 for a trip through the west, and 
will call on the jobbing trade in Boston, 
Chicago, Milwaukee, Minneapolis, St. Paul, 
Sioux City, St. Louis, Kansas City, Louis- 
ville, Cincinnati, Pittsburgh, Baltimore and 
Philadelphia, 

Charles M. Levy, of Charles M. Levy & 
Son, manufacturing jewelers, 90 William 
St., left last Saturday for a three months’ 
trip to Europe, accompanied by his wife. 
Mr, and Mrs, Levy are making the trip on 
the steamship President Pierce. While 
abroad Mr. Levy will visit the European 
stone markets. 

R. C. Bernau, Greensboro, N. C., arrived 
in New York Monday and sailed on Tues- 
day on the American liner Resolute on a trip 
to Europe. Mr. Bernau will visit Berlin, 
Vienna, Switzerland and Paris, and while 
abroad will make a study of the coming nov- 
elties in jewelry for the Fall. Mr. Bernau 
expects to return about the latter part of 
August. 

Aisenstein & Donchin, wholesale dealers 
in clocks and silverware, formerly located 
at 3 Eldridge St., are now located in new 
and larger quarters at 79 Canal St. Since 
moving, this concern has taken on a line 
of diamonds, watches and jewelry. Max 
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Schoenbrun, recently connected with the 
jewelry business of Eugene Friedman, 207 
E. Fordham Road, is now connected with 
Aisenstein & Donchin. 

J. Edgar Simonson, widely known in the 
diamond and gem trade and who traveled 
for New York firms from 1876 until 1920, 
was recently elected an honorary member 
of the Philadelphia Jewelers’ Club, of which 
he was a founder and an officer for many 
years. Mr, Simonson has not been well for 
some time and is living at his Summer home 
at Belmar, N. J., where his old friends 
among the traveling fraternity often call in 
on him and are always welcome. 

Announcements were sent out last week 
calling attention to the fact that the 35th 
annual exhibition of the work of the stu- 
dents of the school of Fine and Applied 
Arts of Pratt Institute, Brooklyn, will open 
on Thursday, afternoon, June 1, and will 
continue until Saturday afternoon, June 3. 
The exhibit will be held on the third and 
fourth floors of the main building of the 
Institute and on the opening day, and the 
following day, visitors will be admitted 
from 2 P. M. to 6 P. M. and from 7:30 
P. M. to 10 P. M., while on Saturday, the 
exhibit will open at 10 A. M. and will close 
at 5:30 P. M. 


Creditors of Sidmund Kessler, retail 
jeweler, 117 Lenox Ave., this city, insti- 
tuted bankruptcy proceedings in the United 
States District Court, on Monday, May 22. 
The following are the petitioning creditors: 
Fred Kaufman, who holds a claim for 
$906.58, Globe Watch Mfg. Corp., $198.50 
and M. C. Boide, $70.68, According to the 
petition, Mr. Kessler has alleged assets of 
$5,000 and liabilities approximating $13,000. 
On the same day, the petition was filed 
Judge Mack appointed Joseph H. Frier, as 
receiver, under a bond of $2,500. On Thurs- 
day, Judge Mack also signed an order des- 
ignating John F, Paulis, Monroe B. Hack 
and J. A. Edelman as appraisers. 


G. F. Langdon, New York representative 
of the T. I, Smith Co., is the possessor of 
a special form of “iron cross,” of which he 
is very proud and which is causing consid- 
erable comment among his friends. Mr. 
Langdon recently put over a rather unusual 
leal for his house, and in commenting upon 
it, he jokingly remarked that “this de- 
served an Iron Cross,” and, much to his sur- 
prise, he received from the members of the 
T. I. Smith Co. a jewel box, which upon 
opening he found contained a specially con- 
structed cross of iron, two and one-half 
inches each way, bearing on one side his 
name and the date a. p, 1922, and on the 
other the words, “Vini, Vidi, Vici.” 

Plans have been completed and every- 
thing is in readiness for the holding of 
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Comparison” 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 


Representative Watch Jobbers 


(ESTABLISHED OVER 
THIRTY YEARS) 


are Solidarity Jobbers 


rw sxerwooo SOLIDARITY WATCH CASE CO. “222.:tecsom 
15 Maiden Lane, New York 





GEORGE SALZGEBER 
Asst. Secretary-Treasurer 
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the annual field day next Saturday by 
the Maiden Lane Outing Club. This 
affair is to be held at Eckstein’s Pavilion 
at Fve Corners, Staten Island. The usual 
baseball game is to he staged and those 
who attended are assured of an enjoyable 
day. 








New Enterprises. 


William C. Nelson has opened a repair 
shop in the Denny building, 1408 Second 
Ave., Seattle, Wash. 

C. M. Smith has started in the jewelry 
business at 1414 Hewitt Ave. Everett, 
Wash. 








Notes From Here and There 





W. H. Thorp will discontinue his jewelry 
business to Beaver Dam, Wis. 

J. E. Steinkamp has sold his jewelry 
store at Jasper, Ind., to Albert Merckly. 

B. H. Anderson, Alexandria, Minn., has 
sold his jewelry business to L. A. Hedine & 
Son. 

Whitaker & Hunt have purchased the 
jewelry business of Ferdinand Steensland. 
Fayetville, Tenn. 

Jos. Pitz and Raymond J. Treeber will 
engage in the jewelry business at 1249 
Lawrence St., Appleton, Wis., in August. 

Sebe Malmberg has purchased the build- 
ing formerly occupied by the Mattson 
Music Store of Ashland, Wis., and will 
move his business there. 

Floyd E. White Jewelry Co., Indianapolis, 
Ind., has been incorporated with a capital 
of $10,000. The incorporators are Michael 
Abrams, G. M. Reynard and J. H. Hahn. 

A. H. Wehling has sold his interests in 
the Hibbelin-Wehling Co., Wichita, Kans., 
to George Hibbelin. Mr. Hibbelin will con- 
tinue the business in the same location. 

John W. Carr was sentenced to a year in 
the house of correction in New Bedford by 
Judge Hagerty in the Fourth District court 
Attleboro, Mass., on Friday on a charge of 
larceny in a building. Chief of Police E. 
H. Gingras testified that Carr was arrested 
May 18 by Patrolman Joseph O’Donnell. 
At the time he had a bag in his possession 
which contained gold scrap. Carr was in- 
formed of his rights at the police station 
the chief said but volunteered the informa- 
tion that he found the scrap in the woods 
off the railroad tracks in 1917. Carr said 
he worked in several jewelry factories but 
got through with the Harvey Clap & Co. 
firm last July. He said he had sent seven 
or eight shipments of scrap to be refined 
and had received $50 for the smallest and 
$300 for the highest. The value of the 
Scrap found on Carr at the time of his 
arrest was $234.38. H. E. Clap testified 
that the defendant worked in his factory 
from October 25, 1919, to July 2, 1921. He 
was shown some of the articles and posi- 
tively identified them. Carr appealed the 
sentence and pending a hearing on the appeal 


the defendant was held in $800 bonds. 
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Pacific Coast Jewelers Suggest 
National Watch Week 
June 12 to 17 


The following letter advocating “National 
Watch Week,” which was fully explained in 
the Retail Advertising Department of THE 
JEWELERS’ CIRCULAR several weeks ago, has 
been sent out to retail jewelers by the 
Wholesale Jewelers’ & Silversmiths’ Asso- 
ciation of the Pacific Coast: 

To the Pacific Coast Retail 
Dealers : 

It has been proposed that the watch 
industry, from manufacturer to retailer, 
do their best to emulate the example 
given by industries of kindred nature, 
by giving the public an opportunity of 
celebrating National Watch Week, 
which has been scheduled for June 
12-17. 

The members of our Watch Com- 
mittee, whose names appear below, 
have created a special advertising fund 
for National Watch Week, which fund 
is being used to provide suitable win- 
dow display material for your use. To 
obtain one of these window displays, it 
will be necessary for you to write one 
of the wholesalers whose names appear 
below, or to advise one of their travel- 
ing salesmen that you could make use 
of said display. The necessary mate- 
rial would then be sent to you, free of 
all cost. 

This letter is an appeal to you for 
assistance in the matter of devoting 
your energies towards making National 
Watch Week a success, first, by making 
an appropriate watch display in your 
show window; second, by the spreading 
broadcast of the slogan, “Watch Your 
Watch,” principally by means of ad- 
vertising in your local newspapers; 
third, by the writing of personal let- 
ters to your customers, a suggested 
form for said letter being: 

Dear Mrs. Blank :—National Watch 
Week will be celebrated throughout the 
country, beginning next Monday. We 
wish you call on us as early in the week 
as possible and gaze upon our very in- 
teresting display of antique and modern 
watches. While you are looking at 
this display, we will take the oppor- 
tunity to give your watch thorough in- 
spection. There will be no charge for 
this service. Thanking you in advance 
for the pleasure of receiving your call, 
we are, Cordially yours, ———. 

From the above letter you will see 
that we desire you to make a contrast- 
ing exhibit of ancient and modern 
watches, and also the letter will show 
you that one of the main reasons for 
inaugurating National Watch Week is 
to give you an opportunity to find fault 
with the watches which your customers 
now possess. If, by a timely sales talk, 
and presentation of new watches, you 
are unable to induce your customers to 
purchase a new timepiece, you may find 
it possible to keep your repair de- 
partment supplied with work on the 
watches which you will find in need of 
cleaning or repairing, 

The large watch companies will fea- 
ture National Watch Week in their 


Watch 
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newspapers and other advertising to the 
consumer, We trust that we will res 
ceive your co-operation in making Na- 
tional Watch Week a success. 


“Watch Your Watch’ 


WHOLESALE JEWELERS’ & SILVERSMITHS’ 
ASSOCIATION 
WATCH COMMITTEE: 


Edson Adams Co., 
Carrau & Green, 
Eisenberg & Co. 
Burr W. Freer Co., 
A. I. Hall & Son, 
Mayer & Weinshenk, 
Morgan & Allen, 
Norris, Alister-Ball, 
M. Schussler & Co. 

Note by Retail Advertising Editor.—In 
the fifth paragraph of the above letter, in- 
stead of stating that “one of the main rea- 
sons for inaugurating National Watch Week 
is to give you an opportunity to find fault 
with the watches which your customers now 
possess,” it would have been more judicious 
to say, * * * is to give you an oppor- 
tunity to sell your customers new and better 
watches, 








Coral Jewelry 


RECENT issue of Le Moniteur of 
Paris contains the following: “All 
ladies are interested in jewelry, but who of 
them could have foreseen that coral would 
have again come into fashion. However, 
thanks no doubt to the vogue for Oriental 
jewelry, we are advised on all sides that 
one can pull out stones of color, even dull 
stones, employing them either in simple 
mountings, or mixing them with other 
stones of a different color, for bracelets, 
earrings, pendants. And so, having looked 
on at the vogue of jade, then of onyx, we 
now see rising in the horizon the growing 
celebrity of coral. 

“The most beautiful corals, it goes with- 
out saying, are the Chinese corals, of which 
the color, unctuous and deep, lends itself to 
the happiest combinations better than rose 
or white coral, always a little banal. Un- 
fortunately, beautiful Chinese coral is rather 
rare. But our grandmothers knew of it 
and many travelers have brought back neck- 
laces, or rather chaplets of the mandarins, 
from the Far East. If you have at home 
such marvels, now is the time, Madame, to 
utilize them. 

“Among the lovely jewels of coral must 
be mentioned the bracelets made up of black 
onyx plaques alternating with plates of 
coral; earrings, either of pear-shaped coral 
and onyx mixed, or in coral rings suspended 
from little chains of diamonds. Some pend- 
ants are simple berrels of coral encircled 
with a row of onyx or a row of diamond 
powder and held by a string of black silk 
terminating in a long silk tassel. 

“As to the masculine jewels, necktie pins, 
cuff buttons, cigarette cases, tinder boxes, 
they are also inspiring in this elegant and 
sober fashion. How many young ladies, en- 
joying a féte, celebrating an anniversary, 
remember with pleasure this kind of jewelry! 
For it does not do to believe the ladies are 
only interested in the jewels that are given 
them! That would be overtaxing egotism 
too much.” 















S. Berger of Newark has been granted a 
patent on a cigarette case. 

Mueller & Mueller are now located in the 
Hobbs building, Oliver and Mulberry Sts. 


Link & Angell, manufacturing jewelers, 
have moved from their old quarters at 71 
Austin St. to the Ruesch building, 407 Mul- 
berry St. 

Frederick J. Keer, whose art studio, in- 
cluding a large jewelry division, is located 
on Broad St., opposite the City Hall, has 
been elected president of the Broad Street 
Association. 

The United States Finding Co., 359 Mul- 
berry St., has changed its name to Freder- 
ick G. Lautz, Inc., and in the future will 
specialize in diamond mountings at the 
same address. 

Charles W. Sweasey is on a trip which 
includes visits to the trade through New 
York State in the interests of Bishop & 
Bishop, manufacturing jewelers in the 
Sayre building, Oliver and Mulberry Sts. 

Among the new books in the Business 
Branch of the Newark Public Library are: 
Retail Store Management Problems, by 
David; Pawnbrokers’ Accounts, by Thorn- 
ton, and Essentials of Industrial Costing, by 
G. S. Armstrong. 

Nearly two-score clergymen and other 
prominent Newarkers have been named to 
prepare a testimonial dinner on May 31, at 
Achtel Stetter’s, in honor of the Rev. Dr. 
George H. Broening of the Fewsmith 
Memorial Presbyterian Church, who recent- 
ly resigned. On the committee are Philip 
Krimke, and Noah Geiger, the latter an op- 
tometrist. 

Recently the Newark Sunday Call held a 
voting contest in which its subscribers were 
to select 50 men and women, living or dead, 
who have done the most for the city of 
Newark. Pictures of those having the 
largest number of votes were published in 
the Photogravure Section of the Call for 
Sunday, May 21. Included in the 50 were 
Louis V. Aronson, Augustus V. Hamburg 
and Benjamin S. Whitehead. 

J. Rinds, whose headquarters are at Den- 
ver, Colo., is now representing Henry 
Rufeisen, Inc., manufacturing jewelers in 
the Sayre building, Mulberry and Oliver 
Sts., in the far west and Pacific Coast sec- 
tion. B. Teitelman has just returned from a 
trip through the middle west for the same 
concern, A. H. Kolker has just left for a 
trip through the southern territory for the 
firm, and J. Stonish, Jr., has left to cover 
the trade in Wisconsin. 

In conformity with new by-laws adopted 
by the Newark Chamber of Commerce on 
April 27 a new board of directors has just 
been élected, the members voting under 
secret ballot for the first time. Forty-eight 
candidates were put in nomination, sixteen 
in each of three classes, for one, two and 
three years. Twenty-four were elected. 
Among those elected in the two year class 
was Augustus V. Hamburg, and among 
those in the three-year class, Curtis R. 
Burnett. 

The May meeting of the Newark Retail 
Jewelers’ Association was held at Di )1an- 
ni’s restaurant, 17 Central Ave. As usual 
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the business session followed. The princi- 
pal business was an informal discussion of 
the plans which are under way for the an- 
nual State convention which will be held 
on June 18 and 19 at Asbury Park. The 
Coleman House will again be the head- 
quarters for the convention. The program, 
which is nearly completed, is expected to 
prove unusually helpful and all indications, 
according to President Jean R. Tack, are 
that the convention will be the best ever 
held by the New Jersey Association. 

General Pershing and his staff, Senators 
Edge and Frelinghuysen and other noted 
persons were the guests of the Newark 
Athletic Club on the occasion of the laying 
of the cornerstone of its new club house in 
Park Place last Friday. Many persons 
connected with the Newark jewelry indus- 
try and kindred trades are members of this 
club. Among the members of the reception 
committee which greeted General Pershing 
were G. A. Allsopp, of the jewelry manu- 
facturing firm of Allsopp Bros.; Thomas 
Allsopp, of Allsopp & Allsopp; ‘Louis V. 
Aronson, president of the Art Metal Works, 
and Frederick Keer, proprietor of Keer’s 
Studios. 


- SEAT TE] 


eorA= yp asierry 5 

ee 

M. C. Wallgren, Bellingham, Wash., 
was a recent visitor in Seattle. 

Eddie Sultan with Joseph Mayer, Inc., 
will return from Alaska about June 5. 

S. Friedlander and wife sailed from 
New York, May 18, en route to Europe. 

Owen Parker, Arlington, Wash., was in 
Seattle calling on the wholesale houses 
last week. 

Robert Anderson, formerly in the 
jewelry business at Everett, has accepted 
a position as watchmaker for Herman 











Mayer. 
Wm. C. Nelson, formerly with Stacy 
Shown Co., this city, has opened a trade 


watch repair shop in the Denny building, 
1408 Second Ave. 

Owing to a delay of the workmen in 
getting his new store ready for occu- 
pancy, Ben Tipp will not open his new 
store until June 1. 

Herman Winter, with the A. Wittnauer 
Co. of New York, watch importers, is call- 
ing on the retail jewelers this week, on his 
regular semi-annual trip. 

Ernest W. Sultan, representing the S. 
A. Perkins & Co., this city, is now cover- 
ing his eastern Washington territory and 
was in Spokane May 22. 

Simon Burnett, of Burnett Bros., has 
just returned from a 10-days trip to 
Minneapolis where he was called to at- 
tend the funeral of his father-in-law. 

John A. SinClair, Seattle auctioneer, 
has just returned from Mount Vernon 
where he put on a very successful sale 
for the Sheets jewelry store of that city. 

Max Marcus, representing Sproehnle & 
Co., Chicago, with headquarters in Seattle, 
expects to leave shortly for Tacoma, 
Portland, and Spokane on a business trip. 

C. M. Smith, formerly in the employ 
of Herman Mayer, Everett, Wash., has 
opened his own shop at 1414 Hewitt Ave., 
Everett, Wash. Mr. Smith is watch In- 
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spector for the Great Northern Rail- 
Way. 

S. Kaplan, First Ave., is moving this 
week to his new location in the same 
block. His new location has double 
windows and is a much better and larger 
place. 

The convention of the Washington State 
Jewelers’ Association will be held at Olym. 
pia, Wash., June 26 and 27. A big delega- 
tion from Seattle is making preparations to 
attend. 

The Seattle Watchmaking School is 
now occupying its new quarters in the 
Holyoke building, corner lst and Spring 
Sts., and last week enrolled a number of 
new students. 

Frank Heitkemper, well known jeweler of 
Portland, Ore., will be in Seattle next week 
visiting with Frank J. Victor. Mr, Heit- 
kemper is en route to Victoria, B. C., to at- 
tend a golf tournament. 

The Norris-Alister Ball Co. will close 
its Seattle office June 1 and consolidate the 
Seattle business with the Portland branch, 
Mr. Mcltityre, who is now in charge of the 
Seattle office will transfer to the Portland 
branch. 

M. SinClair, manager of the Portland 
Branch for the Norris Alister Ball Co., 
is spending a few days in Seattle calling 
on the trade. Mr. SinClair is just re- 
turning to Portland from Chicago and 
stopped off here enroute. 

Among the jewelry craft taking the 
higher degree of Masonry in the Scot- 
tish Rites bodies were Sig Mayr of Jos 


Mayr, Inc., Sam Schneider of Mayer 
Bros., A. L. Duncan of Dennison Mfg. 
Co., and George H. Davis local manager 


for A. I. Hall & Son, Inc. 

The traveling exhibit of the International 
Silver Co. was shown in this city at the 
Washington Hotel, May 16 to 20. Seattle 
jewelers were very enthusiastic over the dis- 
play and claim it to be the most complete 
exhibit of sterling silver ever shown in this 
city. The exhibit arrived in 29 large trunks 
and occupied four large rooms of the Wash- 
ton Hotel, representing a value of over 
$150,000. The displays were very artis- 
tically arranged and were viewed by Seattle 
and out-of-town jewelers and by a number 
of Seattle people who were in no way con- 
nected with the jewelry business. Frank 
A. Spies, the factory manager, and James 
Bridges, Pacific Coast representative from 
San Francisco, were in charge of the ex- 
hibit, accompanied by a number of men in 
charge of the respective displays. The 
traveling exhibit is making a circuit of the 
United States, having already been shown 
at Baltimore, Richmond, Louisville, Mem- 
phis, Birmingham, Atlanta, New Orleans, 


‘El Paso, Houston, Las Angeles San Fran- 


cisco, and Portland. They left Seattle, 
Saturday, May 20, en route to Salt Lake 
City, where the exhibit will be placed om 
display. 
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gratulated on the success of the affair, it 
being the universal expression of opinion 
that many more of a similar character 
should be held in the future. 
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Andrew Feil, 1929 E. Passyunk Ave. is 
convalescing from a recent illness. 

Frank Sperber, representing the Newall 
Mfg. Co. was in Philadelphia last week. 

Hamberg’s, jewelers and optometrists, has 
been moved from 1602 Orthodox St. to 4509 
Frankford Ave. 

S. W. Batchlar, Paducah, Ky., who was 
formerly in business in this city is ill ac- 
cording to reports received here. 

Fred T, Barry of this city who is asso- 
ciated with Ziruth, Burgess & Co., Newark, 
N. J., has returned home from a western 
trip. 

David Gutekunst, of J. B. Bechtel & Co., 
Inc., has returned to the city after a busi- 
ness trip along the eastern shore of Mary- 
land. 

Mrs. Peter Siegler, wife of the Doyles- 
town, Pa., jeweler, was operated on in a 
Philadelphia hospital last week. She is re- 
ported to be recovering, 

Daniel Hesselpoth, a jeweler who is as- 
sociated with James Beath, 129 S. 12th St. 
attended the State convention of the 
Knights Templar held in Scranton, Pa., last 
week. 

Joseph B. Bechtel, head of the firm of 
Joseph B. Bechtel & Co., Inc., left May 23 
for a business trip up State. Mr. Bechtel 
will call on the trade in Lansdale, Bethle- 
hem and Easton. 

George Hurlburt, of H. O. Hurlburt 
& Sons, 813 Chestnut St., and Frank M. 
Reaney of the Pittsburgh, Pa., office of the 
same firm left Philadelphia, May 25, for a 
10 day automobile trip through the western 
part of the State. 


A number of cups and plaques offered as 
trophies to winners in the various events 
of the 18th Annual Regatta of the American 
Rowing Association held here May 27 were 
manufactured by J. E. Caldwell & Co., Juni- 
per and Chestnut Sts. 

Among the out-of-town jewelers in Phila- 
delphia last week were Richard Hayward, 
Bryn Mawr; Benjamin DuBois, Royers- 
ford; John Kirschnek, Media; George Ozer, 
Chester; B. H. Horowitz, Freeland; E. E. 
W. Carter, Glasboro; and P. B. Stauffer, 
Betterton, Md. 


Nine jewelers who attended a meeting at 
the Jeweler’s Club May 22 to hear plans for 
the Jewelry Fashion Show joined the club. 
The new members are: J. Howard Hall, Ira 
D. Garman, D. W. Lanbach, Charles H. 
Johnson, Harry Haas, James B, Gillies, F. 
L. Davis, J. D. Kennedy and C. D. Kennedy. 

The sympathy of the trade goes out to F. 
X. Lieberman, jeweler, 501 Rising Sun Ave., 
whose wife died suddenly May 10. Mrs. 
Lieberman, who was 58 years old, was 
stricken with apoplexy while eating dinner. 
The funeral was held Monday morning, 
May 15, with solemn requiem mass at St. 
Veronica’s Roman Catholic Church, 6th and 
Tioga Sts. Interment was made in Holy 
Sepulchre Cemetery. 

W. T. Russel, 5602 Westminster Ave., this 
city, who was formerly established in busi- 
ness in Watsontown, Pa., died here recently. 
Mr. Russel who was 66 years old was born 
in Watsontown and was in the jewelry busi- 
ness therefor several years. Then he came 
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to Philadelphia and obtained a position with 
the Philadelphia and Reading Railway as a 
collector in the freight department. Since 
he has been with the railroad he has been 
doing a little watch and jewelry repair 
work. 

Samuel Shecter, proprietor of a pawn 
shop on 8th St. near Race St., was held un- 
der $1,500 bail for court by Magistrate 
Joseph Coward, in the Central Police Court, 
May 20 on the charge of receiving stolen 
goods. Schecter was implicated by Shalto 
Rigby of South Alden St, who was held 
without bail after he had confessed robbing 
the apartment of Mrs. Catherine Dixon, 
63rd and Oxford Sts. Rigby told the 
police that he had pledged the $4,500 worth 
of jewelry stolen from Mrs. Dixon’s apart- 
ment at Shecter’s pawn shop for $400. 











The sympathy of the trade is extended 
to C, O. Davenport, Gardiner, Me., on the 
recent death of his daughter. 

Sidney Young has returned from a short 
vacation at Long Island from where he went 
to New York for a brief visit. 

The exhibition of the Society of Arts and 
Crafts which is being held at 9 Park St. un- 
til May 31 contains a fine display of hand 
wrought jewelry by Martha Gertrude Peet 
of Salem, and includes a variety of jewels 
set in delicate filigree work. Especially not- 
able are the pendants and a gold and topaz 
brooch which won the John Dee prize for 
best workmanship in gold at the Exhibition 
of Applied Arts in Chicago, October, 1921. 
There are also shown lustrous gold porce- 
lains and decorated glass in new designs and 
color effects and a variety of designs on 
bowls and vases. 

A new wholesale jewelry and optical 
house has joined the ranks of substantial 
establishments of this kind in Boston, Its 
name is Sanger & Co. and the members are 
former employes of the old-time company of 
Harwood Bros., Inc., which has just been 
dissolved. Eugene Sanger was for more 
than 40 years with the Harwood concern, 
Thomas Wilson was there for upwards of 
nine years and Henry F, Weiler had charge 
of the optical department for many years. 
Sanger & Co. have leased spacious premises, 
509 and 510 Washington building, which are 
being fitted up with showcases, counters and 
all the equipment necessary to establish this 
concern as a first-class house. The com- 
pany will carry a comprehensive line of 
watches, diamonds, jewelry, silverware and 
optical goods. The latter will be in charge 
of Mr. Weiler, who has had many years’ 
experience in this branch of the trade. 








The S. T. Little Jewelry Co., of Cum- 
berland, Md., recently celebrated its 7Ist 
anniversary. The store was started by 
Samuel T. Little on Old Baltimore St. on 
May 1, 1851. Today the company operates 
three stores, one on Baltimore St., Cumber- 
land; one in South Cumberland, Md., and 
the third at Brunswick, Md. Robert W. 
Little is president and manager; James W. 
Thomas is vice-president; John G. Lynn is 
secretary, and C. G. Smith is treasurer. 
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_ Connecticut Notes. 

The J. M. Ney Co., refiner, Elm St, 
Hartford, has registered a trade mark for 
gold alloys with the patent office. 

Ernest H. Horn, Waterbury, 
granted a patent for a spring click for 
watches and clocks. He has assigned his 
rights to the Waterbury Clock Co. 

An application has been received from 
the Seth Thomas Clock Co., Thomaston, to 
become an associate member of the Connec- 
ticut Retail Jewelers’ Association, of which 
Frank M. Todd, Bridgeport, is president 
this year. 

Ellsworth Chase, an expert clock maker 
with the Welch Clock Co. and its successor, 
the Sessions Clock Co., Forestville, resigned 
his position last week after a long service. 
Mr. Chase had been connected with the 
companies for the past 59 years. 

At the annual meeting of the Connecticut 
Merchants’ Association held at the Hotel 
Bond in Hartford last Thursday, the follow- 
ing officers were elected: President, Isidore 
Wise of Wise, Smith & Co., Hartford; sec- 
retary, Edward N. Allen of Sage, Allen & 
Co., Hartford; vice-president, Charles M. 
Walker of New Haven; treasurer, C, A. 
Cock of Derby; executive committee, 
George A, Gay of Brown, Thomson & Co., 
Hartford; W. E. Malley of New Haven; C. 
L. Upham of Meriden; J. R. Hughes, H. 
M. Shartenberg, D. M. Jones, E. P, Shaffer, 
Louis Ponteous, George Ambach and O. E. 
Wolf. 

George C. Allis, conceded to be the dean 
of jewelers in Derby and that section of 
this State, quietly observed the 70th anni- 
versary of his business career last week. 
Mr. Allis was born in 1835, making him 87 
years of age, At the age of 17 years he 
started in business with $50 of borrowed 
money. He started real work at the age 
of eight years. On May 16, 1852, he opened 
a bookstore on Main St. in Derby, south of 
the site of his present store, at 171 Main 
St. He recently was a guest on the new 
steamship Majestic in New York harbor. 
Mr. Allis is very active for his age and is 
deeply interested in public affairs. 

Following the notices appearing in THE 
JeweELers’ CIRCULAR several weeks ago per- 
taining to the closing of the retail jewelry 
stores in Hartford during the Summer 
months, it being at first announced that the 
jewelers were inclined to follow the rule of 
the other store managements this year, a 
paper was circulated among the local retail 
jewelers for a definite decision from each. 
As a result the tables were turned and the 
jewelers have now decided to close during 
July and August on Saturdays at noon, 
there being a few exceptions. Some of the 
other stores are to close on Wednesdays at 
noon and others handling different lines will 
do as the jewelers have signified their in- 
tention to do. 


has been 








C. F. Bates, for the past three years buyer 
and manager for the A. J. Schroeder Co., 
Philadelphia, Pa, has taken over the 
lease and has purchased the fixtures of the 
branch store at 52nd and Walnut Sts., from 
the Shane Jewelry Store, 915 Boardwalk, 
Atlantic City. About June 1 he will open a 
new jewelry store at that address. 
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Quality and Value 


—The Twin Factors of 
Successful Selling 


Superior watches are being sought after more and 
more by the consumer. 


Quality and value in this merchandise will be re- 
quired of you more than ever in the future. 


This is apparent from the steadily growing de- 
mand for I]linois Watches. 


Before the war we made but 500 movements a day 
—today we are making 700 movements a day and 
are taking steps to materially increase this number. 


Then we made 11, 15, 17 jewel grades together 
with our higher grades—today we are making 
nothing less than 17 jewel adjusted movements and 
still have difficulty in supplying the demand. 


The present and future look bright to us—they 
will to you also if you furnish your trade with 
Illinois—the Quality and Value Watches. 


Illinois Watch Company 


SPRINGFIELD 
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Chicago Notes Jack Simmons, Walter RFeilly, and Frank called on the trade there for the past 10 
i a Olsen, representing J. F. Newman, Colum- 


Wm. A. Kaufman, of A. Hirsch & Co., re- 
turned recently from a three weeks’ rest 
at Milan, Ind. 

Hiram Lang, of the Karpeles Co., left 
last week for the east to visit at the factory 
for a short time. 

H. L. Schroeder, of M. A. Mead & Co., 
left last week on a three weeks’ business 
trip through Illinois and Iowa. 

Alfred Krower, of Leonard Krower & 
Son, New Orleans, spent several days in 
Chicago last week visiting the markets. 

Gregory & Hubbard, auctioneers, left last 
week for Duluth, Minn., where they are 
conducting a sale for R. Mueller of that 
city. 

J. M. Kelsey, representative of the cloak 
department of the Waltham Watch Co., is 
spending the week in Chicago calling on the 
trade. 

James J. O’Grady, assistant treasurer of 
the Waltham Watch Co. spent several days 
here last week visiting at the Chicago 
office of this concern. 

Fred Radcliff, Pacific Coast representative 
of M. A. Mead & Co., left last week for 
his territory, after spending a week here 
visiting at the home office. 

C. K, Spencer, of Rohde-Spencer Co., left 
last week with a party of friends to motor 
to northern Wisconsin where he will spend 
about 10 days fishing and resting. 

George H. Wilcox, president of the In- 
ternational Silver Co., and R. C. Wilcox, 
manager of the Barbour Silver Co., spent 
the past week in Chicago visiting the local 
office here. 

Both Mr. Hupp and Mr. Sowers, of Hupp 
& Sowers, Streator, Ill, were in Chicago 
last week visiting the markets and making 
arrangements to carry a complete line of 
radio outfits. 

Max Stein, of Stein & Co., who sold their 
manufacturing business to Massover Bros., 
has secured space .in room 1507 Masonic 
Temple, where he will do diamond setting 
for the trade. 

Fred Aylsworth, of Rothschild Bros., re- 
turned to Chicago last week after an ex- 
tended trip through Michigan, and after 
spending a few days here getting his line in 
shape left for another long trip through 
Ohio. 

Clarence J. Roehr, vice-president of the 
Bassett Jewelry Co. arrived in Chicago last 
week, and is spending some time at the local 
office visiting. En route to Chicago Mr. 


Roehr stopped off at all the large cities to 
call on the trade. 





bus building, returned recently from ex- 
tended trips over their territories. They 
will remain in Chicago for several months 
before leaving again for their territory. 

John Tedlow, southern representative of 
Parks Bros. & Rogers, spent several days 
here here last week visiting L. M. Thurston, 
Chicago manager for this concern, en route 
to his territory. Mr. Thurston, returned 
last week from an extended trip through the 
east. 

H. G. Harris has associated himself with 
the Blauer-Goldstone Co., and will represent 
this concern through the south. He expects 
to leave on his initial trip within a short 
time. Mr. Harris is well known in the 
trade having represented several large 
wholesale houses in the east. 

The wholesale jewelry business of C. 
G. Kuhlo Co., is now known as Otto-Kuhlo 
& Co. Charles L. Otto, well known in the 
trade here has associated himself with C. 
H. Huhlo. The business will be conducted 
as heretofore, and both Mr. Kuhlo and Mr. 
Otto will call on the trade. 

Word was received in Chicago last week 
that Thomas F. Meagher recently opened a 
wholesale watch and diamond business at 
231 Loeb Arcade, Minneapolis, and reports 
he is doing very well. Mr. Meagher for- 
merly represented a large eastern concern 
through the middle west territory. 

O. J. Lang, of South Bend, Ind., spent 
several days in Chicago last week buying 
stock for the new store that he expects to 
open within a week or so at 134 Michigan 
Ave., South Bend. Mr. Lang formerly was 
associated for some time with the South 
Bend Watch Co. 

At a meeting of the directors of A. C. 
Becken & Co., held last week, A. C. Becken, 
Jr., was elected vice-president succeeding 
his mother, Mrs. A. C. Becken, who re- 
signed. A. C. Becken, Jr., has beenactive 
in the business for the past two years, since 
he graduated from the University of IIli- 
nois. 

Massover Bros., is the name of a new 
firm that started into the jewelry manufac- 
turing business last week in room 1507 
Masonic Temple. The brothers are Will- 
iam and Mam Massover. Massover Bros. 
bought out the fixtures, machinery and good 
will of Stein & Co., that were formerly 
located in this same location. 

C. W. Peru, has associated himself with 
C. H. Knights-Thearle Co., and will rep- 
resent this firm through Michigan. Mr. 
Peru is well known in that territory having 


years in the interest of Robt. H. Ingersoll 
& Bro. He left last on his initial trip, and 
expects to be gone for several months. 

Daniel M. Rothschild, of Rothschild 
Bros., accompanied by his sister, left last 
week for a six weeks’ pleasure trip through 
the west to the Pacific Coast. Mr. Roths- 
child expects to stop off at all places of 
interest en route to Santa Barbara where he 
will rest, and on his way home will stay 
at Glenwood Springs, for a short time rest- 
ing. 

Among the visitors in Chicago last week 
were: J. J. Burke, of the Burke Jewelry 
Co., St. Louis, Mo.; T. J. Bruner, of the 
T. J. Bruner Co., Omaha, Nebr.; C. C, Cor- 
bett, Plymouth, Wis.; J. Block, of Block 
Bros., South Bend, Ind.; C. L. Brown, Flint, 
Mich.; Jas. F, Kuss, La Salle, Ill.; A. 
Michael, Green Bay, Wis.; W. Green of 
Carr & Green, Benton Harbor, Mich. 

About a dozen of his most intimate friends 
in the trade participated in a _ farewell 
bachelor dinner with Gustavus A. Wein- 
feld as guest of honor last Friday night. 
Gus has long been known as the “Beau 
Brummell” of the trade and supposedly a 
confirmed bachelor. The dinner and eve- 
ning was along the line of well regulated 
bachelor dinners and was thoroughly en- 
joyed by all present. The wedding takes 
place this Wednesday night, 

A man claiming to be “D. Clieman,” with 
stores in several cities in Texas, did some 
extensive buying here last week, gave checks 
for half the amount and asked to have the 
goods shipped C. O, D. for the balance. 
He claimed to have clothing stores in 
Breckenridge, Cisco and Wichita Falls and 
also to have purchased the jewelry store of 
H. Diamond in Breckenridge. At the whole- 
sale jewelry house where he purchased 
about $1,000 worth of stock he asked to 
take with him a watch and chain but was 
told he would have to pay cash for what 
he took with him. He promised to call the 
next day but did not. In the meantime it 
was learned that he had done the same in 
two or three clothing stores and in one case 
cashed a check for $50 and secured two 
children’s dresses. They located him and 
secured return of money and dresses. The 
bank in Ft. Worth wired that they had no 
account in this name and it was further 
learned that the man had no stores in the 
cities mentioned. No charges were pre- 
ferred and the man was not detained. 

Albert O. Maier, plater for the trade, 104 
W. Monroe St., has discontinued business 
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temporarily, Mr. Maier expects to start up 


again probably by Fall. He has been in ill 
health for several months, and will rest and 
regain his health before starting up again. 

J. B. Crawford, of A. Wittnauer Co., has 
left on a business trip through the middle- 
west territory, 

D. B. Felsenthal, of the Hart Jewelry Co., 
left last week on a two weeks’ business trip 
through Michigan, 

Max Hirsch, diamond dealer of New 
York, was a visitor in Chicago last week 
calling on the local trade. 

Nat Oppenheimer, Chicago Saving Bank 
building, is spending this week in New York 
visiting the diamond trade. 

F. A, Ott, foreign buyer for Morris, 
Mann & Reilly, spent the past week calling 
on the trade through Ohio. 

T. J. Bruner, of T. J. Bruner Jewelry Co., 
Omaha, Nebr., spent the past week in Chi- 
cago visiting around the trade. 

Sol Hess, of Rettig, Hess & Madsen, was 
confined to his home last week on account 
of an attack of ptomaine poisoning. 

Chas. Perry of the Ford-Perry Co., 
Providence, spent several days here last 
week visiting with G. Fred Perry a mem- 
ber of the firm. 

J. J. Burke, of the Burke Jewelry Co., 
St. Louis, Mo., spent several days here last 
week visiting the markets and renewing his 
old acquaintances. 

F. J. Kluth, jewelry buyer for The Fair, 
returned last week from Meriden and 
Providence, where he has been visiting the 
markets for a week, 

W. A. Thomas, of Allsopp Bros., who 
returned recently from a short business trip 
through the east reports he found business 
improving everywhere, 

N. T. Sherwood, of the Bassett Jewelry 
Co., returned last week from a month’s trip 
through his southern territory and reports 
he finds business improving there. 

H. W. Ostby, president of the Ostby & 
Barton Co., spent several days here last 
week visiting at the Chicago office. En 
route home Mr, Ostby will stop off at Cin- 
cinnati and visit their office there. 

F. H. Dillingham, Chicago manager for 
the Farrington Case Co., returned here last 
weck from a three months’ trip, which took 
in all the territory north of the Ohio River, 
and everything west of Mississippi. 

Paul Storment, Salem, IIl., spent several 
days in Chicago last week purchasing goods 
for the new store he is opening in that city. 
Mr. Storment formerly was connected with 
a retail jewelry store at Minonk, III. 

Max Levy, Reliance building, left last 
week for New York, where he will visit 
with several large diamond importers who 
are spending some time there. Mr. Levy 
expects to return in about a weck’s time. 

A. -E. Caspersen, watchmaker to the 
trade, expects to move on or about June 1, 
from the 15th floor of the Stevens building 
to suite 1502-A Heyworth building, where 
he will have more desirable accommoda- 
tions. 

Lorin C. Lossau, of the Hart Jewelry Co.. 
returned last week from a seven weeks’ 
business trip through his western territory, 
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and reports having had a fairly successful 
trip. After remaining here for a few days 
Mr. Lossau left for a three weeks’ trip 
through Wisconsin, 

Arthur Warner Goldberg has associated 
himself with the Blauer-Goldstone Co., and 
will represent this house through the east. 
He expects to leave on his initial trip about 
June 1. Mr. Goldberg formerly was con- 
nected with a New York house and is well 
known in that territory. 

Lou Buss of Buss-Linthicum & Thorson, 
returned to Chicago last week from New 
York, where he attended to formal opening 
of their permanent New York office, which 
is located at 15 Maiden Lane. Temporary 
headquarters had been established at 37 
Maiden Jane, when the firm entered into 
business several months ago. The New 
York office is in charge of R. C. Linthicum. 

The partnership formerly conducted by J. 
L. Art and Joseph Goldberger, under the 
name of J. L. Art & Co., wholesale jewelers 
at 422 S. State St., has been taken over as 
a going concern by an Illinois corporation 
under the firm name of J. L. Art & Co. All 
of the liabilities of the partnership were and 
are assumed by the corporation and all fu- 
ture purchases will be made on behalf of 
the corporation. 








Omaha 


The Larson Jewelry Co., Omaha, has 
been conducting an auction for some days 
to reduce stock. 

Walter Ludwig, formerly watchmaker at 
Avoca, Ia., for Tinsley & Tinsley, has been 
transferred to the Harlan, Ia., house of 
Tinsley & Tinsley. 

J. S. Johnson, formerly of Audubon, Ia., 
but more recently watchmaker for L, Boi- 
sen in the Securities building, has given up 
that position and intends to move with his 
family to California. 

Joseph P. Byrne, of the Byrne-Duff 
Jewelry Co., Omaha, will make a tour of 
112 towns in Jowa, Nebraska, and South 
Dakota with a special booster train going 
out of Omaha, May 22, to be on the terri- 
torial swing for more than a week. 

The Ryan Jewelry Co. stock and fixtures 
in Omaha were not sold May 11, the date 
set for the sale of the business by the trus- 
tees. The auction was conducted, but the 
highest bid received was $11,500. This was 
bid by A. Liebowitz, Omaha jeweler. The 
trustees in the announcement of the pro- 
posed sale, reserved the right to reject any 
or all bids if in their opinion the bids were 
not high enough to warrant their acceptance. 
This right they exercised and rejected the 
bid. The bidding was started at $5,000 and 
run up to $11,500. 

C. H. Thomsen, member of the firm of 
T. J. Bruner Co., Omaha, who has been in 
charge of the Los Angeles branch of that 
house for some months has returned to 
Omaha temporarily and comes brim full of 
enthusiasm for the business to be found in 
California and the Los Angeles territory 
particularly. Mr, Thomsen says southern 
California and the Los Angeles territory 
has known no depression and knows none 
now. “There were 108,000 automobiles sold 
in the state of California last year,” said 
Mr. Thomsen, “and they are selling more 
this year, A building permit for a new 
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home is issued every 29 minutes in Los 
Angeles. One new jewelry store is opened 
every day in the Los Angeles territory and 
this has been the record for many weeks, 
California is wonderful and there is no mis- 
taking that. Yes, I know people have been 
saying out at Los Angeles that it can’t last 
—some of them have been saying that, but 
they have been saying it for 20 years. The 


only people there who have not made money 
are those who have been saying it can’t 
last. 












Nate Hahn left Thursday night, May 25, 
on a short business trip into Indiana, which 
will keep him away from home over Deco- 
ration Day. 

Sig Strauss was agreeably surprised on 
his recent trip through the south to find 
that conditions were improving rapidly in 
that territory. He returned in time to com- 
plete final details for his trip abroad, sail- 
ing June 3 from New York, for Holland 
where he expects to purchase diamonds. 

The announcement of the declaration of 
an initial dividend on the new common stock 
of the Gruen Watch Co, has resulted in 
spirited bidding for the issue on the Cincin- 
nati Stock Exchange. The stock has been 
sought in large block lots at 2914, ex-divi- 
dend. The directors declared a dividend of 
4334 cents per share, which is at the rate of 
7 per cent. per year. The dividend is pay- 
able June 1 to stockholders of record 
May 31. 

The date of the annual picnic of the 
wholesale and manufacturing jewelers of 
Cincinnati and vicinity originally set for 
June 6 has been changed to a day later, 
owing to conflicting dates with another or- 
ganization which also desired to give its out- 
ing at the same place, White Villa. The lo- 
cal jewelers desired to have the resort to 
themselves for the day so changed the date. 

The president of the Ohio Retail Jewelers’ 
Association, accompanied by A. L, Thoma 
and Elmar R. Abrahamson, also State of- 
ficers, were in the city Sunday, May 28, to 
meet with local representatives of the jewel- 
ry organizations to discuss plans for the 
annual convention in this city late in Au- 
gust. Because of their arrival early Sunday 
they were offered the box of Arno A. Dorst 
at the ball game Sunday afternoon. 

Julian Schwaab, president of the Whole- 
sale Jewelers’ & Manufacturers’ Association, 
has appointed the following committee on 
finance and entertainment for the combined 
conventions of the State and national asso- 
ciations of retail jewelers in Cincinnati late 
in the Summer: Arno A. Dorst, chairman; 
Eli Gutman, vice-chairman; Herbert C. 
Schwab, George Opie, Clarence Loeb, John 
T. Homan, George J. Gruen and Edgar J. 
here they established headquarters at the Sin- 
ton Hotel. Julian Schwaab, president of the 
Wholesale Jewelers’ and Manufacturers’ As- 
sociation, has appointed the following com- 
mittee on finance and entertainment for the 
combined conventions of the State and na- 
tional associations of retail jewelers in Cin- 
cinnati late in the Summer: Arno A. Dorst, 
chairman; Eli Gutman, vice-chairman; Her- 
bert C. Schwab, George Opie, Clarence Loeb, 
John T. Homan. George J. Gruen and Edgar 
J. Noterman. 
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J. Rummelle and C. C. Corbett of Ply- 
mouth took the Scottish Rite degrees of 
Masonry at the semi-annual Spring meet- 
ing held in Milwaukee the past week. 

E. L. Brill of the Brill Jewelry Co., Kiel, 
Wis., was a Milwaukee visitor during the 
past week-end. He called at several of the 
wholesale jewelry houses while in the city. 

P. H. Sperry, Marinette, Wis., announces 
that insurance claims for the destruction of 
his home in Marinette by fire May 2, have 
been settled. The exact amount of damage 
has not been stated. 

The Schuman Piano Co., Rockford, IIL, 
recently opened a permanent Beloit, Wis., 
branch in the store of the Anderson Jewelry 
Co. at that city. The new branch will be 
under the management of H. E. Sullivan. 

A, E. Esberg of Esberg & Son, Wau- 
kesha, Wis., J. Davis, Lake Mills, Wis., L. 
W. Ritchie with the F. Wright Jewelry Co., 
Racine, Wis., and E. Van Roy of Green 
Bay, visited the Boszhard-Possin Co, and 
other Milwaukee wholesale and manufac- 
turing jewelers and jobbers last week. 

The Malmberg Jewelry Co., has moved 
from 113 W. 2nd St., Ashland, Wis., to 
the Mattson building in that city. The new 
location has been recently purchased, ac- 
cording to Sebe Malmberg, president of the 
company. The new store has been remod- 
eled and an up to date stock has been pur- 
chased. 


The E. H. Warnke Co., manufacturing 
jeweler, Milwaukee, Wis., is redecorating 
and repairing its offices and factory in the 
Enterprise building. A new hardwood floor 
has been laid, the outer offices have been 
improved by the addition of new furnish- 
ings and new partitions have been con- 
structed. 

John P. Hess, Fond du Lac, Wis., and 
member of the “Made in Fond du Lac” com- 
mittee, announced that every merchant in 
the city offered to enter his window in the 
exhibit contest for “Made in Fond du Lac 
Week.” Practically every industry of the 
city will be represented in the various dis- 
plays, he said. 

Merchants of Appleton, Wis., were given 
a newer and more stringent warning against 
transient peddlers, solicitors and promoters 
of meritless advertising schemes in the 
May news letter of the Merchants Infor- 
mation Bureau. Advertising proposals re- 
cently attempted were described and their 
worthlessness pointed out. 

The 1922 convention of the Wisconsin 
Association of Optometrists will be held at 
Green Bay, Wis., July 17 and 18. The 
optometrists of Green Bay expect it to be 
the largest convention ever held by State 
optometrists. Preparations for the care of 
visitors are under way. Business meetings 
and a banquet at Bay View beach are 
planned. 

Many Milwaukee jewelers attended the 
interior decoration lectures of the Y. M. 
C. A. Home builders course, seeking tips 
on the proper decoration of dining rooms, 
tables and arrangement of silverware. The 
room should be furnished so that the table 
is the main object of admiration, said 
George Niedecken, in his description of the 
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methods of arrangement of silverware and 
patterns to be used to carry out a harmoni- 
ous scheme. 

The August H. Stecher Jewelry Co. is 
located on the busiest street car corner in 
Milwaukee, according to recent figures com- 
piled by the Lower Third Street Advance- 
ment Association and officially vouched for 
by the T. M. E. R.& L. Co. It is estimated 
that 2,885 street cars pass the company’s 
store at the corner of 3rd and State Sts. 
each day from 5:30 A. M. to midnight. 

Manitowoc, Wis., jewelers have agreed to 
close their stores at 5 P. M. during the 
months of July and August. The jewelers 
have had the early closing agreement for 
the past three years and have observed it, 
all stores living up to it. Hardware dealers 
are united with the jewelers this year on 
the 5 o’clock closing plan and a general 
movement has started as a result of their 
action to make the plan applicable to all 
stores of the city. 

A thousand dollar list of presents, in- 
cluding a $350 diamond solitaire ring for 
the girl elected Queen of Milwaukee’s June 
Radio Show, a solitaire ring for the first 
maid of honor, a diamond ring to the sec- 
ond maid of honor, a white gold wrist 
watch for the third maid of honor and a 
strand of pearls for the fourth maid of 
honor are on display in the window of 
David Goldman, Inc., prominent Milwaukee 
jewelry company. 

An excerpt from a feature article on male 
window shoppers attracted the attention of 
Milwaukee jewelers. It declared in part: 
“The display window of a jewelry store 
has caused the happy termination of many 
a romance,” stated Carl Hahn, display man- 
ager of Bunde & Upmeyer Co., Milwaukee. 
“A cooing couple comes strolling along and 
gazes languidly into the window. They 
notice a display of wedding rings. ‘Why 
not?’ the young Romeo asks of himself. ‘I 
wonder when I’ll wear one of these,’ muses 
the young Juliet. ‘Say, kid. how’d you like 
to wear one of those rings?’ he blurts out. 
She blushes, bites her lip, gazes at her foot 
and then into his eyes. ‘Oh—I guess I 
wouldn’t mind it—much.’ And the battle 
is on.” 

Prominent Milwaukee jewelers have sig- 
nified their intention of entering their win- 
dows in the Memorial Day display contest 
to be conducted by the American Legion. 
Ten silver loving cups will be offered as 
trophies for the best decorated windows. 
The city has been divided into 10 districts 
and one cup will be given to the best dis- 
play in each district. Windows must be 
decorated by the night of May 24, and will 
be judged on May 27, the date of the Amer- 
ican Legion parade. Rules of the contest 
provide that a merchant may make a dis- 
play of any merchandise he chooses, pro- 
vided the American Legion’s paper poppies, 
wreaths and flower pots are part of the 
decorative scheme. American flags and 
bunting may also be used. 

T. A. Schroeder, the Detroit jeweler, who 
built up the famous Miller store from the 
smallest in Detroit to one doing a $1,250,000 
business annually in seven years, has come 
to Milwaukee. Mr. Schroeder is one of the 
large stock holders in the reorganized com- 
pany which bought out the Dave Goldman 
store at W. Water St. and Grand Ave. The 
reorganization was completed May 1. T. 
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A. Schroeder is manager and proprietor, 
and H. S. Lewis, also of Detroit, is mer- 
chandise manager. The store is now adver- 
tised as Goldman’s Square Deal Jeweler. 
The coming to Milwaukee, according to Mr. 
Schroeder, will mean the same thing to Mil- 
waukee jewelers that it did to Detroit mer- 
chants several years ago—that strong news- 
paper advertising will increase the total 
volume of jewelry sales in the city. How- 
ever, it also means that the Goldman Square 
Deal Jeweler will get a large share of the 
trade. Mr. Schroeder was first known to 
Detroit jewelers through his unusual per- 
sonality advertising, confining his copy to 
the intimate everyday talk of his customers. 
The same style of copy will be used here, 
Mr. Schroeder said. 











FE. A. Rhodes, Chrisney, Ind., was a busi- 
ness visitor at Rockport, Ind., a few days 
ago. 

Dr. Wallace C. Dyer, local optician, has 
returned from a professional visit to Boon- 
ville, Ind. 

Local retail jewelers report that their re- 
pair business has been unasually good since 
the first of the present year. They say that 
last year was one of the best in a long 
{ime for repair work. 

I. Gans, who for many years was presi- 
dent of I. Gans & Co., wholesale and retail 
jewelers of this city, which firm sold out its 
business a few years ago to Raphael Bros. 
Dry Goods Co., has been seriously ill at his 
home here for the past several days. 

The police at Henderson, Ky., are on the 
lookout for burglars who have been robbing 
many of the department houses and homes 
of that city of valuable jewelry during the 
past two or three weeks. It is believed that 
the work has been that of “home talent.” 

T. C. Basye, Rockport, Ind., who was 
seriously injured a few days ago when he 
fell through a trap door at the store and 
his head struck a stone in the basement that 
was used to prop up some steps, is improv- 
ing at this writing and is supposed to be 
well on the road to recovery. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of 204- 
206 Main St., was in the city last week for 
several days visiting friends and relatives. 
Mr. Hewig has been on the road for sev- 
eral years for the local firm and is well and 
favorably known to the trade. 

J. W. Ladd, a druggist at Dale, Ind., who 
for many years handled a line of jewelry 
in his store, died at his home at Dale on 
Monday, May 22, after an illness of several 
months. He was one of the oldest and best 
known merchants in Spencer county and had 
lived at Dale for a number of years. He is 
survived by a family, 

John P. Chrisney, owner of a large de- 
partment store at Chrisney, Ind., that han- 
dles a line of clocks, watches and jewelry, 
was in Evansville a few days ago on busi- 
ness. Mr, Chrisney was recently nominated 
by the Democrats of Spencer and Perry 
counties as their candidate for joint repre- 
sentative in the Indiana State legislature. 
Mr. Chrisney is well known to the trade in 
southern Indiana. 
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J. Irvine of Irvine & Raithal, jewelers of 
Long Beach, Cal., and Deming, N. M., is 
here with his family. 

Burr W. Freer, president of the Burr W. 
Freer Co., and Thomas P. Davey of his 
traveling force are leaving for the northwest, 
by automobile. 

Louis Ostby has been delayed in starting 
for his long trip over his territory, because 
he is daily expecting some new lines. He is 
the representative for the American Watch 
Case Co. 

W. C. Lean of San Jose has been com- 
bining business with pleasure by calling on 
the jobbers and bringing his son up to the 
ball game. William Jung of the W. C. Lean 
Co. is also here, 

William Fulton has just returned from a 
trip to southern California, where he found 
business satisfactory. John J, Morse, man- 
ager here for the Elgin National Watch Co., 
is expected back from an extended trip. 

Albert Hansen has just left for his home 
in Seattle, Wash. He has been in San Fran- 
cisco for the past six weeks, with the ex- 
ception of two trips, to Los Angeles and to 
Santa Barbara, where he visited relatives. 

Retail jewelers calling on the trade this 
week include: J. D. Bennett, San Rafael; 
W. E. Kiefer, Sonoma; F. Willis Sharpe, 
Oakland; A. F, Edwards, Oakland; A. O. 
Gott, Alameda, and Ernest Mueller, Eureka. 

Theodore Huggins’ speech on “Watch 
Your Watch,” broadcasted from the Em- 
porium station, was picked up as far away 
as Portland, Ore. The energetic manager 
of A. I. Hall & Son has been in New York 
during the past week. 

A. W. Huggins, president of A. I. Hall 
& Son, attended the University of California 
graduation a few days ago. His son, M. 
Huggins, received his Ph.D. degree. A 
number of scientific papers written by him 
have secured ready publication. 

Northern California members of the West- 
ern Material Dealers’ Association left in 
time to be in Los Angeles for the quarterly 
convention on May 26 and 27. Those who 
went included: Bert Nordman, of Nordman 
& Aurich; Robert Myers, of the R. & L. 
Myers Co., and Fred Davis, of Morgan & 
Allen. 

Ye Hallson Herald, hovse organ of A. I. 
Hall & Son, is again to the fore with a 
suggestion. “Our ‘Bigger Business Bu- 
reau’ proposes to go the florists one better. 
Mothers’ Day, the second Sunday in May, is 
now observed annually throughout the na- 
tion. The second Sunday in October has 
been suggested by Theodore Huggins as 
‘Grandmothers’ Day.’”’ 

Jokn Leslie of the Benedict Mfg. Co., East 
Syracuse, N. Y., is making a Coast trip. 
While here his headquarters are with his 
western representative, H. G. Gute. Mrs. 
H. G. Gute has just been elected president 
of the Federation of Women’s Clubs, of 
Berkeley, Cal., seat of the State University 
with the largest enrollment of any similar 
institution in the United States. 

S. H. Friend, diamond merchant of 704 
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Market St., has returned with Mrs. Friend 
from an extensive Eastern and European 
buying trip. “The diamond market is firmer 
and I found people hopeful of higher prices 
and better business,” he said. “As for con- 
ditions in Europe, they are all working in 
Germany and food is plentiful, things are 
improving in Vienna, and seem to be in 
fairly good shape in England, but in Swit- 
zerland the market is depressed and many 
people are out of work, because money is 
so high.” 

San Francisco jobbers were surprised to 
receive a visit from a stranger who looked 
like an animated illustration stepping from 
the pages of Bret Harte. His two months’ 
growth of beard, goatee, and big sombrero 
hat were such a complete disguise that none 
of his friends, at first, recognized the visitor 
as Guido Noack, of the C. J. Noack Co., 
Sacramento. They are holding a ’49 cele- 
bration in the State capital, and even the 
Japanese are trying to raise whiskers, be- 
cause those who shave are fined and other- 
wise summarily dealt with. No modern 
clothes or barbering are allowed on the 
streets of Sacramento. 
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Good crop prospects have encouraged merchants, 


Edwards- 
right 


according to Noble R. Fuller, of the 
Ludwig-Fuller Jewelry Co. Business 
is being done on-the hope of satisfactory crops. 
After the wheat crop is harvested about June 20, 
business will be done on a real foundation, in 
Mr. Fuller’s opinion. Before corn is harvested 
this Fall, business will be stimulated because of 
the favorable corn crop prospect. After the crop 
is harvested this Fall, figures Mr. Fuller, anothe 
real basis for business will be established. There 
is every reason to believe that both crops will 
be successful. Business will be accelerated in 
that period, forecasts Mr. Fuller. Fall business, 
he predicts, will not be “‘real” Fall business but it 
will be so much of an improvement over what 
dealers have had in the last 20 months that 
most people will have the buying frame of mind. 


now 





E. Bagge, representing the Waltham 
Watch Co., visited the trade recently. 

Frank Robinson, of the Meyer Jewelry 
Co., has just started on his north Missouri 
trip. 

M. G. Beamer, traveling salesman for the 
Meyer Jewelry Co., left May 23 for a trip 
to northern Kansas and southern Nebraska. 

Nat Neusteter, president of the Gate City 
Optical Co., took the Shrine degree Tues- 
day night, May 23, and was in his office 
Wednesday morning. 

L. O. Kunze, of Harrisonville, Mo., Earl 
Morrison, of Excelsior Springs, and A. G. 
Norris, Florence, Kans., were visitors in 
Kansas City recently. 

J. H. Whitney, of the Edwards Ludwig- 
Fuller Jewelry Co., played in an invitation 
golf tournament at Excelsior Springs and 
was beaten by 1 up in 20. 

Charles A. Mauch, for many years lead- 
ing jeweler of Marshall, Mo., and now re- 
tired, recently spent a few days in Kansas 
City, visiting old friends and acquaintances. 

The Jaccard Jewelry Co. had a novel 
window display this week. One of the front 
windows had in it a miniature court of 
Cleopatra. Pedestals at the side of Cleo- 
patra held jeweled rings. On each of the 
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steps leading to the queen’s lounge, were 
handsome diamond barpins. Vases at the 
side of the court were also decorated with 
jewelry. On the “floor” of the queen’s 
court were pearl necklaces, bracelets, rings 
and other ornaments, fitting for the com- 
pany of a queen. 

The schedules in bankruptcy filed by 
Elmer Pullman, retail jeweler, include the 
following items: Kansas City—Knaull- 
Cuthbert-Munn (notes), $2,500: H. Estrain, 
$238; Lela Morris (note), $5,000; Hall 
3ros. Co., $150; Meyer Jewelry Co., $194; 
Green Jewelry Co., $285; I. J. Weinberg, 
$175; Hoefer Jewelry Co., $101; Gilbert 
Cohn, $150; People’s Trust Co. (notes 
secured by $2,000 of diamond rings), 
$1,000; Home Trust Co. (notes secured by 
$2,000 of diamond rings), $675; People’s 
State Bank, Dodson, Mo. (secured by mort- 
gage on furniture), $250. Newark, N. J. 
—Strauss & Strauss, $414; Champenois & 
Co., $300; Hagerstrom & Chapman, $371. 
New York—Julius H. Moss & Bros. 
(notes), $400; Jacob Rothschild & Co. 
(notes), $805; New York Gem Co., $300; 
The Granby Mfg. Co. (notes), $414; Aauer 
Mfg. Co., $466; Elias Rees & Son, $121; 
William Kinscherf Co., $450; J. Braun- 
stein & Co., $769; Acme Platinum Mfg. Co., 
$125; J. C. Dowd & Co., $122. Chicago— 
Lenbushes Schumann & Co. (notes), $5,- 
000; St. Louis—Mack M. Burnstine, $1,350; 
Clara M. Pullman (not wife of bankrupt), 
$700. The store was formerly at 1105 Wal- 
nut St. The goods have been stored pend- 
ing adjustment through bankruptcy. The 
total debts are $24,634. 








Pacific Coast Notes 





Whited & Williams, Visalia, Cal., have 
suffered a robbery loss of $800. 

The firm of J. Glick & Son, Stockton, 
Cal., has moved to the new store. 

L. T. Hoblit, Holtville, Cal., who was re- 
ported to have been burned out, will re- 
open, 

J. Amann, Sisson, Cal., is moving to a 
new store across the street from his old 
location, 

R, H. Lake, Yreka, Cal., has been attend- 
ing the Odd Fellows’ convention at Santa 
Cruz, as delegate from Yreka, 

Leon Aurich and L. D. Sanderson, trav- 
elers in the north for Nordman & Aurich, 
drove to their San Francisco headquarters 
from the convention at Eugene, calling on 
the trade en route. 

D. E. Skeie has bought out the stock, etc., 
of L. G. Leavitt, Eugene, Ore. Mr. Skeie, 
who was formerly of Roundup, Mont., is 
putting in new fixtures and is planning to 
have a first-class establishment. 

E. W. Wright, Willows, Cal., is getting 
ready to move into his new store in the 
Hockheimer building, across the street from 
his old location. This will be one of the 
finest jewelry and optical stores in northern 
California. The windows will be a novelty 
for that part of the country, being equipped 
with window display stands and tables, in 
place of showcases. Mr. Wright expects 
to open the store about June 1. 








C. Bang has opened a jewelry store at 
Luck, Wis. 
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E, Scheer, Everett, Wash., jeweler, is vis- 
iting in Los Angeles and vicinity. 

T. J. Bruner, head of the T. J. Bruner 
Co., is expected here about June 1. 

Dan Childs, representing Peyton & Kelly 
and Bates & Bacon, is here calling on the 
trade, 

srock & Co. will close their store at noon 
on Saturdays during June, July, August and 
September. 

Edward C, May, of the Frank T. May 
Co., New York, is making a business and 
pleasure trip over this Coast. 

William Harrington, head of the shipping 
department of Montgomery Bros., is slowly 
recovering after several weeks’ illness. 

George Weidig, of Joseph Fahys & Co., 
is here making his annual trip among watch 
jobbers. He is accompanied by his wife. 

Ray Vercler intends to leave June 5 for 
a trip up the Coast to San Francisco, where 
he will attend the Imperial Council of the 
Shriners. 

I’, M. Baldwin, head of the hotel sales 
department of the International Silver Co. 
for the Pacific Coast, is expected here in 
a few days, 

The sympathy of many friends is being 
extended to Otto J. Boss, Los Angeles rep- 
resentative of A. I. Hall & Son, whose wife 
passed away a few days ago. 

J. Abramson, 404 S. Broadway, is con- 
tinuing his special sale preparatory to clos- 
ing out his business. He is considering 
moving to another location while disposing 
of the balance of his stock. 


Of the firm of Koke, Slaudt & Livermore, 
manufacturers’ agents, Broadway Central 
building, Mr. Koke and Mr. Slaudt are both 
out on the road after business. Mr. Liver- 
more is home taking care of the local trade. 

Harry A, Phillips, of the sales force of 
C. F. Sischo & Sons, has gone to San Diego. 
After his return he will start on a vacation 
trip by auto up the Coast to Oregon. He 
will be accompanied by his wife and ex- 
pects to be gone two weeks. 

Isadore Kliman, reported to have disap- 
peared from Denver recently, when supposed 
to have $20,000 worth of gems and $4,000 in 
currency on his person, is unknown to the 
jewelry trade here so far as can be dis- 
covered, 

Herbert Brandt, of the E. Bastheim Co., 
is touring on business through the north- 
west. He reports that while conditions are 
a little dull, jewelers are confident that there 
will be an improvement soon and that they 
will do a good Fall business. 

The movement inaugurated by the Jewelry 
Crafts Association for the construction of 
a jewelers’ building in this city is making 
encouraging progress. It is reported that 
enough space has already been signed for to 
take up the entire seventh floor. 

FE. W. Reynolds, wholesaler, is at present, 
it is supposed, in Canada on his way home 
from New York. He intended to visit his 
friend, S. H. Cross, in Minneapolis, and is 
expected home early in June. Roy D. Wet- 
more, manager of the optical department of 
the E. W, Reynolds Co., who went east with 
Mr. Reynolds, has arrived home. 
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Isadore Steinberg, a jewelry salesman 
staying temporarily at a hotel here, has re 
ported to the police that 53 Swiss watches 
are mysteriously missing from a case that 
was left in the check-room of the hotel. No 
estimate of the value of the watches is given. 
The police are investigating but have not as 
yet reported. 

Charles Winkler, for many years office 
manager for Montgomery Bros., has the 
sincere sympathy of many friends in the 
affliction he has suffered fn the loss of his 
wife. Death came quite suddenly and un- 
expected, Mrs. Winkler having been cheer- 
ful and apparently in the pest of health only 
a few hours before she was taken away. 

The Dickendot Jewelry Co., Henry Sil- 
berstein proprietor, will move soon to 312 
W. 7th St., in the Loew State Theater build- 
ing. The location is an excellent one in 
a new building and in the center of the 
business section. Mr, Silberstein came to 
Los Angeles from San Francisco three years 
ago and has been located since then at 530 
S. Broadway. 

A. P. Tarter, who has been in business on 
S. Spring St. for many years, recently for 
several years at the southeast corner of 9th 
St., is now permanently located in a hand- 
some and well equipped store in a new 
building at 841 on the same street. He has 
an optical department in the rear, which is 
also well equipped and is in charge of R. F. 
Walters, Opt. D. 

Following are the names of some of the 
out-of-town jewelers who have been in Los 
Angeles recently: H. E. Wellman, AlI- 
hambra; Raymond Finch and Thomas 
Finch, Govina; Mr. Hoffman, Santa Ana; 
Mrs. Wyatt, La Habra; C. E. Miller, Van 
Nuys; H. E. Fox, San Fernando; E. L. 
Tiffany, Taft; Walter Lawrence, Burbank, 
and C. W. Middleton, Pomona. 

William Petry, lapidary in the Broadway 
Central building, has returned from a trip 
to the Hawaiian Islands. He made some 
investigation but found no semi-precious 
stones of much value. Some peridots are 
to be found there but they are not of any 
special value. Some of them are mined and 
sent to the Atlantic Coast to be cut and are 
then returned and sold in Hawaii as sou- 
venirs to tourists. 

H. Victor Wright, secretary of Brock & 
Co., has returned from the annual meeting 
of the Oregon State Jewelers’ Association. 
He says this meeting was the largest, most 
enthusiastic and best generally of any ever 
held in that State. The entire evening of 
May 8 was given to Mr. Wright for his 
address on “A New Spirit in Business; Its 
Application to Our Own Needs.” One hun- 
dred and fifty names were registered for 
the meeting 

A $20,000 exhibit of Richelieu pearls is 
attracting much attention to S. Nordlinger 
& Sons’ window. It includes the reproduc- 
tion of the famous necklace formerly owned 
by Mme. Thiers, of France, valued at $5,- 
000,000, the imitation being valued at $7,500, 
as well as several other expensive specimens. 
Joseph L. Hagy, representing Joseph H. 
Meyer Bros., brought the exhibit here from 
Kansas City and will continue with it to 
San Francisco and thence to other large 
Pacific Coast cities. F. J. Aicher, of this 
city, is the representative of Meyer Bros. in 
this section. 
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TRADE CONDITIONS 

Jewelers in the Cleveland district report little 
change in business during the past month, Novel- 
ties of all kinds have taken a decided jump, but 
other lines are practically stationary. Local jewel- 
ers are all finding a strong demand for the 
popular new ear drops as well as for jeweled 
cigarette holders with the patent stub extracting 
device, and silver pocket flasks. Next month, 
say retailers, will see the bulk of the wedding 
business which usually is a feature of the year. 
In anticipation of this event windows are being 
trimmed with silver service, and other utilitarian 
goods. Special demonstrations are in order and 
various other means of creating interest are being 
brought into play. 





Recent visitors at the H. W. Burdick Co. 
include C. W. Jelliff, Mansfield, O.; S. H. 
Brainard, Medina. 

E. T. Hubbard, president of the Cowell 
& Hubbard Co., has gone to French Lick 
Springs where he will remain for several 
weeks. 

H. M. Abelson of Small’s, is at present in 
Cleveland. The branch also operates stores 
in Utica and Rochester, the Utica concern 
doing business under the name of the Abel- 
son Company. 

The trade hereabouts was sorry to learn 
of the relapse suffered by M. E. Benson, 
who conducted a jewelry business in the 
Arcade, Ashtabula, O. Not long ago Mr. 
Benson was forced to leave his business and 
undergo an operation. Recently he re- 
turned but has been forced to retire through 
ill health. 

R. J. Thornton, well known in Cleveland 
jewelry circles, is at present looking for a 
location for a jewelry store in East Cleve- 
land. Mr. Thornton formerly was in busi- 
ness at 1032 E. Superior Ave., retiring sev- 
eral years ago to enter the real estate field. 
Expressions of satisfaction at his decision 
to re-enter the field are heard on all sides. 

Recently the Cowell & Hubbard Co. con- 
ducted a silverware exhibition that was 
probably the most effective affair of its 
kind ever held in this district. The event 
was held in conjunction with the Gorham 
Co., of New York. As a special feature 
E. H. Butler, department manager of the 
Cowell & Hubbard Co., arranged a com- 
prehensive exhibit of silverware that dated 
back as far as 1620. The specimens used in 
this exhibit were all collected in the neigh- 
borhood of Cleveland, and donated for the 
purpose by their owners. A _ half dozen 
spoons of the 1860 vintage, a bowl and 
cream pitcher of the 1771 period, and var- 
ious other articles included. Newspapers 
devoted a liberal amount of space to the 
showing, and the large Cowell and Hub- 
bard Company store was crowded daily. 
Another feature of the affair was a table 
setting competition by students from the 
Cleveland School of Art. The table was 
laid for four with silver of the Virginia 
Carvel pattern. Lavender and yellow were 
combined in the sweet peas and narcissus 
which filled a green bowl in the center, and 
the same color scheme was carried out even 
to the tiny silver dishes of sweetmeats be- 
side each place. Prizes of flatware were 
given the winners, by the Cowell & Hub- 
bard Company. The competition was ar- 
ranged by Miss Marguerite Walker Jordan 
of the Gorham Company. Miss Jordan is 
devoting her energies at present to making 
a record of ancestral silver in America. 
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No. 2641 
Chime Hall Clock 


“Our New Catalog Is Ready” 


A handsome new catalog, illustrating our extensive line of Imported 
Clocks and Imported Clock Movements in Domestic Cases, has just been 
issued by us and is now ready for distribution to the trade. It will be sent 
gladly to any responsible Jeweler. 

Our complete line includes Mantel Chime Clocks, Chime Regulators, 
Half Hour Strike Mantel and Hanging Clocks, 400 Day Clocks, Cuckoo Clocks, 
and Office and Kitchen Clocks, etc., etc. They are of the celebrated makes of 
Kienzle, Hamburg-American and Bauerle Clock Companies known on the 
market by the trade-marks illustrated. 


GEO. BORGFELDT & CO. 


l6th Street and Irving Place NEW YORK 
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STORE i BEEPING 
DEPART ME? 











That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 








nection with their business 
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Written Expressly for The Jewelers’ Circular 




















A JEWELER of my acquaintance is a 

great believer in scouting for ideas, He 
claims it has paid him handsomely and that 
he has found his idea-catcher, as he calls it, 
a great first-aid in buying, management and 
selling. 

He is not much of a believer in buying 
magazines or books, glancing over them, and 
then throwing them on the shelf, possibly 
never to be looked at again. Nor does he 
think that it is a good idea to just read 
what appears most interesting. He believes 
in going through every magazine and book 
with a fine tooth comb. He takes in adver- 
tisements, stories, articles, anecdotes and 
jokes, everything, in his search for ideas 
which are going to help him out. 

No sooner is a magazine received than 
he proceeds to take off the cover and un- 
fasten the binding clips and loosening up 
the pasted edges. He is then ready to carry 
on his research work, as he calls it. He 
begins at the front and works toward the 
back, one page at a time, in a thorough 
process of selection and elimination. As he 
along his work of mutilation is car- 
ried on—but to a purpose. 

With scissors, wastebasket and paste he 
carries on his hunting expedition for ideas 
which he can use in his business. He takes 
out whole sheets or clips out only a part, 
according to his ‘fancies and that which 
looks most interesting for the moment. He 
throws his clippings and sheets on several 
different piles—ads, articles, stories, jokes. 
He reads everything, for, he says, “I never 
know when even a sentence or a word may 
throw off the germ of a valuable sales-idea. 
Sometimes a single paragraph scintillates 
just the very thought or information I have 
been looking for. And then, again, I 
often called upon to make a speech at a 
chamber of commerce banquet, or a meet- 
ing at our business club, or what not. T find 
it pays to keep posted on jokes and anec- 
dotes, as well as on business-building ideas.” 

“As T go along in my reading I either 
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preserve the whole article or else clip the 
portions that please me most, and which 
seem to contain workable plans which I 
can apply sooner or later to my own prob- 
lems. I throw the whole sheet articles on 
one pile and clippings in another, according 
to material, four piles in all by subjects.” 

“In this way I pick up all sorts of ideas. 
buying and selling, store arrangement and 
management, window display and interior 
decoration, office methods, credits and col- 
lections, in short, an array of formidable 
ideas which I can apply to my own business. 
When am through with the magazine I 
am ready to organize my collection of ideas. 
And I never put off my reading. 1 found 
out long ago it was such an easy thing to 
do that I got careless and indifferent. The 
magazines accumulated and when I went in 
search of an idea on the shelf, it was like 
finding a needle in a haystack. So now | 
finish my task at a sitting and I never be- 
gin unless I can end it. More often, than 
not, I do it at home at night, rather than 
in the office. I suffer less interruptions.” 

“In fact, [ keep my idea file at home, as 
that is about the only time I can devote to 
creative ideas, being constantly fed up with 
routine duties during the day. Many men 
of my acquaintance believe in forgetting all 
about their business after office hours, but 
I set aside three nights a week for this kind 
of work and J find it recreation. I get a 
lot of pleasure out of scouting for ideas and 
developing some of my own. I find or create 
at least one new idea a week which I use 
in my business.” 

“IT found out long ago, through a process 
of painful experiences, that ideas, unless 
they are noted and filed, systematically 
preserved, are likely to be forgotten or 
overlocked. In this way I felt that many a 
big money making idea was being constantly 
lost to me for all time. Ideas are illusive. 
They come and go. Not everybody has 
ideas. I did not have many until I began 
to scout for ideas. After that I found 


many suggestions which started a trend of 
ideas in my own mind and which I worked 
out successfully afterwards and applied in 
my own business.” 

“Good ideas are a rare article. Some 
ideas at first appear good but turn out bad 
afterwards. But even at that, some way 
must be found of catching and using them, 
or else they are worse than useless. It is 
in working out and developing ideas for 
practical every day application that I find 
the greatest pleasure. My idea file is a dis- 
tinctive first-aid in this respect. I couldn’t 
do without it any more. It has grown to 
be a part of my business life.” 

“After I have my piles of clippings all 
arranged, I go carefully over the pile of 
ads first to see what | can profitably use 
now or later. I weed out what I think, 
upon final analysis, might not serve a useful 
future purpose and would only clog up my 
file. The rest I keep. I go over the articles, 
stories and anecdotes the same way, elimi- 
nating the wheat from the chaff. When 
I get through I have them all arranged into 
groups corresponding with my idea file 
folders.” 

“T file whole sheets and articles (which 
are clipped together by an Acme paper 
fastener, midget type) in folders under ap- 
propriate subject headings which I have 
evolved to suit my own ideas. I paste the 
clippings on sheets of paper and file them 
the same way. I keep my folders in two 
drawers in my desk. This gives me an ex- 
cellent idea file and I am constantly draw- 
ing on it for information and as a self-help 
in the every-day problems of management, 
buving and selling. Only those who have 
actually tried this scheme know how im- 
mensely helpful it is.” 

“T am a great believer in an idea file 
which is, of course, nothing more than a 
handy reference file of business-building 
ideas which may be gone over occasionally 
and thought about—that is, such ideas as 
are not immediately put to use. It has a 
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Handsomely engraved in the latest pat- 
terns. All fast selling designs are used. 


For those who still desire the plain band 
wedding ring we have them at 85c. a dwt. 


A complete line of fine wedding and grad- 
uation gifts in stock. 


Write for a Selection Package of Anything 
You Need. 


Henry Davidson New You Cis 


H. C. WITTER, 5 South Wabash Ave., Chicago, Ill. 


125 Canal St. 
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One-Piece Shank 


SIMSON BROS. 


New York 
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Attractive Booths Shown by Jewelers 


distinct purchasing and sales value to me. 





I make it the practice to note each idea of During Spring Style Week 
my own, good or bad, as it comes up, sys- 
tematically. This also goes into the file Written Expressly for The Jewelers’ Circular 

















awaiting future development. In this way 
I classify and preserve all of my ideas for 
future reference. When I go over my file, feIRST prize in the recent display booth waukee, Wis., who occupied a booth jointly 
which happens about once a month, I take contest, conducted in connection with the with Baumgarten, florist. The display, in 
out some of the most practical looking ideas 
which offer suggestions for immediate appli- 
cation, or which suggest other ideas for 
development. In this way I find new ideas 
which I had passed up before, but had filed 
nevertheless, thinking that possibly some day 
it might be of some help to me.” 

“T first started off my file by using a 
couple of ordinary shoe boxes, one for ads 
which appealed to me for use in my own 
business, or which suggested future pur- 
chases for application to business-building. 
I used another box for office methods. 
Another for window display and store ar- 
rangement. Another one on selling methods 
and training saleshelp. I would clip my 
material and throw it into the boxes. I 
found this worked so well, although it was 
not systematic, that I decided I couldn’t do 
without it and so I started a regular first- 
aid idea file. And now I simply couldn’t 
get along without it.” 











The Use of Monetary Symbols 





(THERE is in existence a law with which 

all jewelers should be familiar in con- 
nection with the use of pictures or sketches 
representing United States money in any 
form. Quite frequently the very nature of 
the jewelry business inspires some jeweler 
to introduce his advertising, window displays 
or circular material through a sketch of a 
dollar bill in some unique form. The great- 
est of caution should be employed in this 
direction and if the jeweler has any doubts 
as to his rights he should first consult with 
the Treasury Department. Following is a 
copy of the ruling: 


“Obligations or other securities of 
the United States shall be held to mean 
all Bonds, Certificates of indebtedness, 
National Bank currency, United States 
notes, Treasury notes, Gold certificates, 
Silver Certificates, Fractional notes, 
Certificates of deposit, Bills, Checks or 
Drafts for money drawn by or upon 
authorized officers of the United States, 
Postage stamps, Revenue stamps and 
other representatives of Value and 
Naturalization Papers. 

“For photographing any of the above 
there is a fine of $10,000 or 10 years 
imprisonment. 

“Tgnorance of the law doesn’t excuse 
the offense.” 








BOOTH OF H. J. OBERST CO., AT AUDITORIUM STYLE SHOW, MILWAUKEE, WIS. 


Auditorium Style Show, was awarded the the main, as the illustration shows, was a 
Rank & Motteram Co., jewelers, of Mil-  jeweler’s booth and the decision for the 
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“Ethel,” asked the teacher in ancient his- 
tory class, ‘whom do the ancients say sup- 
ported the world on his shoulders?” 

“Atlas.” 

“Yes, quite right. Now if Atlas sup- 
ported the world, who supported Atlas?” 


“I suppose he married a rich wife,” re- | 
plied Ethel.—Lehigh Bar. FLORIST AND JEWELER JOIN HANDS IN THIS ATTRACTIVE COMBINATION 
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DISPLAY WELL ann MAKE SALES 


Our trays are fitted for card display as well as the better grades of 
velvet pads. 
Our telescopes form an attractive and secure protection for the finest 








jewelry. 


SS a eet ape TCA TRUNK” 


and safe in the famous 


RUECKERT MANUFACTURING CO. No. @A LEATHER TELESCOPE 


NEW YORK OFFICE 


SAN FRANCISCO OFFICE PROVIDENCE, R. I. 9-13 Maiden Lane 


220 Post Street 




















Size 9x6x214” No. 699 Price $2.75 ea. 


Attractive Window Displays 
In Any Color of Silk Velvet 
Designed and Manufactured by 

The Maron Manufacturing Co. 

519 West 45th St. New York City 

Window Outfits—Displays—Boxes 








Size 944x12x3” No. 700 Price $12.50 ea. 








Ist. You are not influenced by the salesman. 


Don’t Wait—Don’t Hesitate 2nd. Therefore you will not overbuy. 


3rd. You will be able to buy oftener. 
INVESTIGATE 4th. Therefore your stock is always up-to-date. 
5th. Last and First reason you save money. 


Terms January 1, 1923 


Low Prices 
Why Money Saved in Buying by Mail 
“Let Us Prove It” 


YOU SHOULD DO YOUR BUYING (Express Charges Paid Both Ways) 
BY MAIL A trial is all we ask. By Gag oa Rlaggeoiga card and a catalog 





BUFFALO JEWELRY MFG. CO. “The Mail Order House” 


Brisbane Building BUFFALO, N. Y. 














Ask Your Wholesaler or Write Giving His Name LINGERIE CLASPS 


0. R. JOHNSON COMPANY 


Manufacturers of Lingerie Clasps, Pencils, Buttons, Buckles and Novelties 


Greenwood Street AUBURN, R. I. 
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award was based on the popularity vote 
of the people attending the show during the 
style week, In view of the fact that two 
of the silver cups which were used as 
prizes in the contest were purchased from 
Rank & Motteranf, Henry Rank, of that 
firm, conceded the cup to Baumgarten. 

“While we feel honored to have been 
in the winning booth,” said Mr. Rank, “we 
feel that Baumgarten should be given the 
cup. It was the beautiful arrangement of 
the flowers and artificial fruits with the 
silverware that brought us so many votes. 
Give us our share of the credit and we will 
concede the cup to the firm which shared 
the booth with us.” 

Another local retail jeweler had the dis- 
tinction of receiving an honorable mention, 
this being awarded the Henry J. Oberst 
Co.. operating two stores, National Ave. 
and Grove St., south side, and North Ave. 
and 35th St., north side. The booth con- 
tained an exclusive display of silverware, 
stocks, lamps, and jewelry articles, as the 
illustration shows. 

In addition to the display booths at the 
Auditorium, jewelers throughout the city 
also co-operated with other retail mer- 
chants during style week with appropriate 
window trims, featuring new Spring mer- 
chandise. Reports from various jewelers 
revealed that, as a merchandising effort, 
Spring style week of 1922 was a great 
success in stimulating retail business in 
Milwaukee, 





Perpetual Inventory Saves This Mer- 
chant Money 





PERPETUAL inventory, maintained 

by M. C. Taylor, of the Taylor Stores 
Co., has saved the store hundreds of dollars 
in addition to enabling Mr. Taylor to know 
at a moment’s notice just how he stands in 
regard to stock. The value of this inven- 
tory system was demonstrated on two oc- 
casions, when thieves entered the store and 
removed a quantity of merchandise. 

At the time of the first robbery a hurried 
examination was made and the loss esti- 
mated at $400. Later the owner and the 
insurance adjuster made an inventory and 
checked it against the perpetual inventory. 
The loss as shown by this examination 
proved to be $965, and the insurance com- 
pany settled for that amount. If it had not 
been for the perpetual inventory there 
would have been much room for argument 
as to the amount of merchandise stolen, 
and the owner admits that if it had not 
been for the inventory he would have been 
willing to settle for $400. 

A complete stock record has been kept 
at this store since it was opened. A stock 
number is always assigned to each kind or 
style of article when the goods are placed 
in stock. This number is entered in the 
top, left hand corner of the stock record. 
It is also entered on the wholesaler’s in- 
Voice opposite the wholesaler’s stock num- 
ber for the same article. 

The cost and selling price are entered in 
the proper columns on the stock record 
card, and the amount of stock received is 
recorded jin another column. Space is pro- 
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vided at the bottom of the card for an 
entry, showing from whom the goods were 
bought, the date of purchase and re-order, 
if there was one. The cards are filed 
numerically by stock numbers, the gauge 
cards in the file being numbered “100,” 
“200,” etc., for facility in finding them, 

Triplicate tickets are filled out when a 
sale is made. The clerk enters the stock 
number of the article, the number of articles 
bought, name of the article and the selling 
price. The triplicate is either handed to 
the customer or sent with the goods. The 
original and the tissue duplicate, which are 
fastened together, go to the bookkeeper. 
Referring to the stock record cards the 
bookkeeper finds the cost price of the goods 
listed and this information is listed in the 
left hand column of the original sales slip. 
She checks the selling price at the same 
time to see that no mistake has been made 
by the clerk. The quantity of goods sold 
is then noted on the stock record card. 

Sales slips are sorted and audited by de- 
partments and clerks, and arranged in 
ledger order for posting. This is done each 
morning. The posting work requires not 
more than an hour, 

Following this the original sales slips are 
separated from the tissue duplicates. The 
latter are filed in trays by days of the 
month, and the original slips are placed in 
the customer folders which are also filed 
in ledger order. At the end of each month 
statements are sent out. Customers usually 
come in person to pay their accounts. The 
tissue duplicates of the sales slips are given 
to the customer when paying the bill. They 
contain an itemized statement of all articles 
purchased. 

The customers’ ledger control is posted 
daily from the totals of the cash and the 
charge sales obtained when the sales slips 
are audited. This ledger control is posted 
on a regular accounts receivable ledger 
sheet and a special form is not needed. 

By using a profit analysis sheet, he is able 
to determine his exact gross profit each day. 
When the daily audit of sales slips is made, 
a run also is made of both the cost and 
selling prices of the goods sold. This gives 
all the desired information. If a fire should 
occur, or if a burglary is perpetrated, his 
stock record will tell him exactly the amount 
of the loss. And the vital point is that the 
insurance companies are perfectly willing 
to accept these stock record figures, because 
they realize that it is exact in detail and the 
amount of loss indicated is the true loss. 

Mr. Taylor asserts that this system has 
paid for itself time and time again, and that 
he is enabled through its use to conduct his 
business much more efficiently than under 
any other system he has seen. The value 
of a good system can not be overestimated 
by the retailer, he states. R. H. B. 








Johnny: “Mother, do I have to wash my 
face?” 
Mother: “Certainly, dear.” 


Johnny: “Aw, why can’t I just powder it 

like you do yours?”—Kind I[Vords, 
* * * 

Traffic Cop: “Say you! Didn’t you see 
me wave at you?” 

Miriam: “Yes, you fresh thing, and if 
Henry were here he’d paste you one for it.” 
—Sun Dodger. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 




















Toilet Ware Articles 

MAXY window displays are distinctive 

and refreshing because of their simple 
layout. A striking example in this direc- 
tion is the display recently employed by a 
New England jeweler. His window was 
neatly arranged with a series of articles 
selected from his stock of toilet ware goods 
such as mirrors, brushes, combs, white 
ivory pieces, and so on. The very exhibit 
was in itself attractive with a finishing touch 
being added in this sign printed on an oval 
piece of cardboard in the center of the dis- 
play: 


A Short But Effective Collection Letter 
YOLLECTION appeals that break away 
from the conventional are always 
worth considering and following is the com- 
munication used by one jeweler with the 
result that he received checks without 
treading on the personal feelings of his 
delinquent customers: 
The following letter was sent out type- 
written on the jeweler’s own letterhead of 
a high grade bond quality, neatly engraved. 


Dear Sir: 

Since your thoughtful purchase of 
the sterling silver tea-set from us 
“Silence has reigned” and I have every 
confidence that this Silence is Golden. 
Yet this type of “Golden feature” is 
not tangible enough to satisfy my 
creditors; so in good spirit I ask your 
grace in helping me out with a check. 
Am I in order? 

Sincerely yours, 


And according to the history of the re- 
plies received, he was.—C. T. H. 


A Gentle Reminder 
GREAT many times it is possible 


by jolting the memory to make 
visitors remember the forgotten pur- 
chase. 


Probably no better way of doing this 
can be thought of than that used by a 
progressive jeweler in the West who 
has affixed to the inside of his door a 
blue sign six inches long bearing a huge 
question mark and the words, “Have you 
forgotten anything?’—B. J. M. 


Clerks Seek Telephone Business 


1% addition to offering a prize to the 

clerk making the best record each 
month in telephone business, a Wiscon- 
sin store recently conducted an advertis- 
ing campaign for telephone business. A 
window display showed a girl at a 
switchboard seemingly busy taking calls. 
Signs in this window read: “Jf You Can’t 
Call, Phone,” and “This Store Is Never 
Closed to the Phone.” Clerks were taught 
how to keep tab on customers and tele- 











Bouer & Goldstein 


PLATINUMSMITHS 
B Chicago 
announce their removal May first of office and factory to 
1408 Stevens Building, 


17 North State Street 
Telephone: Central 5695 


will have more modern and _ increased 


where they 
facilities. 

The high quality of workmanship that has been char- 
acteristic of their products in the past will be strictly 


maintained. 
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Our Watchword and Let It Also Be Yours! 


To help you please the particular customer, 
why not call upon us for memo selection? 
We pride ourselves on making just-a-bit- 
better rings. 

W. E. Hatch, 334 Sth Ave, New York City. 

V. B. Hume, 803 Heyworth Bidg., Chicago, III. 
W. R. Landram, 140 Geary St., San Francisco, Cal 


M. ALEXANDER 


50 Columbia St., NEWARK, N. J. 
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ESH BAG 


REPAIRED 


Replated and Relined like new. ‘This is an im- 
portant part of your business and will bring other 
business if done right. We do it right. 


Advance Estimate furnished if desired 


ERVIC le 183 N. State St. 
Sean a ciski: GHICAGO 
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To the Jewelry Manufacturers 


REAL FLORENTINE 
MOSAIC STONES 


The Up-to-date Fashion 
Black Ground with Floral Designs 


for 
Earrings, Pendants, Brooches, Rings 
All sizes: Square, Octagon, Round, Oval. 
Samples Shipped Upon Request 
Write to 


BORRELLI & VITELLI 


15 West 34th St. New York 












We Make All 
Kinds of Fancy 
Shanks, Tops, 
Galleries, for the 
Jewelers’ Trade 


Ready Now! 


Plain boxes for Octa- 
gon Onyx Stone Rings. 
20/15 18/13 16/12 14/12 
12/9 10/8. 


Copy will be mailed to 
whom we sent our 
catalog, or on request. 


NATIONAL FINDING CO. 


Catalogues sent on request. 
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KEITH~ LANDIS 
Electric Clock 


Insured 3 Better 


Accuracy Dealer Profits 
KEITH-LANDIS CORPORATION, 
337 West Madison Street - Chicago 25 West 45th Street, NEW YORK 











SEND US YOUR SPECIAL ORDERS FOR 





Fraternity Pins 
INTERBORO MEDAL and BADGE Co. 
J. JURGENSEN, Prop 
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123 Fifth Ave., NEW YORK 
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The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co. 


81 Nassau St., New York 





Pat. Feb. 2, 1917 Pat. May 25, 192 











Jewelry Repairing 


Special Order Work 


A trial will convince you 


SOL. LEVINTON 
90 Nassao St., New York 
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phone them during dull moments of the 
day.—B. J. M. 


The Other Fellow 


D° you know what your competitor is 

doing? Do you watch his windows, his 
advertising, his methods, his policies? Do 
you try to prevent him from getting the 
jump on you in any way? 

If you keep your nose so deep in the de- 
tails of your own store affairs that you 
don’t know anything about what is going 
on around you in your field, you will prob- 
ably experience some unpleasant surprises 
now and then. Even though you do not 
consider it worth while to watch your com- 
petitor, he is going to watch you and profit 
by what he learns. 

The man behind the counter is the one 
who comes into contact with the customers 
and finds out what they think about the 
other fellow. He learns whether the other 
store is getting business by better adver- 
tising, better display, or better salesmanship. 
He knows how the reputation of his store 
stacks up alongside that of the competitor. 

Right behind the counter where you hear 
the people talk who are comparing your 
goods and your methods with those of your 
competitor, is the place to learn how the 
other fellow is putting it over you—if he is. 
You can find out more from customers in 
a day of inquiry and investigation than you 
can learn in a year of sitting at your desk 
guessing. 

You don’t need to turn private detective 
and adopt gum-shoe methods to learn what 
the other fellow is doing. Just keep your 
eyes and ears open. You may think the 
other fellow is a crook, but you will find 
that the buying public feel differently about 
him. He has his friends. He may have 
more of them than you have. That is not 
for me to say. It might surprise you to 
learn how your standing and his contrast 
in the community. It does us all good to 
get an accurate, unbiased estimate of our- 
selves now and then. 

Consider the information you get about 
the other fellow. It may even be worth 
while to tabulate it as it accumulates. Don’t 
underestimate the other fellow’s strength 
and importance as a competitor —F. F. 


Silver Display for a Small Window 


DISPLAY idea that can be used in a 

shallow or small window is the one 
following, In the very center of the window 
place a dinner plate with the proper silver 
placed on each side of it. On the plate it- 
self place a hand-colored place card of 
unique design. Nothing else need appear, 
not even a sign, the exhibit being self-ex- 
planatory and quite attractive—C. T. H. 








An English mother was visiting her son 
at college. 

“Well, dear,” she said, “what languages 
did you decide to take?” 

“IT have decided to take Pictish, mother,” 
he replied. 

“Pictish?” said the puzzled lady. 
Pictish ?” 

“Only five words of it remain,” he said. 
—Railroad Red Book. 


“Why 
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A New Spirit in Business 








Its Application to Our Own Needs—Can Publicity and Research 
Be Made Profitable for Retail Jewelers? 


By H. Victor Wright, secretary Brock & Co., Los Angeles, and director Jewelers’ Research 
Bureau, American National Retail Jewelers’ Association 











(Continued from issue of May 24) 


S the watch a non-essential—that surpass- 

ingly wonderful device, so delicate and 
intricate—upon the mechanism of which the 
nations of the world depend, in peace and 
in war? Is silverware a non-essential, to- 
gether with the clock, the collar-button, the 
toilet accessories and the chain? Probably 
75 per cent. of the merchandise which the 
jeweler handles may be reasonably regarded 
as essential and a larger proportion of the 
jeweler’s stock of permanent value as an 
investment than would apply to any other 
line of distribution. It is such facts as 
these which the National Jewelers’ Publicity 
Association is endeavoring to bring home 
to the mind of the public, and in the meas- 
ure of its accomplishment our business and 
our prosperity will increase. I presume that 
it is known to all of you that a $300,000 
campaign was inaugurated for this purpose, 
and as a result of the work which has al- 
ready been accomplished in this direction it 
has been possible to make use of full-page 
space in the Saturday Evening Post and 
such noted national magazines as Red Book, 
Cosmopolitan and The American. These 
advertisements, while unsigned, have been 
the work of the National Jewelers’ Pub- 
licity Association, stimulating the business 
of the Christmas season, and just recently, 
emphasizing the desirability of gifts of 
jewelry for the Easter season. 

In this connection I would like to suggest 
to you that it would be well for all of us 
to seek ways and means of distributing the 
jewelry business more evenly throughout 
the 12-month period. To do this we must 
take fuller advantage of other seasons and 
events than we have done in the past. We 
must create a desire for the acquirement 
of the merchandise which we handle, not 
only for the purpose of giving but also of 
personal possession. The slogan adopted by 
the National Jewelers’ Publicity Association, 
Gifts That Last, is probably as happy a one 
as could have been conceived, and its use 
should be encouraged at every opportunity, 
for the message which it conveys is ex- 
ceedingly valuable to the trade. It not only 
links the thought of giving with the thought 
of jewelry, but it gives to the gift one of its 
most valuable characteristics—that of its 
permanence. The popularity of our slogan 
already equals, I believe, that of the florist, 
“Say It with Flowers,” and is an evidence 
of the remarkable accomplishment of our 
Publicity Association in so short a period 
of time. 

Right here, may I offer you a thought? 
In one of the advertisements of the firm 
with which I am associated, we linked the 
sentiment of the florist with our own, in a 
Mother’s Day ad, which is appearing in our 
local papers during the present week, in the 
following manner: 








“For Mother, 


Fragrant flowers in a silver 
vase. A gift for a day 
in a gift that will last. 


Mother’s Day is next Sunday.” 


In other words, the sending of a gift of 
flowers is beautiful, but make it more beau- 
tiful by adding to it that characteristic of 
permanence which belongs so intrinsically 
to the product of our craft. The season of 
gift-giving for the June bride and for the 
graduate will mark the appearance of ad- 
ditional full-page advertising in magazines 
of national scope, and it is up to each of 
us to appreciate and to support this work 
and then, if we are wise, to supplement it 
with our own individuality, or locally co- 
operative, advertising. This will, 1 am sure, 
serve to increase the volume of our busi- 
ness and to that extent will aid in the solu- 
tion of the problem to which I have already 
made reference. However, valuable as our 
slogan, and important as the thought of 
jewelry as a gift undoubtedly is (and I 
would be among the last to minimize this 
thought), I do believe that we are over- 
looking a great opportunity if we do not 
emphasize more strongly than we have done 
in the past the beauty, the appropriateness, 
the permanence, the investment value and 
the other striking characteristics of the 
products of our craft, as an inducement to 
personal possession and personal selection. 
In other words, the gift of haberdashery for 
a man, or of gloves or hosiery for a woman, 
may be timely and acceptable to each, but 
these are not regarded as articles of mer- 
chandise for gift-giving alone. They are 
purchased for personal use—12 months in 
the year. 

The Jewelers’ Publicity Association has 
not confined its efforts to the education of 
the public as a stimulus for more business, 
but it has also sought to be educationally 
helpful to the jeweler himself through the 
publication of a bulletin, four-page news- 
paper size, containing suggestions for the 
disposal of merchandise, effective methods 
of operation, illustrations of the various cuts 
and mats which have been adopted by the 
association and are made available to its 
members. This bulletin is sent, without 
charge, to each and every member and is 
worthy of most careful study. If the jewel- 
ers of Oregon are alive to their opportuni- 
ties (and I know that they are), they will 
give to the work of the National Jewelers’ 
Publicity Association their moral and finan- 
cial support wholeheartedly and without 
stint, for it is by such means that we will 
ultimately attain the prosperity which is 
due us, 

And so I have tried to bring home to you 





(Continued on page 116) 
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How Shall I Advertise P 
Methods That Have Won Success for Jewelers 
Written Expressly for The Jewelers’ Circular 
66 Y business is different. Advertis- because of location. Fortunately the class of people who read it, and take 


ing is all right for some jewelers, 
but it’s different with me. I’ve tried it 
and it never paid.” 

That sort of a statement is not as un- 
common as one might think. It is not 
as unusual as it ought to be. You have 
heard it time and again, and the man 
who said that probably thought he was 
telling the truth and perhaps saying 
something unusual. 

It is a very queer business that cannot 
be advertised profitably. Even the under- 
taker finds publicity of the right sort a 
business builder, though it would not be 
profitable, perhaps, for an undertaker to 
advertise embalming fluid in a_ theater 
program. I have seen an undertaker’s 
advertisement painted on a fence at a 
point where the highway crossed two 
railroad lines at grade, but perhaps that 
was intended as a warning. 

There are many jewelers, particularly 
small town merchants, who either do al- 
most no advertising or who give their 
advertising so little attention and have 
so little faith in it that it is of no value 
to them. And there are other jewelers 
whose advertising does pay, who could 
make it pay much better if they would 
work harder at it. 


DVERTISING for jewelers may be 

divided into four classes: 

(1) Newspaper advertising. 

(2) Direct mail advertising. 

(3) Inside the store advertising. 

(4) Outside (away from) the store ad- 
vertising. 

About each of these I can ask each of 
these three questions: (1) Who shall 
use it? (2) How much of it shall they 
use? (3) How shall they make it profit- 
able? 

Newspaper Advertising 

Who shall use newspaper advertising? 
This is the best kind of advertising, and 
it offers the cheapest way of reaching the 
most people. Practically all the people 
in your community can be_ reached 
through newspaper space and you can 
get their patronage in that way if you 
make your advertisement readabie and 
quote fair prices. 

The one condition under which the 
newspaper may not be profitable is when 
the store is a small or a neighborhood 
store which appeals only to a small pro- 
portion of the readers of the paper. In 
that case the newspaper advertising may 
be too expensive. You could not afford 


to pay a rate based on a circulation of 
10,000 copies when not more than 500 of 
those readers could be numbered as pos- 
sible prospective customers of your store, 


jewelry store that sells many lines and 
draws on the whole community for trade 
does not have this disadvantage. 


HE mere fact that your business is 
small is not a reason for not using 
the papers. It is a reason why you 
should use them. There is no_ better 
advertising medium for a jewelr in a town 
too small for a daily paper than the local 
weekly papers. Such papers are read 
thoroughly by the people and the aver- 
age quality of the advertising is so low 
that no exceptional ability is required 
to make your own advertising stand head 
and shoulders above the rest. 


THE answer to “Who should use news- 

paper advertising?” is “You should 
use it.” It is not of much interest to you 
what the position of somebody else may 
be. You are concerned chiefly with your 
own publicity plans. 

How much of that newspaper adver- 
tising shall you use? How large a space 
shall you take? You ought to take a 
space of such size as will enable you to 
say what should be said about the sub- 
ject of each advertisement, and you ought 
to have space large enough to be seen, 
large enough not to be overshadowed by 
some other merchant’s space. 

Your total advertising expenditure 
each year should be somewhere around 
two per cent of your gross sales. You 
need to consider, in deciding how much 
space to use, how much money you have 
available, but otherwise the important 
thing is to use space large enough to 
produce results. 

As to how many papers to use, if there 
be more than one, something depends 
upon the relative quality and circulations 
of the papers. If there is just one daily, 
you naturally choose that. If two or 
more papers, you must consider whether 
one of them practically covers the terri- 
tory and goes into all the families, the 
other papers only duplicating circulation, 
or whether people who take one do not 
usually take the others. You need to 
consider too whether the less desirable 
paper may not exert in some way an in- 
fluence for good will that you want on 
your side badly enough to take a space 
in it just to keep in right with the man- 
agement. And in some towns there is 
one paper that goes to a class of popu- 
lation that perhaps you do not regard 
as good prospective customers. You 
might not want the socialistic, ranting, 
soap-box class. Their business may not 
interest you. 

Pick your paper for the number and 


large enough space so they will notice 
that you are there. 


OW shall you make newspaper ad- 
vertising profitable? You shall be- 
gin by planning to use space regularly; 
in every issue if the paper is a weekly, 
in every isue of the daily if you can 
afford it, in alternate issues of the daily 
if every issue is too expensive. Better 
alternate issues and a space large enough 
to be seen than every issue and an insig- 
nificant space. 

You must then take pains with your 
advertising copy. I think you will admit 
that, even though you are pretty careful 
in preparing your ads, you might give 
them more attention. You might begin 
by getting them ready sooner and not 
make of them last minute efforts, written 
without time to think what you say or 
to rewrite for better wording and _ ar- 
rangement. 

Your headline should be a good one 
that will attract attention and have some 
application to the goods advertised. 

The matter under it must tell enough 
about the goods to make people want 
them and tell it in such a way that they 
will read it through, and it should quote 
the price. Just notice how the mail order 
catalog advertises an article, leaving 
nothing to the imagination that can be 
told. 

Your newspaper advertising will be 
profitable if you make it attract attention 
and tell in a readable way about goods 
you can make people want, or about 
service they will like. 

Direct Mail Advertising 
IRECT mail advertising, obviously, 
means advertising by mail direct to 
the prospective customer. 

Who shall use such advertising? 

If there is no newspaper in your town, 
direct mail advertising is your best bet. 
If you cannot afford to use the news- 
paper, again you can fall back on direct 
mail advertising. If you are using all 
the space you can make profitable in the 
newspaper and_ still have advertising 
money available with the ambition to de- 
velop your business more, then the direct 
mail plan is for you. 

And the amount of money available 
will govern to a great extent the amount 
of this kind of advertising you do. In 
general, however, it may be said that 
you cannot advantageously mail to 4 
mailing list oftener than once a week. 
Once a month may be the best you can 
do. You may only send occasional ad- 
vertisements when you have something 
special to offer. The amount of time 
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available for preparing such advertising 
will have something to do with the 
amount of it you use. You do not want 
to waste your money mailing advertis- 
ing matter that is not the best you can 
make it. 

Just how to make direct mail adver- 
tising profitable is a question for a good 
deal of consideration and study on your 
part. You must decide what lines you 
can advertise in this way with the best 
chance of interesting people in buying. 
You must consider how to get up the 
actual matter, whether in the form of 
a circular letter, a large sheet like a 
poster, or in the style of a little store 
newspaper. If you can arrange to mail 
with some degree of regularity, the store 
paper method is much the best. If pos- 
sible, get some kind of a good duplicat- 
ing or printing outfit and get up your 
own store paper and send it out regu- 
larly. 


Into the store paper put reading matter 
and advertisements, about fifty-fifty. For 
reading matter run jokes, local news 
items, personals, anecdotes, anything 
people will want to read. Never mind 
bothering with things you think they 
ought to read. They will get enough of 
that in the ads. 

Personal letters, in imitation typewrit- 
ing, make a valuable direct mail proposi- 
tion. The live jeweler who can send out 
one of those each week of the year to 
his mailing list, can be sure of results 
in better business. If you will mail out 
to a good mailing list some kind of an 
attractive and selling advertisement every 
week for a year, I will guarantee you an 
increase in sales as the result of that 
campaign. 


L'T us pass on to the next form of ad- 
vertising—“Inside the store adver- 
tising.” 

What is it? Signs, show cards, dis- 
plays, sampling and demonstrating, hang- 
ers, banners, price tags. 

Every jeweler should go into this 
kind of advertising because it is all a 
part of good storekeeping and because 
the cost is nominal or nothing. Show 
all your goods you can in all the ways 
you can to all the people you can when- 
ever you can. Show them to the best 
advantage as to display and as to value 
and utility of the product. Make people 
want the goods because they saw them 
shown and advertised so well in your 
store. 

All the time you have to spare can be 
used in working along these inside the 
Store lines, and in directing the work of 
your employes. If you will go right now 
and look around your store with a mind 
open to conviction, without a doubt you 
will see ways in which your stock can 
be arranged the better to interest buyers, 
and you will see how you could use a 
sign here, a show card there a price tag 
somewhere, a poster somewhere else— 
profitably. 

Manufacturers will supply you with 
display matter for inside the store use, 
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with cards and hangers and signs, and 
with folders and booklets to be given 
out to customers or placed in packages 
of goods going out. You know pretty 
well what you can do about inside the 
store advertising if you will make the 
effort, and perhaps you admit that you 
have. failed in this work only for lack of 
energy or ambition to follow it up. 


(Q)UTSIDE the store advertising—by 

this I mean advertising done on the 
store exterior and outdoors in other 
places, and such advertising as that on 
the motion picture screen. 

Again, this advertising is something 
every jeweler can do and should do to 
such an extent as time and opportunity 
allow. Don’t overlook the possibilities 
of these extra advertising methods. They 
are not to take the place of any of the 
forms previously mentioned, but to be 
used in addition to the extent available. 
Use all of them you can use to advantage 
and at very moderate cost. It is not desir- 
able to spend much money in this way 
unless your situation is an exceptional one. 

Of course you want a good outside 
sign with your name or store name on 
it. You should, if possible, have one 
visible from right in front of the store 
and one visible from up and down and 
from across the street. Don’t make it 
any harder than necessary for people to 
find the store after having been at- 
tracted to it by its advertising. 

If there is a dead wall on one side of 
the building where you can put a large 
sign or advertisement, that wall space 
should not be wasted. In an Ohio town 
I saw a chimney utilized for advertising 
by a real estate agent who had an office 
in the building, and that chimney ad, by 
the way, was a catchy phrase. It said, 
“Git a home!” 

Billboards at the entrance to town may 
be used to familiarize travelers and coun- 
try people with your store’s line and 
policies. Posters may be put up through 
the country, and fence signs used along 
the highways. Manufacturers of some 
lines supply such outdoor advertising 
without charge, and from them are ob- 
tainable signs for use on the store ex- 
terior. Sometimes very handsome and 
durable signs are to be had just by agree- 
ing to use them properly. Don’t ask for 
them or accept them unless you are go- 
ing to use them. 

Street car advertising is another out- 
side form. This calls tor special atten- 
tion and the preparation of suitable cards, 
unless you use manufacturers’ cards. 
Don’t use such space unless you can 
give it the attention needed to make 
your ad attractive and profitable. 

Advertising at the movies may be 
made worth while, especially if you have 
the knack of making good slides with 
clever, catchy phrases that get read and 
remembered. In such advertising, try 
to advertise something that will be in line 
with the lighter mood of the public when 
amusing itself. 


HE more kinds of advertising you 
can use to push your business, the 
more results you will get. This matter 
of how to advertise your store is some- 
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thing that needs a good deal of thought 
on your part. It is not enough to decide 
to advertise and then work a little along 
all lines with no definite plan in mind. 
You should decide just what kind of ad- 
vertising you can do that will be profit- 
able, how much of it you can afford to 
do, or how much of it will pay you to do. 
You should study constantly how to 
make all of your advertising better. 

Lay out a definite plan of campaign 
you will follow for six months or a year. 
At the end of that time you will know 
which sorts of advertising have paid and 
which have paid best and which have not 
paid. Make your plans for the ensuing 
six months with the lessons learned in 
mind. 

Advertise anyway in some manner. 
You cannot get anywhere near the pro- 
portion of business you want or to which 
you are entitled if you do not advertise 
persistently. 

If you have tried advertising before 
and it did not pay, the fault was with 
you or with your methods, not with ad- 
vertising itself. Your business can be 
successfully advertised. People can be 
made to buy more goods from you. 
You can do the kind of advertising that 
will pay. But you may not be able to 
do it without giving considerable thought 
to what to do and how to do it. You 
have the brains necessary. Put them 
to work on the job. 





Advertising by Aeroplane 





GHOULD a jeweler and optometrist adver- 
tise with an airplane? The answer, one 
may say, is largely up to the individual. One 
progressive jeweler, Dr. George W. Young, 
who does a flourishing business at 909 West 
Broadway, Minneapolis, Minn., will try it. 
Dr. Young likes to advertise—sort of a 
hobby, he says,—but the people of his com- 
munity are somewhat dubious about this 
new stunt and hint of life insurance and 
similar cheerful subjects. Dr. Young is as- 
sembling his own machine. He likes to 
tinker, and he has studied aviation inde- 
pendently for some time. Now he has a 
400 H. P. Liberty motor, a 180 H. P. His- 
pano-Suiza motor, a Standard H-3 ship 
which has a 48 foot wing spread, and two 
propellers, all purchased from the govern- 
ment. Each unit came from a different 
place, Texas, West Virginia, Georgia, and 
Pennsylvania. Both motors will be given a 
trial in Dr. Young’s machine. He will fly 
for pleasure, yet he does not intend to 
neglect the advertising opportunities. Ac- 
cordingly he will paint on the under side of 
the wing: “Geo. W. Young—West Broad- 
way” in large red letters. He is a liberal 
advertiser in the community paper and is 
a very active community booster. No oc- 
casion to advertise his name and business is 
forgotten. He realizes the interest the 
neighbors take in his aviation hobby and 
makes good use of this interest by referring 
to the machine in his advertisements, 








R. B. Riebold, a watchmaker and jeweler, 
has opened a jewelry establishment in the 
R. L. Rehwick & Co. millinery store at 607 
N. Main St., South Bend, Ind. 
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Another Way to Increase Your Watch Business 


LMOST every man owns at least two 
suits of clothes so he may wear one 
while another is being pressed, cleaned or 
repaired. 
Many men have special clothes for special 
occasions—business, sports, social functions, 
etc. 
For convenience as well as good taste and 
correct style, men and likewise women 
should have more than one watch. A sturdy 
strap watch is convenient and appropriate 
for sport, business or street wear; a hand- 
some pocket watch for the man, or beautiful 
wristlet for the woman, is in keeping with 
the demands of the social affair. 
When so equipped, the man or woman will 


not be without the use of a watch in an 
emergency. 


‘Today when beautiful and dependable time- 
pieces can be purchased at no more than the 
cost of a suit of clothes or a gown, there 
is no reason why men and women should 
not be as well and appropriately equipped 
with watches as with clothing. 


If tactfully brought to their attention, people 
will appreciate the truth of this argument 
and act upon it. 

sring out this point in your advertising and 
selling; emphasize it on every possible oc- 
casion, and reap your share of the increased 
watch business that will surely result. 


THE WADSWORTH WATCH CASE COMPANY 
‘Makers of Watch Cases Exclusively” 


DAYTON, 


KENTUCKY 


OFFICES: 


New York 
17 Maiden Lane 


Chicago 
31 N. State St. 


San Francisco 
150 Post St. 


Note: Illustrate your newspaper advertisements with watches. Electrotypes like those 
above or others will be sent free on request to any jeweler. Order by number. 
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Radio and Time Keeping 











Paper read by L. E. Whittemore, physicist, Radio Laboratory, U. S. Bureau of Standards, 
before the Horological Institute of America, May 11, 1922 














Introduction 

HERE is much popular interest in radio 

broadcasting at the present time. Many 
thousands of people throughout the United 
States are now listening to concerts and 
addresses by radio telephony, resulting in 
a keen desire on the part of the public to 
learn more about this wonderful method of 
communication. It is interesting to note 
that all ordinary radio transmission is really 
broadcasting, since the wires travel in all 
directions from the transmitting station. 
However, the term “broadcasting,” as used 
by the recent Department of Commerce 
Conference on Radio Telephony, signifies 
radio transmission intended for an unlimited 
number of receiving stations without charge 
at the receiving end. One of the earliest of 
the truly broadcasting services rendered to 
the public by radio wds the broadcasting of 
time signals. By its very nature, radio is 
especially adapted for the transmission of 
time signals, because all persons within 
range of a given transmitting station may 
receive the signals at practically the instant 
they are transmitted. 

Uses of Radio Time Signals 

The uses to which time signals are put 
are familiar to those who are engaged in 
horological work, and include both the com- 
mercial phases of time keeping and the de- 
termination of longitude. Time signals 
transmitted by radio can be received and are 
useful wherever similar signals are received 
by wire. Radio time signals stand alone in 
their usefulness to ships at sea and to iso- 
iated points over land, one of the outstand- 
ing advantages of radio being the fact that 
it reaches all points within range almost 
simultaneously. 

The increasing use of radio for communi- 
cation between ships and from ship to shore, 
over distances up to one or two thousand 
miles, has made it more important than ever 
that the actual time of the occurrence of 
events at sea be known and that, for ex- 
ample, the time of dispatch and receipt of 
radio messages be recorded uniformly at 
both the transmitting and receiving stations. 
This has not been the practice until com- 
paratively recent years. It has been cus- 


tomary for ships to change their time in 
rather irregular ways during the crossing 
of the ocean, but the practice of following 
standard time zones at sea in much the same 
manner as standard time zones are followed 
on land is doing much to make more effi- 
cient the communication with ships and to 
make more accurate our knowledge of the 
events which take place at sea. 


Method of Sending Time Signals 
by Radio 
The official transmission of time signals 
by radio in the United States is done through 
the U. S. Naval Observatory and the high- 
power radio stations of the U. S. Navy. 









synchronizing is maintained by the operator 
during the transmission of a given series of 
time signals. The contact made by the 
transmitting clock operates relays at the 
Naval Observatory and transmits the sig- 
nals along wire lines to the several radio 
transmitting stations. Here automatic re- 
lays are operated which transmit the dots 
comprising the radio signals. 

The system of transmission used is as 
foliows: Beginning 5 minutes before the 
hour on which the time signals close, the 
transmission of a series of dots is com- 
menced. One dot is sent at the beginning 
of each second of time; the 29th second of 
each minute is omitted, and the last five 
seconds of each minute are omitted for the 
purpose of enabling the one who counts the 
signals to make preliminary observations 
before the closing signal. At the close of 
the final minute, the last ten seconds are 
omitted. Then at the exact hour a long 
dash is transmitted, whose beginning marks 
the hour. 

The time signals are transmitted twice 
daily from thirteen naval radio stations and 








Call Wave When Sent (75th 
Station Letter Length Type Meridian Time) 

Fo NSS 17,145 Arc 11:55 a. m. and 9:55 p. m. 

PS Visa iicineviesamncnwe NAA 2,650 Spark 11:55 a. m. and 9:55 p. m. 

Beipeh, CEGRl ZOKEs 6556 ccc cneves NBA 10,110 Arc 4:55 a. m. and 12:55 p.m. 

NN ain 6. 00 8.00 s 4a eae Oe NAD 1,620 Spark 11:55 a. m. (except Sundays and 
holidays)? 

Oe) a a ee NPO 5,200 Arc 8:55 a. m. and 9:55 p. m. 

ie alee pet unde Rh eH AE NPO 2,700 Spark 8:55 a.m. and 9:55 p.m. 

CHapeien ie Cxacicsceceeevews NAO 2,250 Spark 11:55 a. m. (except Sundays and 
holidays)1 

Colon, ‘Cabal LOK s6i6i6ss oscev es NAX 1,620 Spark 4:55 a. m.and 12:55 p. m. 

EC OG 9.355 bard aed trig Hie 68, 2-8 NPW 2,650 Spark 2:55 p.m. 

ee eS | eae NAJ 1,988 Spark 11:55.4. m. 

Oe Wel Piliascsccnnnvarees NAR 1,988 Spark 11:55 a.m.and 9:55 p.m. 

New Orleans, Laisiicicccaccess NAT 1,832 Spark 11:55 a.m. 

Newport, Ro Loi. icccwncceesenes NAF 1,908 Spark 11:55 a.m. 

DEOW OR OPN OUNGD Basee savavewaises NAH 1,832 Spark 11:55 a. m. (except Sundays and 
holidays)1 

bo ee NAM 1,851 Spark 11:55 a. m. (except Sundays and 
holidays)1 

WOPtR TRGAd, Wash ic iciccscoss NPE 2,700 Spark 2:55 p.m. 

Pearl Harbor, Hawaii........... NPM 11,500 Arc 6:55 p.m. 

Pearl Harbor, Hawaii........... NPM 2,250 Spark 6:55 p.m. 

Er ee NPL 9,800 Arc 2:55 p. m. 

EG On OC) nr NPL 1,988 Spark 2:55 p.m. 

San Franciséo, Cal... .cccsccees NPG 4,650 Arc 12:55 a. m. and 2:55 p. m. 

San -Peanemte,, Cals ciccins sees NPG 1,908 Spark 12:55 a.m. and 2:55 p.m. 


'Sends only if NAA breaks down. 
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Standard clocks are kept at the Naval Ob- 
servatory in Washington and at a similar 
observatory at 
These clocks are kept in adjustment, and 
their rates determined by astronomical ob- 


servations. The actual transmitting of 
time signals is not done from _ these 
clocks but from a_ transmitting clock 
which can be adjusted to operate in 


synchronism with a standard clock. This 





Mare Island, California. . 





from five others which are prepared to 
transmit in case of the failure of other sta- 
tions. 

Above is a list* of the naval radio sta- 
tions which send time signals. 

The accuracy of the time signals depends 
both upon the transmitting mechanism and 
upon the method which is used by the receiv- 





*Taken from Radio Service Bulletin, Department 
of Commerce, Feb. 1, 1922. 























Established 1858 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 








Fine gold, silver, platinum in any degree 
of hardness 


Gold, silver and platinum anodes 





L. LELONG & BRO., Ine. 


Halsey, Marshall and Neveda Sts. 
NEWARK, N. J. 
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Made in 14 Karat Gold (Yellow, White and Green) 


Also in Silver and Platinum 


HERPERS BROS. 


18 CRAWFORD ST. NEWARK, N. J. 


ESTABLISHED 1865 
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Refiners 


Gold 
Silver 
Platinum 





HANDY @® HARMAN 


31 Gold St., New York City Bridgeport, Cena. 
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: /PALLADOR |: 


Any Jeweler That Can Make Platinum 
Jewelry, Can Make Pallador Jewelry 


| PALLADOR | is the new 18 K. Palladium 


hite Gold, containing precious 
metals only, and in working qualities the nearest 
approach to platinum. 


| PALLADOR | contains neither nickel nor zinc, 

therefore can be remelted with- 
out changing properties and can be soldered without 
tarnishing. 


PALLADOR | can be worked without special 




















complicated directions, as _ its 
use does away with pickling, stripping, or other 
chemical processes. 


| PALLADOR | can easily be set. Beads raised 
without difficulty. Danger of 
Its blue tint matches diamonds 








chipping eliminated. 
perfectly. 


For More Detail See Our Ad in The Jewelers’ Circular 
May 17 


A trial order is the best test. If not satisfactory, 
may be returned. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. Newark, N. J. 
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ing station for recording them. Experiments 
conducted by the U. S. Naval Observatory 
are reported as showing that the lag of the 
signals from the Arlington Station is 0.09 
second, while the lag of the signals from 
the Annapolis Station is 0.08 second. It 
appears that the lag of the signals from the 
Key West Station is 0.28 second. A con- 
siderable part of this lag is probably caused 
by the relays used in the land lines between 
the Obesrvatory and the transmitting sta- 
tion proper. This could doubtless be re- 
duced by the introduction of automatic 
radio relaying, in which, for example, signals 
transmitted by the Arlington Station would 
be received at Key West by radio and auto- 
matically retransmiteed from the Key West 
radio station without the intermediary of 
any additional mechanical relays. 

The lag occasioned by the time of trans- 
mission of the waves from the transmitting 
station to the receiving station is quite small. 
Since the velocity of transmission of the 
waves is 186,000 miles per second, the time 
of transmission from the United States to 
Australia is only about one-fifteenth of a 
second. 

Scientific Time Signals 

Most of the principal countries of the 
world have arranged for the transmission 
of time signals by radio, but in addition to 
the ordinary time signals the French Gov- 
ernment provides a series of scientific time 
signals. These signals are transmitted at 
11:30 p. mM. from the Eiffel Tower radio 
station in Paris. Starting at this time a 
series of 300 dots is transmitted, the 60th, 
120th, 180th, and 240th being omitted in 
order to establish the indication for count- 
ing purposes. The series is heard at the 
observatory in Paris in a radio receiving 
set and compared with the tickings of a 
standard clock by the coincidence method. 
A calculation permits the deducing of times 
as marked by the clock from the coinci- 
dences of the 1st and 30th dots of the series, 
which are exact to *1*/100 or 2/100 of a 
second. These corrected times are then 
transferred into “legal” time hours by add- 
ing the corresponding correction of the 
clock. These times are then transmitted by 
the Eiffel Tower radio station soon after 
the close of the ordinary time signals, so 
that those who have recorded the scientific 
time signals may know the corrected time 
of their transmission. 


Popular Interest 


With the popular interest in the radio 
telephone broadcasting, which is now being 
furnished at short wave lengths, there is 
quite a demand also for time signals. The 
signals transmitted from the naval radio 
Stations are at longer wave lengths than are 
conveniently covered by the radio receiving 
sets which are now sold in such large num- 
bers jor the reception of radio broadcast 
service. Some method is therefore desir- 
able for the transmission of time signals on 
short waves at some time during a radio 
broadcast program. This is being done by 
a number of stations in an unofficial way. 

The methods used vary greatly at different 
Stations. A simple one is the mere striking 
of a gong placed in front of the radio tele- 
phone transmitting set, the time being deter- 
mined by the observer who watches a clock. 
Other stations receive the official time sig- 
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nals by radio and relay them automatically 
through a connection from the long-wave 
receiving set to the short-wave transmitting 
set. 

In its report to the Secretary of Com- 
inerce, the recent Conference on Radio Tele- 
phony “recommended that private and toll 
broadcasting stations transmitting time sig- 
nals shall transmit only official time signals 
and with authorization from and under con- 
ditions approved by the Secretary of Com- 
merce.” The conference also recommended 
“that the transmission of signals of such 
character or wave length as to deliberately 
interfere with the reception of official time 
signals constitutes grounds for the revoca- 
tion or suspension of the transmitting sta- 
tion or operator’s license.” 

Regulations to carry out these recom- 
mendations can be established and enforced 
by the Secretary of Commerce if he is given 
the authority which the Conference recom- 
mended be given to him. This will depend 
upon the action taken by Congress on a bill 
which will soon be introduced, embodying 
the authority to put into effect the various 
recommendations of the Conference. In 
case this authority is granted, the people of 
the United States can expect to secure far 
more satisfactory and comprehensive radio 
broadcast service. 


Purchase of Time Signal Receiving Set 


In purchasing a receiving set for time sig- 
nals, it is necessary to determine whether 
the following items of equipment are neces- 
sary: 

Antenna and Ground.—The antenna and 
ground system are always required to- 
gether with a suitable device for protecting 
the receiving apparatus and building so far 
as possible against damage from atmospheric 
electricity and lightning. In case the receiv- 
ing set is very near a high-power transmit- 
ting station, one can use a comparatively 
small coil antenna inside the building. In 
this case no ground connection is required. 

Receiving Set Proper—The principal part 
of the receiving set proper is the tuner or 
coupler. In addition, there must be some 
means of detecting the radio current and 
converting it into current which will pro- 
duce an audible sound. A crystal detector 
is satisfactory under certain conditions, 
which are referred to below. 

Detector and Ampblifier—If an electron 
tube detector is used and if an amplifier is 
desired for making the signals louder than 
would otherwise be the case, it is necessary 
to include in one’s purchase the tubes for 
use in the set and the batteries for supplying 
power to the tubes. These batteries are of 
two kinds: First, a storage battery (usually 
about 6 volts) for use in lighting the fila- 
ments; and second, a dry battery (20 to 60 
volts) for connection into the plate circuit. 
These are called the “A” and “B”’ batteries, 
respectively. 

Telephone Receivers—The telephone re- 
ceivers, from which the actual sound is 
heard, or the loud speaker, which throws the 
sound out through the room, are also essen- 
tial. 

The total cost of such an apparatus will 
ordinarily be between $75 and $200, although 
this may be reduced in case one is very near 
to one of the high-power time signal trans- 
mitting stations. 
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The provisions of a chronograph or other 
recorder or relay is one which must be con- 
sidered if special uses are made of the time 
signals. A number of such devices have 
been developed and are applicable in differ- 
ent cases. 

(To be continued.) 


Did a Good Job and Feels Justly 
Proud of It 








PHILADELPHIA, Pa., May 24. 
Technical Editor, JeEwELers’ CIRCULAR. 

Dear Sir: 

A thin model, 18-karat gold, 29-jewel, min- 
ute repeater, well-known make, was recently 
completely demolished as the result of a 
serious accident. It looked as if it had been 
run over by an automobile or smashed with 
a violent hammer blow on the dial. The sil- 
ver dial was pushed completely through the 
watch and the movement, and all its beauti- 
ful workmanship and intricate parts were 
correspondingly wrecked. The watch 
seemed absolutely useless. 

It is interesting to note that Leander An- 
derson, of our firm, was able to rehabilitate 
this watch. The case was repaired and the 
dial replaced outside, but the movement was 
completely made over, handwork through- 
out, by Mr. Anderson. New jewels had to 
be fitted, new parts made to replace some 
which were broken, and others which were 
lost. 

Now that the job is completed, it stands 
for one of the best examples of horological 
work which has ever come to the attention 
of the writer. The watch is in perfect con- 
dition, not only in appearance but in time- 
keeping qualities, and in its striking mech- 
anism on the hour, quarter hour, and minute 
gongs. 

Mr. Anderson has been with the firm for 
20 years. While he has always specialized 
in intricate and complicated watch work, 
this is the most comprehensive job he has 
ever undertaken, and he has reason to feel 
justly proud of the splendid results. 

Yours very truly, 
S. Kinp & Sons. 





Excellent Way to Arouse the Youth’s 
Interest in Horology 





RS. MAUD BRYANT, teacher in the 
high school at Cowpens, S, C. (scene of 
the battle in which the tide of the American 
revolution was turned in favor of the colon- 
ists), owns a watch which is very old. In 
exhibiting it recently to her pupils, she stated 
that it will keep perfect time. The watch 
was made in Liverpool, Eng., by M. J. To- 
bias. It is wound by a key several inches 
long, which resembles very much the keys 
used to wind old-fashioned seven-day clocks. 
The watch has three inner parts or shells. 
The dial is exceedingly thick, being raised 
about one-half an inch in the center and 
sloping off to the sides, which gives it a 
rather peculiar beet-like shape. 
Editor's Note—Morris Tobias lived about 
the year 1798; Wm. Tobias & Co., 1804; To- 
bias & Co., 1808-1825. 








Read the article “Selling Emblem Jewelry” 
in next week’s Storekeeping Dept. of THE 
JEWELERS’ Crrcuiar. Full of ideas for the 
enterprising. 
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REFINERS and SMELTERS LD 


Precious Metals 


PLATINUM 


In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 


NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 


4K 











Honesty Kilgallon & Company Ability 
Refiners and Assayers 
31 N. State St. Chicago, Ill. 

















REFINERS OF 


Anything Containing Precious Metal 


BUYERS OF ; 
Accuracy | Qjd Gold—Silver—Platinum | “*rvice 


























TZLEPHONE 7583 BARCLAY CABLE ADDRESS, MATTHEY, NEW YORK 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


JOHNSON MATTHEY & CO., LTD. 
Hatton Garden 36th Fleor 
London, E. C., Eng. Woolworth Building 


Official Assayers and Refiners to the New York 
Bank of England 

















PIONEER PLATING CO. C.W.BUTTS, Inc.*4 42" 


GOLD, SILVER AND NICKEL PLATERS a eg 
GENUINE PLATINUM PLATING 
remit ‘cw vox | | Crowns, Pendants and Bows 
Telephone Mesh Bags We make a specialty of white gold crowns and bows, and are 


Beekman 5772 Repaired and Refinished prepared to make very prompt deliveries of same for bracelet watches. 


























May 31, 1922. 
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[Patents Granted by the United States. 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of May 16, 1922 _ 
FOR 


1,416,176. HAND AND INDICATOR 
WATCHES AND LIKE ARTICLES. Her- 
MANN F. Cuntz, Hartford, Conn., assignor 


New York, a 
Original applica- 
Divided 
Serial 


to American Radium Co., 
corporation of New York. 
tion filed July 2, 1921, Serial 482,095. 
and this application filed Oct 14, 1921. 
507,743. 6 Claims. 
An article of the character described compris- 
ing a base flanged from the hub for a portion of 
its length and having a ridge extending the re- 





maining portion through the axis to form lateral 

recesses on either side and radio-luminous material 

embedded in said lateral recesses below the plane 
of the top of the ridge. 

1,416,254. SELF-WINDING CLOCK MECHAN.- 
ISM. Cuartes E. Bortrot, Brooklyn, N. Y. 
Filed July 12, 1919, Serial 310,389. 1 
Claim. 

In a clock, the combination of a train of gear- 
ing, a spring mounted on a shaft to operate said 
train, an electro-magnet, a pair of circuits through 
a source of electrical energy connected to said 
electro-magnet, an armature for said electro-magnet 
a ratchet wheel to rotate said shaft to wind said 
spring, a pawl actuated by said armature through 
linkage to rotate said ratchet wheel, a_ circuit 


























breaker for said circuits actuated by the move- 
ment of said armature to the attracted position, 
a spring held arm operable by a gear of said 
train to connect said source of energy to said 
electro-magnet, and to break said connection by 
the rotation of said gear upon partial winding 
of said spring, and a disc mounted upon said 
shaft, means to contact with said disc to maintain 
the connection of said electro-magnet with said 
source of power through the other of said circuits 
to complete said winding, and means to cause 
Said first named means to be made ineffective upon 
completion of said winding. 
1,416,290. BUCKLE, Davin A. Hart, Providence, 
I., assignor to Reliance Mfg. Co., Provi- 
dence, R. I., a Copartnership comprising 
David A. Hart and Dexter E. Partelow. 
Filed Jan, 12, 1921. Serial 436,639. 4 Claims. 
A_ belt buckle comprising a body portion, a 
resilient clamping tongue mounted on the body 
and extending in an irregular curved line, one 
end of said tongue forming a gripping edge, and 
an operable cam engageable with said tongue to 
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force the tongue and gripping edge into engage- 
ment with said belt, the irregular portions of 
said tongue causing the gripping edge to be re- 





leased from said belt when said cam is operated 

to release its pressure on the tongue. 

1,416,407. SPRING CLICK FOR TIMEPIECES. 
Ernest H, Horn, Waterbury, Conn., assignor 
to Waterbury Clock Co., Waterbury, Conn. 
Filed Sept. 29, 1921. Serial 504,069. 6 
Claims. 

As a new article of manufacture, a combined, 
one-piece click and click-spring for time-pieces, 
bent between its ends to form a click-arm and 





spring-arm which stand at an agle with respect 

to each other; in combination with means for 

rigidly mounting the said part by the outer end 
of its spring-arm. 

1,416,528. ESCAPEMENT MECHANISM. Eb- 
warp Trost, Jacksonville, Fla. Filed Feb. 
10, 1920. Serial 357,496, 2 Claims. 

An escapement mechanism having in combina- 
tion with the balance staff and escapement wheel, 
an escapement lever provided at its free end with 
a fork and having an intermediate yoke, a roller 


Yas 





table carried by the balance staff and having an 
impulse pin for engagement by said fork, a 
safety roller carried by the balance staff in the 
plane of the yoke of the escapement lever, and 
a safety pin carried by the escapement lever for 
traversing a safety notch in the said roller. 


1,416,592, CLOCK-CIRCUIT-CONTROL DEVICE. 





























Ga. Filed 
Claims. 


Atlanta, 
Serial 356,314. 7 
An electric circuit control for a time indicating 


Georce A. ALBRIGHT, 


Feb. 4, 1920. 
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device including means to operate said time indi- 
cating device, a pair of electric contacts, one con- 
tinuously oscillating, and the other periodically 
actuated and brought into contact with the oscil- 
lating contact thereby providing energy for said 
time device operating means, said periodically 
actuated contact comprising a mercury cup into 
which the oscillating contact immerses. 


1,416,605. ASTRONOMICAL CLOCK. Miucraer 
Butxka, Gardner, Mass., assignor, by d. 2ct 
and mesne assignments, to Astronomical 


Clock Mfg. Co., Chicago. 
Serial 341,585. 1 Claim. 

In an astronomical clock, a year hand, a twenty- 
four hour hand, clock mechanism for rotating said 
hands, a dial, and a revoluble annulus associated 


Filed Dec. 1, 1919. 


























a | 


3 ) 








with the dial and having means engaged by the 
year hand for the movement of the annulus by 
said hand, said annulus bearing on its face figures 
representative of the hours in a day and arranged 
in two series of one to twelve each in regular 
sequence, 


DESIGNS 


60,968. CLOCK CASE. Lewis E, Macomser, 
New York, assignor to Seth Thomas Clock 



































Co., Thomaston, Conn. Filed Feb. 13, 1922. 


Serial 673. Term of patent 7 years. 


























60,961. CLOCK CASE. Lewis E. Macomser, 
7 
fury 
/ g 
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\} 
Hy 
~— —— 
New York, assignor to Seth Thomas Clock 
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Co., Thomaston, Conn. Filed Feb. 13, 1922. 
Serial 674. Term of patent 7 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published May 16, 1922 


Ser. 152,628. CLASS 28. (JEWELRY and PRE- 
CIOUS METAL WARE.) Joseru E. MIvtex, 
Inc., Providence, R. I. Filed Sept. 6, 1921. 


JEM 


Trade-mark consists of the letters “J EM,” the 
initials of the applicant corporation, 

Particular description of goods.—Bracelets, Bar 
Pins, Brooches, Neck Chains, Watch Chains, Col- 
lar Buttons, Collar Pins, Cuff Links, Cuff Pins, 
Hat Pins, La Valli¢res, Lingerie Clasps, Finger 
Rings, and Scarf Pins made wholly or in part of 
or plated with Precious Metal. 

Claims use since July 3, 1919. 


Ser. 157,399. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Keitu-Lanpis CORPORATION, 
Chicago, Filed Dec. 30, 1921. 


KEITH~LANDIS 





The words “Keith Landis” are disclaimed ex- 
cept in connection with the mark shown. 

Particular description of goods.—Clocks and 
Watches. 

Claims use since on or about Sept. 22, 1921. 


Trade-Mark Registered May 16, 1922 
155,14. CIGARETTE CASES WHICH ARE 
MADE OF OR PLATED WITH PRECIOUS 
METALS. Wicutman & Hovucu Co., Prov- 
idence, R. I. Filed Feb. 14, 1919. Serial 
115,867. Published April 29, 1919. 








West Virginia Notes 


A. L. Smitley, who recently sold his 
jewelry store in Elkins, W. Va., to Frank 
Taylor, has opened a store in Whitmer, 
W. Va. 

Steve Mani, Steubenville, O., will open 
a jewelry store in a new building being 
constructed at the corner of Market and 
15th Sts., Wheeling, W. Va. 

A. Hirsh, Fairmont, W. Va., jeweler, re- 
cently celebrated his first anniversary in 
business by presenting all visitors with 
souvenirs. The store was prettily decorated 
for the event. 

Jasper Baum, prominent Wheeling, W. Va. 
jeweler, has been elected president of the 
Rotary Club in that city. He was one of 
the original rotarians and was always ac- 
tive and a booster in the organization. 

James A. Teachout has opened a jewelry 
store at 2145 Market St., Wheeling, W. Va., 
which was recently vacated by the jewelry 
firm of S. F. Stauver & Son, when the latter 
firm took a location farther north on Market 
St. 

John S. League, prominent jeweler in 
Gassaway, W. Va., died suddenly recently 
of acute indigestion in the midst of a con- 
versation at his store. Before moving to 
Gassaway he conducted a jewelry store in 
Martinsburg, W. Va. He was a Scottish 
Rite Mason. He was 40 years old and is 
survived by a widow and one daughter. 
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The New Spirit in Business 


(Continued from page 107) 
the thought that such movements as those 
which are being conducted by our Jewelers’ 
Research Bureau and by the National Jewel- 
ers’ Publicity Association can be, and are 
being, made profitable to us as retailers, 
and that our association activities when 





rightly directed—along educational lines— - 


whether through national, State or local or- 
ganizations, should merit our high regard 
and receive our unqualified support. 

According to Roger Babson, we have 
passed through the experiences of large 
profits, of inefficiency, of dishonesty, with 
declining stock prices, of a wave of crime, 
with declining commodity prices, of lack of 
confidence, with general unemployment, into 
a period of consolidations, of reduced ex- 
penses by people and end of declining prices 
—and ahead of us, increasing thrift and 
lower money rates, greater efficiency, re- 
newed religious interest and increasing stock 
prices, rising commodity prices, with re- 
newed buying, to culminate in greater ac- 
tivity in all lines and general cmployment. 
If that is so, then it behooves us to watch 
our step and to watch it closely—and to 
avail ourselves of every legitimate means 
of increasing the volume of our business, 
of speeding our stock-turnover, of consistent 
reduction of our expenses and of aiming to 
attain that greater efficiency for ourselves 
which will place us in the vanguard among 
merchants, with our house in order, equipped 
to avail ourselves of the opportunities which 
will come to those who are prepared to meet 
them when the day of renewed activity in 
every line of industry appears. 

In closing, may I be permitted to suggest 
one other avenue of helpfulness that some 
of us fail to rightly estimate. I refer to 
our trade journals and the great educational 
advantages which they offer. I do not be- 
lieve that any line of industry is as highly 
favored as we are in this regard. Let us 
not only support our various trade journals, 
but read them systematically, study them 
carefully, for they offer us a wealth of ex- 
perience that for most of us, at least, can 
be acquired by no other means. And, in 
conclusion, may I express the hope that this 
new year in your activities as an associa- 
tion may be marked by greater enthusiasm, 
increasing co-operation and growing confi- 
dence and loyalty, and that each and every 
one of you may rise to your opportunities, 
and give added dignity to your calling, 

[THE END.] 








Pearls and Prohibition-—-A Mixup 


YERTAINLY the world do move—also 
American news do travel. How does 
the following stand for “high’? It is 
clipped from a Paris contemporary. 
A LOVELY NECKLACE 

“Tt cost over three million francs, and the 
magnificent pearls it was composed of were 
formerly worn by the late Czarina Catherine 
II. of Russia, 

“She who wears it now is a richest-of-the- 
rich American lady, Mistress Dodge. 

“This necklace was presented to her, in 
1920, by her husband, who died shortly after- 
wards from drinking a glass of ‘prohibition 
whiskey.’ ” 
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Birmingham, Ala. 


TRADE CONDITIONS 

Business conditions in Birmingham continue to 
improve slowly but surly. While there is no 
marked increase in business, yet each day finds 
some slight improvement over the former. Birm.- 
ingham’s business conditions depend upon the 
price and demand of steel, iron and coal. Every 
few days additional iron furnaces are being 
“blown” in, shops are starting up and coal mines 
are opening up. all of which have been closed for 
a number of months. Birmingham iron, steel and 
coal is now going to Chicago and eastern markets 
as well as to foreign countries. Many of the big 
manufacturing plants now have orders ahead 
which will take until well in the Winter to com- 
plete, hence no dull Summer is contemplated here 
this year. Manufacturers and business men gener- 
ally are predicting the best business conditions 
here this coming fall that have been experienced in 
a number of years. 


The Standard Jewelry Co. has moved its 
store from 2012 First Ave. N., to 2113 
First Ave., N., where the concern is en- 
joying a good business, 

I, R. Rubenstein, 1928 Third Ave., one 
of the best known and most prominent 
jewelers of Birmingham, is a good hunts- 
man and fisherman as well as a_ good 
jeweler. Mr. Rubenstein says he is going 
to build a cottage out on the Warrior River, 
at the hunters and fishers club, where he 
and his family will spend several months 
each Summer. This is said to be the largest 
hunting and fishing club, in point of mem- 
bership in the United States. 

The Jaffee Jewelry Co., corner Second 
Ave. and 19th St., recently had an unfor- 
tunate experience in cashing an American 
Express Co. money order for $50 and their 
experience may serve as a warning to other 
jewelers. The money order presented was 
drawn to the order of “T. E. Sims,” and it 
has been learned that this order was one 
of a book of money orders stolen from the 
Jacobs Pharmacy, Atlanta, Ga., on Sept. 
18th, 1921. The express money order num- 
ber was C-7113132. 

This is the season of brides and graduates. 
As a consequence a number of the jewelers 
here are featuring presents for these occa- 
sions. The Carrel Jewelry Co., of Bessemer, 
has mailed out a neatly illustrated type- 
written letter calling the attention of the 
public to the appropriate presents for these 
occasions. Mr. Carrel says that the let- 
ters are bringing results. 








Imports of Clocks and Watches 


In an article written recently by Consul 
General William H. Gale on the trade of 
Hongkong, China, for 1920, a current issue 
of the Commerce Reports published by the 
3ureau of Foreign and Domestic Commerce, 
Washington, D. C.. states: 

“Imports of clocks and watches fell off 
from £70,273 to £47,511. of which the United 
States furnished 21 per cent, compared with 
18 per cent in 1919; Japan furnished 23 per 
cent, compared with 25 per cent in 1919; 
France furnished 21 per cent, compared with 
12 per cent in 1919: Germany (absent in 
1919) furnished 5 per cent; North China 
furnished 7 per cent, compared with 3 per 
cent in 1919: Great Britain furnished 3 per 
cent, compared with per cent in 1919; 
and other countries (chiefly Switzerland) 
furnished 15 per cent. compared with 40 per 
cent the previous year. 
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